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600 University Park Place, Suite 501 

Birmingham, Alabama 35209  
www.waverly-advisors.com 

(205) 871-3334 
 
This brochure (“Brochure”) provides informaƟon about the qualificaƟons and business pracƟces of Waverly 
Advisors, LLC (“Adviser”, “our”, “we”). If you have any quesƟons about the contents of this brochure, please 
contact Markus R. F. Sleuwen, JD, IACCP®, Chief Compliance Officer, at (205) 871-3334 or 
markus.sleuwen@waverly-advisors.com. References in this Brochure to “including” or “includes” mean including 
or includes, in each case, without limitaƟon. 
 
The informaƟon in this Brochure has not been approved or verified by the United States SecuriƟes and Exchange 
Commission (“SEC”) or by any state securiƟes authority. References herein to Adviser as a “registered investment 
adviser” or any reference to being “registered” (with the SEC or a state regulatory authority) does not imply a 
certain level of skill, training, or experƟse. 
 
All of our prospecƟve or exisƟng clients should review this Brochure in conjuncƟon with our separate brochure 
supplement (“Supplement”) regarding the qualificaƟons and background of certain of our supervised person(s) 
interacƟng with our prospecƟve or exisƟng clients on our behalf or otherwise parƟcipaƟng in the advisory services 
provided to our clients.  
 
AddiƟonal informaƟon about Adviser (or any supervised persons who are investment adviser representaƟves of 
Adviser) is also available on the SEC’s website at www.adviserinfo.sec.gov. 
 
There are several terms used throughout this Brochure that are defined in the Glossary of the Form ADV. The full 
Form ADV and its glossary can be found on the SEC’s web site at hƩp://www.sec.gov/about/forms/formadv.pdf.  
 
SEC File Number: 801 – 60741
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Item 2 Material Changes 
 
This Brochure is our disclosure document prepared according to applicable law. Consistent with the applicable law, Adviser 
will send to our clients, within 120 days of the close of our business’ fiscal year, a summary of any material changes to the 
Brochure (as amended from Ɵme to Ɵme) and, from Ɵme to Ɵme as required by applicable law, interim disclosures of any 
disclosable material changes.  
 
The following are the Material Changes made to the Brochure since our last annual Brochure disclosure filing of March 29, 
2024. 
 

Date Material Changes 

April 26, 
2024 

Item 4 – Amendment relates to our assumed name of McShane Partners in connecƟon with certain of 
our investment advisory operaƟons in North Carolina, and the increase in the value of our total 
regulatory assets under management. 

October 
25, 2024 

Item 4 – Updated RAUM totals. 

January 8, 
2025 

Item 4 – Updated Ɵtle of President to President and CEO and updated RAUM totals.  
Item 5 – Updated advisory fee language pertaining to Flat Percentage Fees and expanded the scope of 
fee differenƟals. 
Item 10 – Updated material relaƟonships and conflicts of interest secƟon to reflect the relaƟonship 
with Waverly Business Services, an affiliate of Adviser that provides tax return preparaƟon and 
accounƟng services. Updated Donor Advised Funds secƟon to provide more detail. 
Item 14 – Updated Promoter Arrangements to include that a client’s promoter status may result in a 
reducƟon in the Advisory Fee charged to such promoter client.   
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Item 4 Advisory Business 
 
4(A) DescripƟon of your Investment Advisory Firm 

 
Adviser is a limited liability company that was organized on July 1, 1999, under the laws of the State of Alabama. 
Adviser became registered as an investment advisory firm in Alabama on November 23, 1999, and as a federally 
registered investment adviser under the Investment Advisers Act of 1940, as amended, (“Advisers Act”) and is 
regulated by the SEC on November 30, 2001. Adviser has changed its name several Ɵmes since its original 
organizaƟon. Its current name, Waverly Advisors, LLC, was adopted as of October 10, 2022. McShane Partners is 
an assumed name of Adviser. Adviser uses the McShane Partners trade name in connecƟon with the investment 
advisory services of some of its investment adviser representaƟves based in North Carolina. Adviser is owned by 
WAAM Parent, LLC. WAAM Parent, LLC has mulƟple owners. HGCC Fund IV-A, L.P. holds, indirectly, through its 
ownership interests in Aspire Holdings, LLC, Project Charlie AcquisiƟons, LLC and WAAM Topco, LLC, more than 
25% of the ownership interests of Adviser. Our President and Chief ExecuƟve Officer is JusƟn T. Russell. Adviser is a 
fee-only investment advisory firm, offering investment management, financial planning, and consulƟng services.  
 
As discussed below, Adviser services include investment advisory services, financial planning and related 
consulƟng services. 
 
Adviser has an Investment CommiƩee. The Investment CommiƩee meets periodically to review and make 
decisions with respect to various investment related maƩers, including investment strategies, best execuƟon, 
securiƟes valuaƟon and alternaƟve investments.  
 
4(B) DescripƟon of Investment Advisory Services Offered 

 
(1) Advisory Services 
 
As a federally registered investment adviser, Adviser, as well as our investment adviser representaƟves, serve our 
Clients in a fiduciary capacity. We are required to act in the best interest of our clients and not put our own 
interests ahead of those of our clients.  
 
Assets Under Management and Assets Under Advisement 
 
Adviser provides investment supervisory or investment management services (“Investment Management 
Services”) with respect to those accounts of a client for which Adviser is engaged to provide Investment 
Management Services pursuant to an investment advisory service agreement between Adviser and such client 
(“Investment Advisory Agreement”) and which are held at Adviser’s InsƟtuƟonal Custodians (the assets in such 
accounts being referred to as “Assets Under Management”). Investment Management Services include our 
conƟnuous and regular supervision of Assets Under Management.  
 
Adviser provides periodic investment analysis of, and allocaƟon recommendaƟons with respect to, (“Advisement 
Services”) those accounts of a client or a third-party for which Adviser is engaged to provide Advisement Services 
pursuant to an Investment Advisory Agreement and which oŌen are held at broker-dealers or other custodians 
(“Custodians”) other than Adviser’s InsƟtuƟonal Custodians (the assets in such accounts being referred to as 
“Assets Under Advisement”). The supervision of Assets Under Advisement is not conƟnuous and regular.  
 
Adviser generally has no trading authority or discreƟon (see Item 16 – DiscreƟonary Authority), with respect to 
Assets Under Advisement and is not responsible for arranging or effecƟng the purchase or sale of any Assets Under 
Advisement. Instead, the owner of such Assets Under Advisement, (and/or, if applicable, any investment 
professional other than Adviser engaged by such owner of such Assets Under Advisement as investment adviser 
with trading authority with respect to any of the Assets Under Advisement), and not Adviser, is solely responsible 
for directly implemenƟng any recommendaƟons made by Adviser relaƟve to such Assets Under Advisement.  
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In the event that any client desires that Adviser provide discreƟonary Investment Management Services (whereby 
Adviser would have trading authority) with respect to any porƟon of any Assets Under Advisement owned by such 
client, the client and Adviser must expressly agree, pursuant to an amendment of the Investment Advisory 
Agreement, that such porƟon of any Assets Under Advisement shall become Assets Under Management, which 
may require the transfer of any such porƟon of any Assets Under Advisement to an account at an Adviser 
InsƟtuƟonal Custodian.  
 
Adviser provides discreƟonary and non-discreƟonary advisory services to porƞolios comprising separately 
managed client accounts and pooled investments vehicles (including mutual funds, private investment funds or 
hedge funds). For separately managed accounts, investment decisions are based on factors, including a client’s 
investment objecƟve, overall or account-specific risk tolerances, net worth, net income, age, investment Ɵme 
horizon, income, liquidity, taxes, limitaƟons on investment holdings, and other suitable factors. Sources of 
informaƟon used to develop investment recommendaƟons include client quesƟonnaire(s) and interview(s), review 
of client’s current porƞolio, client’s personal financial plan, analysis of historical risk/return characterisƟcs of 
various asset classes, analysis of the long-term outlook for global financial markets and analysis of the long-term 
global economic and poliƟcal environments.  
 
Each client works directly with one or more investment adviser representaƟves that are members of our 
investment advisory team and have been assigned to such client. These investment adviser representaƟves 
recommend specific investment strategies, based on such client’s investment objecƟves, overall or account-
specific risk tolerances and stated goals and needs.  
 
Affiliated Private Investment Funds. 
 
Directly Affiliated Funds 
 
Adviser is directly affiliated with the following private investment funds: Haines Opportunity Porƞolio II, LLC (Class 
A), HFA, Ltd. and HS Select I, LLC (together, the “Directly Affiliated Funds”), and the condensed descripƟons of 
each are set forth below (the complete descripƟon of the terms and condiƟons for parƟcipaƟon in, as well as 
certain conflicts of interest and risk factors with respect to, each Directly Affiliated Fund is set forth in each Directly 
Affiliated Fund’s offering documents).  
 
Haines Opportunity Por olio II, LLC (Class A) – Adviser is the manager of, and investment adviser to, Haines 
Opportunity Porƞolio II. This LLC seeks long-term capital appreciaƟon with less dependence on market condiƟons. 
The Fund uses a select group of asset managers that employ primarily diversified equity-related investment 
strategies aimed at generaƟng appropriate risk-adjusted returns. 
 
HFA, Ltd – Adviser is general partner in, and investment adviser to, HFA, Ltd. The partnership exists to make direct 
investments in real estate. 
 
HS Select I, LLC – Adviser is investment adviser to, and managing member of, HS Select I, LLC. 
 
None of these Directly Affiliated Funds are open to new investors and all are currently winding down in connecƟon 
with the liquidaƟon of remaining assets. Adviser no longer recommends that clients allocate a porƟon of their 
investment assets to any of the Directly Affiliated Fund. 
 
However, Adviser may recommend that clients allocate a porƟon of their investment assets to HS Select I, LLC (the 
third of these Directly Affiliated Funds) or any of the Indirectly Affiliated Funds noted below. Our clients are under 
absolutely no obligaƟon to consider or make an investment in any Directly Affiliated Fund. 
 
Indirectly Affiliated Funds 
 
Adviser is also indirectly affiliated with (through its ownership of Waverly Funds Group, LLC ), and serves as the 
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investment adviser to, Waverly Opportunity Fund, LP, Waverly Opportunity Fund II, LP, BT Select Fund I, LP, 
Waverly Growth Fund I, LP, and Waverly Income Fund, LP (the “Indirectly Affiliated Funds”), privately offered 
pooled investment vehicles exempt from registraƟon under the Investment Company Act of 1940. Waverly Funds 
Group, LLC is the general partner of the Indirectly Affiliated Funds and is responsible for their overall management. 
As the investment manager of the Indirectly Affiliated Funds, Adviser is responsible for the management of the 
Indirectly Affiliated Funds’ porƞolios pursuant to the terms of the investment management agreements between 
itself and each of the Indirectly Affiliated Funds. Adviser has full discreƟonary authority with respect to the 
investment decisions for the Indirectly Affiliated Funds, and its advice is made in accordance with the investment 
objecƟves and guidelines as set forth in the Indirectly Affiliated Funds’ confidenƟal offering memorandums. . Our 
clients are under absolutely no obligaƟon to consider or make an investment in any Indirectly Affiliated Fund. 
 
Unaffiliated Private Investment Funds.  
 
Adviser also provides investment advice regarding unaffiliated private investment funds (“Unaffiliated Funds”). 
Adviser, on a non-discreƟonary basis, may recommend that certain qualified clients consider an investment in 
Unaffiliated Funds, which are described (their terms, condiƟons, risks, conflicts and fees, including incenƟve 
compensaƟon) in the applicable Unaffiliated Fund’s offering documents. Our role relaƟve to Unaffiliated Funds is 
limited to its iniƟal and ongoing due diligence and investment monitoring services. If a client determines to 
become an Unaffiliated Funds investor, the amount of assets invested in such Unaffiliated Fund(s) shall be included 
as part of “assets under management” for purposes of our calculaƟon of our Advisory Fee. Our Advisory Fee shall 
be in addiƟon to the fees charged by any such Unaffiliated Fund. Adviser’s clients are under absolutely no 
obligaƟon to consider or make an investment in any Unaffiliated Fund. 
 
Please Note: Conflict of Interest. Because Adviser and/or its affiliates earns compensaƟon from the Directly 
Affiliated Funds or Indirectly Affiliated Funds (i.e., management fees, incenƟve compensaƟon, etc.) that generally 
exceeds the fee that Adviser earns under its standard asset-based fee schedule referenced in Item 5 below, a 
recommendaƟon to a client to invest in any of the Directly Affiliated Funds or Indirectly Affiliated Funds investor 
presents a conflict of interest. No client is under any obligaƟon to become an investor in any of the Directly 
Affiliated Funds or Indirectly Affiliated Funds. Given the conflict of interest, Adviser advises that clients consider 
seeking advice from independent professionals (i.e., aƩorney, accountant, adviser, etc.) of their choosing prior to 
becoming an investor in any of the Directly Affiliated Funds or Indirectly Affiliated Funds.  
 
As an adviser to the Directly Affiliated Funds or Indirectly Affiliated Funds, Adviser provides investment advice to a 
private pooled vehicle that is invested according to each funds’ governing documents. Investors in the Directly 
Affiliated Funds or Indirectly Affiliated Funds do not receive tailored investment advice related to their investment 
in any Directly Affiliated Funds or Indirectly Affiliated Funds.  
 
(2) Types of SecuriƟes/Investments 
 
Adviser provides Investment Management Services in relaƟon to diverse types of securiƟes/assets, including 
tradiƟonal investments and alternaƟve investments. TradiƟonal Investments typically include convenƟonal stocks 
of publicly-traded companies, bonds or cash (or cash equivalents), as well as mutual funds or ETFs that invest in 
such tradiƟonal asset classes. Investments that are not strictly in tradiƟonal asset classes are oŌen referred to as 
AlternaƟve Investments. There are many different types of investments in this alternaƟve investments category. 
Some are liquid; others are semi-liquid or illiquid. AlternaƟve investments are capable of adding meaningful 
diversificaƟon to a porƞolio of tradiƟonal investments, potenƟally reducing overall porƞolio risk through low (or 
lower) correlaƟon while enhancing long-term returns. Investments in alternaƟve asset classes (whether direct or 
indirect through underlying funds) include futures, opƟons, swaps, and insurance-linked securiƟes, business 
development corporaƟons (BDC), direct parƟcipaƟon programs (DPP), interval funds, nontraded closed-end funds, 
private equity, venture capital, 1031 exchanges, Delaware statutory trusts (DST), opportunity zone qualified 
opportunity funds, nontraded preferred stock issued by REITs, hedge funds, private credit, mortgage related or 
other asset backed securiƟes, hard assets or derivaƟves.  
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(3) Financial Planning 
 
Financial Planning is defined in the Code and Standards of the CFP® Board as a “collaboraƟve process that helps 
maximize a Client’s potenƟal for meeƟng life goals through Financial Advice that integrates relevant elements of 
the Client’s personal and financial circumstances” (“Financial Planning”). In other words, Financial Planning is a 
type of financial advice that requires certain collaboraƟon and integraƟon. Adviser provides Financial Planning only 
upon its receipt of a client’s request to do so. Adviser may require its engagement to provide Financial Planning to 
be memorialized in a wriƩen financial planning agreement (“Financial Planning Agreement”) that sets forth the 
terms of the engagement, including the specific scope of the services. Financial Planning may involve consultaƟon, 
comprehensive or issue-based analysis or recommendaƟons in various financial planning areas, including 1) 
financial posiƟon, 2) protecƟon planning, 3) investment planning, 4) tax planning, 5) reƟrement planning, 6) estate 
planning. The scope of Financial Planning also extends to addiƟonal areas, including execuƟve compensaƟon, 
divorce planning or business planning.  
 
Upon our engagement by a client to prepare a financial plan pursuant to a Financial Planning Agreement, Adviser 
will review the porƟon of the present financial situaƟon of such client relevant to the engagement and, based on 
the stated objecƟves and needs of such client, provide a wriƩen report containing an analysis and 
recommendaƟons. Neither Adviser nor its investment adviser representaƟves are responsible for undertaking the 
implementaƟon of any recommendaƟons made by Adviser to any client in connecƟon with our Financial Planning 
services, unless engaged and expressly instructed to do so by such client. The Financial Planning services provided 
by Adviser are staƟc, meaning that neither Adviser nor its investment adviser representaƟves are responsible for 
monitoring, making any updates to or supplemenƟng any Financial Planning services aŌer our delivery or 
presentaƟon of the Financial Planning services, as the Financial Planning services are based solely upon data and 
informaƟon delivered to or obtained by Adviser in connecƟon with our client’s request for Financial Planning 
Services reasonably in advance of our development and compleƟon of the originally requested Financial Planning 
services. If a client wishes for Financial Planning services previously delivered or presented by Adviser to be 
updated or supplemented, such client must make such request in wriƟng and Adviser may require such 
engagement for an update or supplement to be memorialized in an addiƟonal Financial Planning Agreement. 
 
In the event that a prospective client does not wish to become an Investment Management Services or Advisement 
Services client of Adviser at the beginning of the relaƟonship, but wishes to receive (1) Financial Planning services, 
(2) financial advice that does not consƟtute Financial Planning and/or (3) consulƟng services (including investment 
and non-investment related maƩers, including estate planning, insurance planning, etc.), Adviser may determine 
to provide any such services on a stand-alone separate fee basis.  
 
If requested by the client, Adviser may recommend the services of other professionals for implementaƟon 
purposes, including our representaƟves in their individual capaciƟes as cerƟfied public accountants. (See 
disclosure and descripƟons of conflicts of interest at Item 10 - Other Financial Industry AcƟviƟes and AffiliaƟons). 
The client is under no obligaƟon to engage the services of any such recommended professional. The client retains 
absolute discreƟon over all such implementaƟon decisions and is free to accept or reject any recommendaƟon 
from Adviser.  
 
Please Note: If the client engages any such recommended professional, and a dispute arises thereaŌer relaƟve to 
such engagement, the client agrees to seek recourse exclusively from and against the engaged professional. At all 
Ɵmes, the engaged licensed professional[s] (i.e., aƩorney, accountant, insurance agent, etc.), and not Adviser, 
shall be responsible for the quality and competency of the services provided. It remains the client’s responsibility 
to promptly noƟfy Adviser if there is ever any change in his/her/its financial situaƟon or investment objecƟves for 
the purpose of reviewing/evaluaƟng/revising our previous recommendaƟons and/or services. 
 
Adviser uƟlizes various soŌware in connecƟon with its analysis of financial planning relevant informaƟon and its 
provision of Financial Planning, including the subscripƟon service of eMoney Advisor, LLC (an affiliate of Fidelity 
Investments) and Right Capital Inc.  
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(4) Financial Advice that is not Financial Planning  
 
Financial advice relaƟng to any area of a client’s overall financial situaƟon, that does not consƟtute Financial 
Planning, Investment Management Services or Advisement Services, falls within the scope of the Investment 
Advisory Agreement between Adviser and any client (therefore, every client that receives Investment 
Management Services or Advisement Services pursuant to an Investment Advisory Agreement is enƟtled to receive 
such limited financial advice, upon request, without the need to sign a separate agreement for such financial 
advice). Such limited financial advice may include a review of Assets Of Record for the informaƟonal purpose of 
gaining a more comprehensive perspecƟve of a client’s financial situaƟon. “Assets Of Record” or “AOR” means 
those securiƟes, cash or cash equivalents, or other financial, investment or insurance instruments, or related 
contracts, in each case, of a client, other than Assets Under Management or Assets Under Advisement, which a 
client has expressly idenƟfied to Adviser. Please Note: Adviser believes that it is important for each Investment 
Management Services or Advisement Services client of Adviser to raise any financial advice related issues of such 
client with Adviser on an ongoing basis and for Adviser to address the same. Except in extraordinary 
circumstances, as described in the preceding paragraph (6), our Advisory Fee, as set forth at Item 5- Fees and 
CompensaƟon, will remain the same, whether or not the client raises any financial advice issues with Adviser.  
 
Not every communicaƟon from Adviser to any client consƟtutes Financial Advice. Adviser provides informaƟonal 
or educaƟonal informaƟon, including through videos, podcasts, webinars, newsleƩers, arƟcles and general 
markeƟng, which does not consƟtute advice, recommendaƟons or Financial Advice.  
 
(5) Wealth Management Service 
 
Adviser may make available to clients a subscripƟon (“SubscripƟon”) to third-party web-based wealth 
management financial informaƟon services (“Wealth Management Service”) that provides real-Ɵme, on-demand, 
interacƟve financial experiences through Client accessible portals (“Wealth Management Portals”). Currently, the 
Wealth Management Portals uƟlize the financial planning service of eMoney Advisor, LLC (an affiliate of Fidelity 
Investments) and Right Capital, Inc. The Wealth Management Service may include AutomaƟc Account InformaƟon 
AggregaƟon Service, AddiƟonal Manually Entered InformaƟon, Efficiencies, Reports, CollaboraƟon, Online Vault 
and Mobile Access. The powerful interactive financial planning tools of the Wealth Management Service allow 
clients with a Subscription to access up-to-date information with respect to many of their financial investments 
and to generate multiple reports, some providing historical information and other projections. Clients that use 
the Wealth Management Service experience many benefits, including substantial savings of time from not 
needing to manually update lots of information and the simplification of understanding large quantities of 
interrelated data thanks to the logical arrangement and visually appealing presentation of such data in the form 
of reports. For example, the Wealth Management Service is able to create helpful projecƟons of the long-term 
value of Assets Under Management, Assets Under Advisement or Assets Of Record by applying assumpƟons with 
respect to inflaƟon, earning rates and tax rates.  
 
(6) AddiƟonal Services 
 
Services other than Investment Management Services, Advisement Services, Financial Planning or Financial Advice 
(described above in this Item 4), including business consulƟng relaƟng to maƩers affecƟng any business of a client, 
require an addiƟonal agreement (which may be in the form of an exhibit to the Investment Advisory Agreement). 
 
(7) ReƟrement Plan ConsulƟng Services 
 
Adviser offers reƟrement plan consulƟng services to various types of reƟrement plans, which may include profit 
sharing plans, employee stock ownership plans, employer parƟcipant-directed reƟrement plans, employer trustee-
directed plans, and others. CollecƟvely, Adviser considers these types of plans as a specific segment of clients and 
refers to these types of clients as “Adviser reƟrement plan clients”. 
 
Employer Trustee-Directed Plans.  
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Adviser may be engaged to provide discreƟonary investment advisory services to ERISA reƟrement plans, whereby 
Adviser shall manage plan assets consistent with the investment objecƟve designated by the Plan trustees. In such 
engagements, Adviser will serve as an investment fiduciary as that term is defined under The Employee 
ReƟrement Income Security Act of 1974 (“ERISA”). Adviser will generally provide services on an “assets under 
management” fee basis per the terms and condiƟons of an Investment Advisory Agreement between the plan and 
Adviser.  
 
ParƟcipant Directed ReƟrement Plans.  
 
Adviser may also provide investment advisory and consulƟng services to parƟcipant directed reƟrement plans per 
the terms and condiƟons of a ReƟrement Plan Services Agreement between Adviser and the plan. For such 
engagements, Adviser shall assist the plan sponsor with the selecƟon of an investment plaƞorm from which plan 
parƟcipants shall make their respecƟve investment choices (which may include investment strategies devised and 
managed by Adviser), and, to the extent engaged to do so, may also provide corresponding educaƟon to assist the 
parƟcipants with their decision-making process. 
 
Adviser gathers and review extensive informaƟon regarding each Adviser reƟrement plan client on an 
individualized basis, including the objecƟves and needs of each Adviser reƟrement plan client. Our reƟrement plan 
consulƟng services generally include plan feasibility, plan design, and/or plan review. 
 
The scope of our reƟrement plan consulƟng services can be narrow or broad, depending on the terms of the 
specific engagement of Adviser pursuant to the applicable Investment Advisory Agreement for reƟrement plan 
consulƟng services. The following describes some of the services that Adviser is able to offer as part of its 
reƟrement plan consulƟng services. 
 

• PreparaƟon of Investment Policy Statement (“IPS”) 
 

Adviser may meet with an Adviser reƟrement plan client to determine the relevant plan’s investment needs 
and goals. If required by the Adviser reƟrement plan client, Adviser will then prepare a wriƩen IPS staƟng 
those needs and goals and encompassing a policy under which these goals are to be achieved. The IPS will 
also list the criteria for selecƟon of the plan’s investment opƟons/vehicles and the procedures and Ɵming 
interval for monitoring of investment performance. 

 
• RecommendaƟon of Investment OpƟons 

 
Adviser will review various investments, consisƟng predominantly of mutual funds (both index and 
managed) to determine which of these investments are appropriate to implement the IPS of Adviser 
reƟrement plan client. Upon the compleƟon of our review process, Adviser will recommend to Adviser 
reƟrement plan client a specific number and type of investment opƟons for inclusion in the plan’s 
investment opƟons.  

 
• Monitoring of Investment Performance 

 
A plan’s investment opƟons will be monitored periodically based on the procedures and Ɵming intervals 
delineated in the IPS or as otherwise set forth by Adviser reƟrement plan client. Adviser will supervise the 
plan porƞolio and will make recommendaƟons to Adviser reƟrement plan client as market factors and the 
plan’s needs dictate. 

 
• Plan Performance ReporƟng 

 
In conjuncƟon with our monitoring acƟviƟes, Adviser may also provide periodic reports regarding the 
performance of a pension plan and its underlying investment opƟons. Such reports may include analysis 
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from both Adviser as well as outside parƟes engaged by Adviser to provide addiƟonal analysis in regard to 
such plans. Such outside parƟes would be engaged exclusively by Adviser and not by an Adviser reƟrement 
plan client.  

 
• Employee CommunicaƟons 

 
For Adviser reƟrement plan clients whose plans offer plan parƟcipants the ability to self-direct their own 
investments, Adviser may also provide educaƟonal support and investment workshops designed for the plan 
parƟcipants. The nature of the topics to be covered will be determined by Adviser in conjuncƟon with the 
Adviser reƟrement plan client under the appropriate ERISA guidelines. The educaƟonal support and 
investment workshops will not be designed so as to provide plan parƟcipants with individualized, tailored 
investment advice or individualized, tailored asset allocaƟon recommendaƟons. 

 
• Advice to ParƟcipants 

 
Unless separately engaged to do so by a plan parƟcipant, Adviser will not provide individualized advice to 
such plan parƟcipant, monitor a plan parƟcipant’s situaƟon or otherwise supervise or consult on the ongoing 
management of a parƟcipant’s assets within the plan or otherwise. Upon a plan parƟcipant’s separate 
engagement of Adviser as his or her investment adviser, Adviser will provide individualized advice to such 
plan parƟcipant per the terms of the applicable Financial Planning Agreement, ConsulƟng Agreement, or 
Investment Advisory Agreement.  

 
• Co-Fiduciary RelaƟonship 

 
For certain plans that are subject to the Employee ReƟrement Income Security Act of 1974 (“ERISA”), 
Adviser will act as a ‘fiduciary’ as defined in ERISA. 

 
• Plan AdministraƟon/Custody Services 

 
Adviser provides reƟrement plan administraƟon services to reƟrement plan sponsors. Adviser has engaged 
American Trust CorporaƟon (“ATC”) to assist Adviser with its provision of such plan administraƟon services. 
Adviser compensates ATC for its services. There is no extra charge to the plan sponsor or its parƟcipants as a 
result of our engagement of ATC. In addiƟon, Adviser recommends that its reƟrement plan clients consider 
engaging the custody services provided by Mid AtlanƟc Trust Company (“MATC”). Adviser recommends 
MATC because MATC is generally able to provide plan sponsors with lower cost custody services. MATC and 
ATC are affiliated entities. Neither Adviser nor any of its employees  receive any economic consideraƟon from 
either MATC or ATC.  
 

ERISA / IRC Fiduciary Acknowledgment 
 
If a client is: (i) a reƟrement plan (“Plan”) organized under ERISA; (ii) a parƟcipant or beneficiary of a Plan subject 
to Title I of ERISA or described in secƟon 4975(e)(1)(A) of the Internal Revenue Code, with authority to direct the 
investment of assets in his or her Plan account or to take a distribuƟon; (iii) the beneficial owner of an Individual 
ReƟrement Account (“IRA”) acƟng on behalf of the IRA; or (iv) a Retail Fiduciary with respect to a plan subject to 
Title I of ERISA or described in secƟon 4975(e)(1)(A) of the Internal Revenue Code: then Adviser represents that it 
and its representaƟves are fiduciaries under ERISA or the Internal Revenue Code, or both, with respect to any 
investment advice provided by Adviser or its representaƟves or with respect to any investment recommendaƟons 
regarding an ERISA Plan or parƟcipant or beneficiary account. 
 
(8) ReƟrement Plan Roll Overs – Fiduciary Status/Conflict of Interest/No ObligaƟon 
 
ERISA and/or the Internal Revenue Code, which are laws governing reƟrement accounts, have specific provisions 
dealing with, and requirements relaƟng to, any investment adviser or investment adviser representaƟve making 
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recommendaƟons to roll over assets from the reƟrement plan of an investor to an account managed by such 
investment adviser.  
 
Fiduciary Status 
 
Adviser represents that it and its investment adviser representaƟves are fiduciaries under ERISA and/or the 
Internal Revenue Code, as applicable. As fiduciaries, Adviser and its investment adviser representaƟves adhere to 
the imparƟal conduct standards and are required, when making such roll over recommendaƟons to a client, to act 
in the best interest of such client and not to put the interests of Adviser or our investment adviser representaƟves 
ahead of those of such client.  
 
Under the fiduciary duty rule, as applicable within the realm of ERISA and/or the Internal Revenue Code, Adviser 
and our investment adviser representaƟves must also: 
 

• meet a professional standard of care when making such roll over recommendaƟons (give prudent advice); 
• never put their financial interests ahead of that of any client receiving such roll over recommendaƟons (give 

loyal advice); 
• avoid misleading statements about conflicts of interest, fees, and investments; 
• follow policies and procedures designed to ensure that they give advice that is in the best interest of such 

client receiving such roll over recommendaƟons; 
• charge no more than is reasonable for our services; and 
• give our clients basic informaƟon about conflicts of interest. 

 
ReƟrement Plan OpƟons 
 
Any prospecƟve or exisƟng client leaving an employer typically has four opƟons regarding an exisƟng reƟrement 
plan (and may engage in a combinaƟon of these opƟons): 
 
i) leave the money in the former employer’s plan, if permiƩed,  
ii) if the client is joining a new employer, roll over the assets to the new employer’s plan, provided that one is 
available and roll overs are permiƩed,  
iii) roll over to an Individual ReƟrement Account (“IRA”), or  
iv) cash out the account value (which could, depending upon the client’s age, result in adverse tax consequences). 
 
Adviser has developed an internal reƟrement plan roll over process requiring the performance of a detailed 
analysis and the compleƟon and delivery of client-specific disclosure documentaƟon before the transmission of 
any recommendaƟon to roll over reƟrement plan assets, including in each case:  
 
i) the investment opƟons available in the reƟrement plan versus the investment opƟons available in an IRA,  
ii) fees and expenses in the plan versus the fees and expenses in an IRA,  
iii) the services and responsiveness of the plan’s investment professionals versus Adviser,  
iv) the protecƟon of assets from creditors and legal judgments,  
v) required minimum distribuƟons, beneficiary opƟons, age consideraƟons, and  
vi) employer stock tax consequences, if any.  
 
No prospecƟve or exisƟng client is under any obligaƟon to roll over reƟrement plan assets to an account subject to 
the Investment Management Services of Adviser or to engage Adviser to provide Advisement Services with respect 
to any reƟrement plan assets. 
 
Conflict of Interest  
 
When an investment adviser or an investment adviser representaƟve makes a recommendaƟon to a client or 
prospecƟve client that entails new or addiƟonal compensaƟon to the investment adviser or the investment adviser 
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representaƟve, such investment adviser or investment adviser representaƟve has an economic incenƟve to make 
such recommendaƟon, and this creates a conflict of interest (see Please Note below). In contrast, a 
recommendaƟon that a client or prospecƟve client leave such client’s plan assets with such client’s former 
employer or roll the assets to a plan sponsored by a new employer will generally result in no compensaƟon to 
Adviser (unless clients engage Adviser to monitor and/or manage the account while maintained at his/her 
employer). Clients and prospects hereby are advised of the existence of a conflict of interest and a prohibited 
transacƟon in such situaƟons and to evaluate whether the addiƟonal compensaƟon payable to Adviser in 
consideraƟon for our provision of services with respect to rolled over assets is appropriate and acceptable.  
 
Specifically, in the context of a recommendaƟon by Adviser or any of its investment adviser representaƟves to a 
prospecƟve or exisƟng client that such client or prospect roll over reƟrement plan assets of such client or prospect 
into an account subject to the Investment Management Services of Adviser, if Adviser earns an addiƟonal Advisory 
Fee with respect to the Investment Management Services applicable to any such rolled over assets, such 
recommendaƟon creates a conflict of interest. A similar conflict of interest arises in connecƟon with a 
recommendaƟon by Adviser or any of its investment adviser representaƟves to a prospecƟve or exisƟng client that 
such client or prospect engage Adviser to provide Advisement Services (defined above in Item 4(B)(3)) with respect 
to reƟrement plan assets or other assets, if Adviser earns an addiƟonal Advisory Fee for Advisement Services 
provided by Adviser with respect to such reƟrement plan assets or other assets. Please Note: If, prior to the Ɵme 
of a rollover recommendaƟon by Adviser to any client, Adviser already provided Investment Management Services 
or Advisement Services with respect to such client’s employer plan assets subject to a parƟcular Advisory Fee and 
the fee payable by the client aŌer the roll over will be the same parƟcular Advisory Fee, regardless of custodian or 
the client’s decision to process a rollover, the above economic incenƟve to recommend a rollover is moot.  
 
(9) Investments in Mutual Funds 
 
Most mutual funds are available directly to the public. Thus, a prospecƟve or exisƟng client can invest in many of 
the mutual funds that are recommended and/or uƟlized by Adviser without the assistance of Adviser. Investments 
in mutual funds handled directly by a prospecƟve or exisƟng client are not Assets Under Management and, unless 
Adviser and such prospecƟve or exisƟng client expressly agree that such investments are Assets Under 
Advisement, those mutual fund investments handled directly by a prospecƟve or exisƟng client also will not be 
Assets Under Advisement. Only Assets Under Management and Assets Under Advisement are subject to our 
Investment Management Services and Advisement Services, respecƟvely.  
 
In addiƟon to these publicly-available mutual funds, Assets Under Management may include (i) insƟtuƟonal level 
classes of mutual funds, which are not normally available to the retail consumer and generally only available 
through registered investment advisers, and (ii) other funds, which may only be available through certain advisers 
or Custodians. Thus, if a client terminates our services, restricƟons regarding transferability and/or addiƟonal 
purchases of, or reallocaƟon among, certain funds may apply.  
 
InsƟtuƟonal level classes of some mutual funds may charge lower internal expenses than similar retail classes of 
such funds. 
 
(10) Advisors Intelligent Porƞolios Program  
 
When consistent with a client’s investment objecƟves, Adviser may offer porƞolio management services through 
the Advisors Intelligent Porƞolio Program (the “Program”), an automated investment program through which 
clients are invested in a range of investment strategies that Adviser has constructed and manages, each consisƟng 
of a porƞolio of ETFs and a cash allocaƟon. The client may instruct Adviser to exclude up to three ETFs from the 
client’s porƞolio.  
 
The client’s porƞolio is held in a brokerage account opened by the client at Charles Schwab & Co., Inc. (“CS&Co”). 
Adviser uses the InsƟtuƟonal Intelligent Porƞolios® plaƞorm (“Plaƞorm”), offered by Schwab Performance 
Technologies (“SPT”), a soŌware provider to independent investment advisors and an affiliate of CS&Co, to 
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operate the Program. Adviser is independent of and not owned by, affiliated with, or sponsored or supervised by 
SPT, CS&Co, or their affiliates (CS&Co, Charles Schwab Bank and their affiliates are collecƟvely referred to as 
“Schwab”). Adviser, and not Schwab, is the client’s investment adviser and primary point of contact with respect 
to the Program. As between Adviser and Schwab, Adviser is solely responsible, and Schwab is not responsible, for 
determining the appropriateness of the Program for the client, choosing a suitable investment strategy and 
porƞolio for the client’s investment needs and goals, and managing the client porƞolio on an ongoing basis.  
 
Adviser has contracted with SPT to provide Adviser with the Plaƞorm, which consists of technology and related 
trading and account management services for the Program. The Plaƞorm enables Adviser to make the Program 
available to clients online and includes a system that automates certain key parts of its investment process (the 
“System”). The System includes an online quesƟonnaire that helps Adviser determine the client’s investment 
objecƟves and overall risk tolerance and select an appropriate investment strategy and porƞolio. Clients should 
note that Adviser recommends a porƞolio through the System in response to the client’s answers to the online 
quesƟonnaire. The client may then indicate an interest in a porƞolio that is one level less or more conservaƟve or 
aggressive than the recommended porƞolio, but Adviser then makes the final decision and selects a porƞolio 
based on all the informaƟon it has about the client. The System also includes an automated investment engine 
through which Adviser manages the client’s porƞolio on an ongoing basis through automaƟc rebalancing and tax-
loss harvesƟng (if the client is eligible and elects).  
 
Adviser charges clients a fee for its services as described below under Item 5 – Fees and CompensaƟon below. 
Adviser fees are not set or supervised by Schwab. Clients do not pay brokerage commissions or any other fees to 
CS&Co. as part of the Program. Schwab does receive other revenues in connecƟon with the Program, which are 
described in the “CompensaƟon to Schwab Under the Program” secƟon below. Adviser does not pay SPT fees for 
the Plaƞorm so long as it maintains $100 million in client assets in accounts at CS&Co. that are not enrolled in the 
Program. If Adviser does not meet this condiƟon, then it must pay SPT an annual licensing fee of 0.10% of the 
value of our clients’ assets in the Program. This arrangement presents a conflict of interest, as it provides an 
incenƟve for Adviser to recommend that clients maintain their accounts at CS&Co. Notwithstanding such conflict 
of interest, Adviser may generally recommend to certain clients that they maintain investment management 
accounts at CS&Co based on the consideraƟons discussed in Item 4(B)(12) below, which miƟgate but do not 
eliminate this conflict of interest.  
 
Clients enrolled in the Program are limited in the universe of investment opƟons available to them. For example, 
the investment opƟons available are limited to ETFs, whereas Adviser recommends various other types of 
securiƟes in its other services. The Program is designed to provide guidance and professional assistance to 
individuals who are beginning the process of accumulaƟng wealth. Clients will have access to their accounts and a 
financial interface online but will also have the opportunity to confer with Adviser with respect to their account. 
The System will rebalance a client’s account periodically by generaƟng instrucƟons to CS&Co to buy and sell shares 
of funds and deposiƟng or withdrawing funds through the “Sweep Program”, considering the asset allocaƟon for 
the client’s investment strategy. Rebalancing trade instrucƟons can be generated by the System when (i) the 
percentage allocaƟon of an asset class varies by a set parameter established by Adviser, (ii) Adviser decides to 
change asset allocaƟon percentages for an investment strategy or (iii) Adviser decides to change a client’s 
investment strategy, which could occur, for example, when a client makes changes to their investment profile or 
imposes or modifies restricƟons on the management of their account.  
 
Each investment strategy involves a cash allocaƟon (“Cash AllocaƟon”) that will be held in a sweep program at 
Charles Schwab Bank (the “Sweep Program”). The Cash AllocaƟon will be a minimum of 4% of an account’s value 
to be held in cash, and may be higher, depending on the investment strategy chosen for a client. The Cash 
AllocaƟon will be accomplished through enrollment in the Sweep Program, a program sponsored by CS&Co. By 
enrolling in the Program, clients consent to having the free credit balances in their brokerage accounts at CS&Co. 
swept into deposit accounts (“Deposit Accounts”) at Charles Schwab Bank (“Schwab Bank”) through the Sweep 
Program. Schwab Bank is an FDIC-insured depository insƟtuƟon that is a Schwab affiliate. The Sweep Program is a 
required feature of the Program. If the Deposit Account balances exceed the Cash AllocaƟon for a client’s 
investment strategy, the excess over the rebalancing parameter will be used to purchase securiƟes as part of 
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rebalancing. If clients request cash withdrawals from their accounts, this likely will require the sale of fund 
posiƟons in their accounts to bring their Cash AllocaƟon in line with the target allocaƟon for their chosen 
investment strategy. If those clients have taxable accounts, those sales may generate capital gains (or losses) for 
tax purposes. In accordance with an agreement with CS&Co, Schwab Bank has agreed to pay an interest rate to 
depositors parƟcipaƟng in the Sweep Program that will be determined by reference to an index.  
 
Under the Program, Clients do not pay fees to SPT or brokerage commissions or other fees to CS&Co as part of the 
Program. Schwab does receive other revenues, including (i) the profit earned by Charles Schwab Bank, a Schwab 
affiliate, on the allocaƟon to the Schwab Intelligent Porƞolios Sweep Program described in the Schwab Intelligent 
Porƞolios Sweep Program Disclosure Statement (please see Item 5- Fees and CompensaƟon a discussion of Sweep 
Account related issues, including that the interest paid on cash therein generally is substanƟally lower than the 
yield on a money market fund); (ii) investment advisory and/or administraƟve service fees (or unitary fees) 
received by Charles Schwab Investment Management, Inc., a Schwab affiliate, from Schwab ETFs™ Schwab Funds® 
and Laudus Funds® that Adviser selects to buy and hold in the client’s brokerage account; (iii) fees received by 
Schwab from third-party ETFs that parƟcipate in the Schwab ETF OneSource™ program and mutual funds in the 
Schwab Mutual Fund Marketplace® (including certain Schwab Funds and Laudus Funds) in the client’s brokerage 
account for services Schwab provides; and (iv) remuneraƟon Schwab may receive from the market centers where 
it routes ETF trade orders for execuƟon. 
 
(11) Accounts subject to Cash Sweep Feature 
 
Certain account Custodians can require that cash proceeds from account transacƟons or new deposits be swept to 
and/or iniƟally maintained in a specific custodian designated sweep account. Some sweep accounts combine the 
benefits of affording immediate liquidity, bearing interest and providing FDIC protecƟon (up to certain limits). 
Custodians generally do not have a duty to provide our clients with the highest interest rates available and will 
instead seek to pay a lower rate, and a rate that is lower than other opƟons available in the market, including 
money market mutual funds and most cerƟficates of deposit. Banks have the financial incenƟve to pay all-in 
funding rates as low as the market will permit. There is no necessary linkage between rates of interest paid by 
Custodians with respect to funds subject to the sweep feature and the highest rates available in the market, 
including any money market mutual fund rates. By comparison, a money market mutual fund generally seeks to 
achieve the highest rate of return (less fees and expenses) consistent with the fund’s investment objecƟve, which 
can be found in the fund’s prospectus. As a result, the yield or interest on the cash balances in a sweep account 
will generally be lower than the yield or interest available if those cash balances were invested in money market 
funds. To help miƟgate the resulƟng yield dispersion, Adviser may purchase, using a porƟon of the moneys subject 
to the sweep feature, a higher yielding money market fund available on the custodian’s plaƞorm, provided that 
Adviser will not do so if there is a reasonable basis for maintaining the funds subject to the sweep feature, 
including if Adviser plans to uƟlize the cash subject to the sweep feature in the short-term to purchase addiƟonal 
investments for the client’s account, the client prefers FDIC (over SIPC) (if either is applicable) protecƟon with 
respect to the funds or the client needs immediate liquidity of cash funds for distribuƟon purposes. ExcepƟons 
and/or modificaƟons can and will occur with respect to all or a porƟon of the cash balances for various reasons, 
including, but not limited to the amount of dispersion between the sweep account and a money market fund, an 
indicaƟon from the client of an imminent need for such cash, or the client has a demonstrable history of wriƟng 
checks from the account. Please Note: The above does not apply to the cash component maintained within an 
Adviser acƟvely managed investment strategy (the cash balances for which shall generally remain in the custodian 
designated cash sweep account), an indicaƟon from the client of a need for access to such cash, assets allocated to 
an unaffiliated investment manager, and cash balances maintained for fee billing purposes. Please Also Note: The 
client shall remain exclusively responsible for yield dispersion/cash balance decisions and corresponding 
transacƟons for cash balances maintained in any Adviser unmanaged accounts. 
 
(12) Schwab Advisor Network®.  
 
Adviser receives client referrals from Charles Schwab & Co., Inc. through our participation in the Schwab Advisor 
Network®. Our participation may raise potential conflicts of interest described below. Please See the disclosures 



Page | 15 
 

at Items 12- Brokerage PracƟces and Item 14 Client Referrals and Other CompensaƟon. 
 
(13) Non-Investment ConsulƟng/ImplementaƟon Services.  
 
To the extent requested by a client, Adviser may provide consulƟng services regarding non-investment related 
maƩers, such as estate planning, tax planning, insurance, etc. Neither Adviser, nor any of its representaƟves, 
serves as an aƩorney and no porƟon of our services should be construed as same. To the extent requested by a 
client, Adviser may recommend the services of other professionals for certain non-investment implementaƟon 
purposes (i.e., aƩorneys, accountants, insurance, etc.), including representaƟves of Adviser in their separate 
licensed capaciƟes as discussed in Item 10(C) below. Clients are under no obligaƟon to engage the services of any 
professional recommended by Adviser. Clients retain absolute discreƟon over all such implementaƟon decisions 
and are free to accept or reject any recommendaƟon from Adviser. Please Note: If a client engages any such 
recommended professional, and a dispute arises thereaŌer relaƟve to such engagement, client’s sole recourse 
shall be from and against the engaged professional. At all times, engaged licensed professional[s] (i.e., aƩorney, 
accountant, insurance agent, etc.), and not Adviser, shall be responsible for the quality and competency of the 
services provided. Please Also Note: It remains the client’s responsibility to promptly noƟfy Adviser if there is ever 
any change in the client’s financial situaƟon, investment objecƟves or overall or account-specific risk tolerances for 
the purpose of reviewing/evaluaƟng/revising our previous recommendaƟons and/or services. 

 
(14) ReporƟng Services.  
 
Adviser, in conjuncƟon with the data aggregaƟon services provided by Quovo, ByAllAccounts, Inc. or eMoney 
Advisor, LLC (third-party service providers unaffiliated with Adviser) may permit the client to aggregate Assets, as 
well as other assets, such as Assets Of Record, which are not part of the Assets (the “Excluded Assets”). The client 
and/or client’s other advisers that maintain trading authority, and not Adviser, shall be exclusively responsible 
for the investment performance of the Excluded Assets. Our role is expressly limited to providing the client with 
access to these data aggregaƟon services. Adviser does not have trading authority for the Excluded Assets. As 
such, to the extent applicable to the nature of the Excluded Assets (assets over which the client maintains trading 
authority vs. trading authority designated to another investment professional), the client (and/or the other 
investment professional), and not Adviser, shall be exclusively responsible for directly implemenƟng any 
recommendaƟons relaƟve to the Excluded Assets. Adviser shall not be responsible for any implementaƟon error 
(Ɵming, trading, etc.) relaƟve to the Excluded Assets. In the event a client desires that Adviser provide 
discreƟonary investment advisory services (whereby Adviser would have trading authority) with respect to any 
Excluded Assets, the client may engage Adviser to do so by amending the scope of services under the terms and 
condiƟons of the Investment Advisory Agreement between Adviser and the client. 
 
(15) Plan AdministraƟon/Custody Services.  
 
Adviser provides reƟrement plan administraƟon services to reƟrement plan sponsors. Adviser has engaged 
American Trust CorporaƟon (“ATC”) to assist Adviser with its provision of such plan administraƟon services. 
Adviser shall compensate ATC for its services. There is no extra charge to the plan sponsor or its parƟcipants as the 
result of our engagement of ATC. In addiƟon, Adviser recommends that its reƟrement plan clients consider 
engaging the custody services provided by MATC. Adviser recommends MATC because MATC is generally able to 
provide plan sponsors with lower cost custody services. MATC and ATC are affiliated enƟƟes. Neither Adviser, nor 
any of its employees, receive any economic consideraƟon from either MATC or ATC.  
 
4(C) Client Tailored Services and Client-Imposed RestricƟons 

 
Adviser endeavors to tailor its advisory services to meet the specific needs of each client. When determining a 
suitable course of acƟon for an individual client, Adviser performs a review of such client’s financial circumstances 
and other factors that would influence the investment recommendaƟons we make to such client. Such a review 
may include investment objecƟves, consideraƟon of a client’s overall financial condiƟon, income and tax status, 
personal and business assets, risk capacity, overall or account-specific risk tolerances, and other factors unique to 
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a client’s parƟcular circumstances. Adviser then allocates the client’s assets into one or more accounts consistent 
with the client’s designated investment objecƟve(s), overall or account-specific risk tolerance. Once allocated, 
Adviser provides ongoing supervision with respect to the account(s) to determine if any changes are necessary 
based upon various factors, including investment performance, fund manager tenure, style driŌ, account 
addiƟons/withdrawals, and/or a material change in the client’s investment objecƟves, overall or account-specific 
risk tolerances or other parƟcular financial circumstances.  
 
Before engaging Adviser to provide investment advisory services, clients are required to enter into an Investment 
Advisory Agreement, Financial Planning Agreement, or ConsulƟng Agreement with Adviser seƫng forth the terms 
and condiƟons of the engagement (including terminaƟon), describing the scope of the services to be provided, and 
the fee that is due from the client. 
 
In making investment recommendaƟons to clients, Adviser relies on data gathering documents or quesƟonnaires 
completed by clients or completed by Adviser based on informaƟon provided by clients, as well as other 
documentaƟon received from clients.  
 
Clients may, at any Ɵme, request reasonable restricƟons, excepƟons or other condiƟons, in wriƟng, regarding how 
Adviser provides its advisory services. Any restricƟons, excepƟons and /or condiƟons that clients impose on our 
investment management funcƟons may affect the composiƟon and performance of custom porƞolios (as a result, 
performance of custom porƞolios within the same investment objecƟve may differ and clients should not expect 
that the performance of a custom porƞolio will be idenƟcal to any other individual’s porƞolio performance), as 
well as any recommendaƟons provided to such clients.  
 
4(D) Wrap Fee Programs 

 
Our investment advisory services do not involve the use of wrap fee programs. 
 
4(E) Adviser’s Regulatory Assets Under Management (“RAUM”). 

 
As of October 18, 2024, RAUM were: 
 

RAUM (discreƟonary): $14, 011,923,050  
RAUM (non-discreƟonary):       $527,906,855  
Total RAUM: $14,539,829,905  

 
 
Client ObligaƟons.  
 
In performing its services, Adviser is not required to verify any informaƟon received from the client or from any of 
client’s other professionals and is expressly authorized by the client to rely thereon. Moreover, each client is 
responsible to promptly noƟfy Adviser if there is any change in such client’s other professionals upon the 
informaƟon of which Adviser relies. 
 
Item 5 Fees and CompensaƟon 
 
5(A) Methods of CompensaƟon and Fee Schedule 

 
Investment advisory fees are typically charged to clients in exchange for a range of services, including investment 
advice, porƞolio management, and financial advice (including financial planning). These fees can vary depending 
upon various objecƟve and subjecƟve factors, including, but not limited to, the size and complexity of the client's 
Assets Under Management or Assets Under Advisement, the locaƟon of Adviser office to which the advisors 
providing the service are assigned, the complexity of the engagement, and the level or scope of services provided 
by the investment advisory team. 
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For instance, if a client requires a high level of personal aƩenƟon, including frequent in-person meeƟngs or 
extensive travel to meet with the client, this can increase the costs associated with providing advisory services. 
 
Similarly, the scope of services provided by the advisory team can also affect fees. For example, a client who 
requires a broad range of services, including financial planning, estate planning, tax planning, and investment 
management, may need a larger team of advisors with a diverse range of experƟse. This can result in higher fees 
to cover the costs associated with providing a more comprehensive suite of services. 
 
Different deliverables can also affect the fees charged by investment advisory teams. For example, some clients 
may require customized reports or detailed analyses of their porƞolios, which can be Ɵme-consuming to produce. 
In such cases, the fees may be higher to account for the addiƟonal work required to generate these deliverables. 
 
It is important to recognize that investment advisory fees do not just compensate the individual advisor or 
porƞolio manager who directly interacts with the client. Rather, these fees are intended to cover the costs 
associated with the enƟre team that works to support the client's investment strategy and ensure regulatory 
compliance. This team may include professionals in a range of roles, including trading, compliance, and 
management. For example, a compliance officer may work to ensure that the client's investments are in line with 
relevant regulaƟons and that any necessary disclosures are made. Similarly, a trading team may work to execute 
trades efficiently and cost-effecƟvely, while a management team may oversee the overall operaƟons of the 
advisory firm. All of these professionals play a criƟcal role in supporƟng the client's investment objecƟves and 
helping them to achieve their financial goals. As such, it is appropriate for investment advisory fees to reflect the 
enƟre team's contribuƟons, not just those of the individual advisor or porƞolio manager. By compensaƟng the 
team as a whole, clients can benefit from the collecƟve experƟse and support of a diverse group of professionals, 
all working toward a common goal. 
 
(1) Advisory Fee for Investment Management Services and Advisement Services 
 
Our fee for ongoing Investment Management Services and Advisement Services to a parƟcular client (“Advisory 
Fee”) is calculated as follows. Relevant details relaƟng to the calculaƟon of Advisory Fee are set forth in a fee 
schedule exhibit to the applicable Investment Advisory Agreement (“Fee Schedule”).  
 
(a) Percentage Based Advisory Fee  
 
Certain new clients are billed an Advisory Fee, subject to any applicable minimum, which is calculated based on a 
flat percentage Fee Schedule or a declining marginal percentage Fee Schedule. The parƟcular percentages in such 
Fee Schedules may range from 0.25% to 1.5% of the total Assets Under Management (and, if applicable, Assets 
Under Advisement). 
 

(i) Declining Marginal Percentages Advisory Fee 
 
Certain new clients are billed an Advisory Fee, subject to any applicable minimum, which is calculated based on a 
declining marginal percentage fee schedule. The declining marginal percentages applicable to the Advisory Fee 
may range from 0.25% to 1.5% of billable Assets per year. In case declining marginal percentages are applicable, 
Advisory Fee with respect to each quarterly period is payable in advance and is equal to (i) the product of each 
porƟon of the aggregate value of all billable Assets that falls within one of the marginal value ranges of the Fee 
Schedule (as of the last day of the preceding Period) Ɵmes one quarter of the declining marginal annual fee 
percentage corresponding to such porƟon according to such Fee Schedule.  
 
If balances with respect to any billable account do not download electronically into our integrated investment 
porƞolio management applicaƟon, the preceding paragraph does not apply. Instead, our percentage-based 
Advisory Fee with respect to each quarterly period, payable in advance, is equal to the product of the latest value 
of such billable account, as stated on the last statement received by Adviser from client or any third-party 
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custodian with respect to such billable account or as downloaded electronically, Ɵmes one quarter of the 
applicable declining marginal annual fee percentage of such Fee Schedule. 
 

(ii) Flat Percentage Advisory Fee  
 
Certain new clients are billed an Advisory Fee, subject to any applicable minimum, which is based on a flat 
percentage with respect to all of their Assets Under Management and, if applicable, Assets Under Advisement. The  
flat percentages  applicable to the Advisory Fee may range from 0.25% to 1.5% of Assets Under Management and, 
if applicable, Assets Under Advisement per year. 
 
(b) NegoƟated Fixed Dollar Amount Advisory Fee 
 
Certain new clients are billed a fixed dollar amount Advisory Fee. The amount of the fixed dollar Advisory Fee is 
subject to negoƟaƟon and agreement between Adviser and each applicable client and may be adjusted 
periodically.  
 
(c) Other Advisory Fee Types 
 
Certain new clients may be billed an Advisory Fee that is a combinaƟon of two or more of the Advisory Fee types 
described above. For example, the sum of (i) a fixed dollar amount Advisory Fee plus (ii) a Percentage Based 
Advisory Fee on the value of Assets Under Management and, if applicable, Assets Under Advisement. 
 
(d) General Advisory Fee Related Terms 
 
Generally, any Advisory Fee payable by a client to Adviser will, upon a qualified custodian’s receipt of a payment 
request therefor from Adviser, be deducted by such qualified custodian from one or more accounts of such client 
at such qualified custodian and paid by such qualified custodian to Adviser in compliance with regulatory 
procedures. This qualified custodian deducƟon and payment procedure is expressly authorized in the Investment 
Advisory Agreement. OŌen, this qualified custodian deducƟon and payment procedure also is subject to a 
separate signed authorizaƟon or instrucƟon from a client to a qualified custodian. A client’s authorized qualified 
custodian deducƟon and payment procedure remains valid unƟl Adviser and/or the applicable qualified custodian 
receives a wriƩen revocaƟon of such authorizaƟon from such client. Each client with an account at a qualified 
custodian can expect to receive from such qualified custodian, at least quarterly, a statement indicaƟng the 
amounts disbursed from any such account and any Advisory Fee paid from any such account.  
 
In certain situaƟons, at our sole discreƟon, the Advisory Fee payable by a client to Adviser that is calculated with 
respect to certain Assets held at one custodian may be deducted from Assets held at another custodian. Also, in 
limited circumstances, subject to client’s request, the Advisory Fee may be paid to Adviser directly by such client 
instead of by a qualified custodian through a deducƟon from Assets Under Management, in which cases, Adviser 
will bill the client directly and payment by the client will be due promptly upon receipt of our invoice.  
 
Adviser deducts fees and/or bills clients, periodically, in advance or arrears (according to the terms of the signed 
Investment Advisory Agreement). Adviser may (if expressly set forth in the applicable Investment Advisory 
Agreement), but does not generally, bill or reimburse for addiƟons to or withdrawals from exisƟng accounts during 
the applicable billing period.  
 
Adviser manages reƟrement plans through the Fidelity Connect program. Fidelity Connect reƟrement plans are 
billed in arrears, based upon the average daily balance of the reƟrement plan’s assets maintained during the 
previous quarter. 
 
Our annual Advisory Fee is generally payable on a quarterly basis, in advance or arrears (according to the signed 
Investment Advisory Agreement). The Advisory Fee generally is invoiced and deducted from one or more accounts 
comprising the Assets as soon as possible during the month following the most recently ended billing period and 
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each invoice will be uploaded to the applicable client portal. If any Advisory Fee applicable to a client is not paid by 
a qualified custodian upon a qualified custodian’s receipt of a payment request therefor from Adviser, such client 
is obligated to make payment of the Advisory Fee promptly upon such client’s receipt of a wriƩen invoice therefor. 
If payment of the Advisory Fee is set up via credit card, the Advisory Fee generally will be charged as soon as 
possible during the month following the most recently ended billing period.  
 
Subject to the disclosures in Item 5(A)(5) and Item 5(A)(6) below, new retail clients are generally subject to a 
$5,000 annual minimum Advisory Fee and certain 401(k) Plan clients are generally subject to a $15,000 annual 
minimum Advisory Fee.  
 
The Investment Advisory Agreement will conƟnue in effect unƟl terminated at any Ɵme upon wriƩen noƟce by 
either party to the other in accordance with the terms of the Investment Advisory Agreement. Each client will 
incur a pro rata charge for Investment Management Services or Advisement Services rendered prior to the 
terminaƟon of the Investment Advisory Agreement, which means clients will incur an Advisory Fee only in 
proporƟon to the number of days in the billing period for which clients are clients of Adviser. If an Advisory Fee is 
paid by a client to Adviser in advance with respect to a parƟcular period and the effecƟve Ɵme of terminaƟon of 
the Investment Advisory Agreement is prior to the expiraƟon of such period, such client will receive a pro-rated 
refund of such Advisory Fee based on the days in such period from the effecƟve Ɵme of terminaƟon of the 
Investment Advisory Agreement through the expiraƟon of such period. Refunds of any Advisory Fee pursuant to 
the preceding sentence are paid by Adviser as soon as reasonably possible but not sooner than ten (10) business 
days aŌer the receipt of the noƟce of terminaƟon of the Investment Advisory Agreement by the non-terminaƟng 
party. If an Advisory Fee is paid by a client to Adviser in arrears with respect to a parƟcular period, Adviser shall 
deduct fees and/or bill the pro-rated porƟon of the arrears Advisory Fee based upon the number of days that the 
account was managed by Adviser. 
 
Private Investment Fund Fees 
 
The advisory fees for private investment funds are outlined in the respecƟve private investment fund governing 
documents and are based on the reporƟng by the third-party manager of the underlying private investment fund. 
If Adviser references private investment funds owned by the client on any supplemental account reports prepared 
by Adviser, the value(s) for all private investment funds owned by the client reflects the most recent valuaƟon 
provided by the fund sponsor. If the fund sponsor does not provide a post-purchase valuaƟon, then the valuaƟon 
reflects the iniƟal purchase price (and/or a value as of a previous date) or the current value(s) (either the iniƟal 
purchase price and/or the most recent valuaƟon provided by the fund sponsor). If the valuaƟon reflects the iniƟal 
purchase price (and/or a value as of a previous date), then the current value(s) (to the extent ascertainable) could 
be significantly more or less than the original purchase price. The client’s Advisory Fee shall be based upon such 
reflected fund value(s). 
 
(2) Financial Planning and Financial Advice Fees  
 
The financial planning services provided by Adviser to a client pursuant to a Financial Planning Agreement may be 
subject to such client’s payment of a Financial Planning fee (“Financial Planning Fee”). In such instances, the 
Financial Planning Fee generally is set by Adviser, based on the size, scope, and nature of each individual project, is 
determined prior to the commencement of the engagement and is expressly stated in the Financial Planning 
Agreement. For reasons of transparency, and to comply with the requirements to the CFP Board, a Financial 
Planning Agreement may disclose the list fee for the financial planning services provided thereunder, even if no 
Financial Planning Fee actually is applicable to, or payable by, the client in connecƟon with such financial planning 
services. The list fee for specific financial planning services, and, if applicable, any Financial Planning Fee, generally 
range from $500 to $50,000, on a fixed fee basis, or from $75 to $450, on an hourly rate basis, depending upon the 
size, scope, and nature of the service(s) required and the professional(s) rendering the service(s). 
 
The Financial Planning Fee is billed, generally, either, in full, and in advance, or 50% in advance and 50% upon 
compleƟon of the financial planning services. The engagement to provide Financial Planning services to a client 
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ends at the Ɵme of our compleƟon and delivery of the Financial Planning services. If compleƟon of the project is 
delayed (beyond 90 days) because requested informaƟon has not been provided, Adviser retains the right to 
progress bill for work that has been performed to date and is not covered by the porƟon of the Financial Planning 
Fee already received. If, upon terminaƟon of the Financial Planning services engagement, the Financial Planning 
Agreement requires the payment of a refund, Adviser will refund, as soon as reasonably possible, to the applicable 
client such porƟon of the Financial Planning Fee which Adviser determines is reasonable in light of the Ɵme 
dedicated by Adviser to administraƟve, financial planning or investment advisory tasks in connecƟon with the 
provision of the financial planning services through the effecƟve date of terminaƟon of the engagement. 
 
As described above in Item 4(B)(6), if Adviser determines to provide Financial Planning, Financial Advice that does 
not consƟtute Financial Planning and/or consulƟng services (including investment and non-investment related 
maƩers, including estate planning, insurance planning, etc.), in each case, on a stand-alone separate fee basis to a 
prospective client requesƟng such engagement that does not wish to become an Investment Management Services 
or Advisement Services client of Adviser, our Financial Planning Fee or consulƟng services fee generally will range 
from $500 to $50,000 on a fixed fee basis, or from $75 to $500 on an hourly rate basis, depending upon the size, 
scope, and nature of the service(s) required and the professional(s) rendering the service(s). Our Financial Planning 
Fees or consulƟng services fees are negoƟable. 
 
Generally, the services provided by Adviser under the terms of the applicable Investment Advisory 
Agreement include ongoing financial advice and no fee is charged by Adviser for financial advice services. 
However, if Adviser determines, based on the applicable circumstances, that the financial advice services to be 
provided to a parƟcular client are extraordinary, then Adviser may charge an addiƟonal fee, including a Financial 
Planning Fee or a consulƟng services fee, for the provision of such financial advice services. 
 
Please Note: Adviser believes that it is important for each client receiving Investment Management Services or 
Advisement Services to raise any financial advice related issues of such client with Adviser on an ongoing basis 
and for Adviser to address the same. Except in extraordinary circumstances, as described above in Item 4(B)(6), 
our Advisory Fee will remain the same, whether or not the client raises any financial advice issues with Adviser. 
 
(3) Fees for ReƟrement Plan ConsulƟng Services 
 
Fees for reƟrement plan consulƟng, investment advisory, fiduciary, and parƟcipant educaƟon services generally 
are calculated based on the value of the plan assets and a specific annualized percentage factor. The specific 
annualized percentage factor applicable to the Advisory Fee for reƟrement plan consulƟng services and the length 
of the applicable billing period is as set forth in the applicable Adviser reƟrement plan Investment Advisory 
Agreement. The Advisory Fee for reƟrement plan consulƟng services may be calculated and deducted from Assets, 
in arrears or in advance, on a calendar year quarterly or annual basis.  
 
The annualized percentage factor applicable to the Advisory Fee for reƟrement plan consulƟng services for new 
clients ranges from 0.10% to 1.50%, subject to the Advisory Fee annual minimums as described below in Item 5 – 
Fees and CompensaƟon. The annualized percentage factor or the Advisory Fee annual minimums applicable to the 
Advisory Fee for reƟrement plan consulƟng services are negoƟable. In excepƟonal circumstances, the Advisory Fee 
for reƟrement plan consulƟng services may be a negoƟated fixed dollar amount.  
 
If the Advisory Fee for reƟrement plan consulƟng services applicable to a client is not paid by a qualified custodian 
or third-party administrator to Adviser, promptly upon the receipt by such qualified custodian or third-party 
administrator of a payment request therefor from Adviser, such client is obligated to make payment of such 
Advisory Fee promptly upon such client’s receipt of wriƩen invoice therefor.  
 
(4) Fee Minimums 
 
Clients may be subject to Advisory Fee annual minimums. Advisory Fee annual minimums typically range from 
$500 to $20,000. In certain cases, based on the nature and complexity of any new client situaƟon, Advisory Fee 
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minimums may exceed the upper limit of the above range. Adviser retains the right to waive or reduce any 
Advisory Fee annual minimum based upon certain criteria (i.e. anƟcipated future earning capacity, anƟcipated 
future addiƟonal assets, dollar amount of assets to be managed, related accounts, account composiƟon, 
negoƟaƟons with client, etc.).  
 
Advisory Fee minimums or negoƟated fixed dollar Advisory Fee amounts may cause the average Advisory Fee 
percentage applicable to billable Assets to exceed the upper limit of the Advisory Fee percentage ranges set forth 
in Item 5(A). For example, if the Advisory Fee applicable to a client are set at an annualized percentage factor of 
1% of Assets Under Management, such client is subject to a $15,000 annual minimum Advisory Fee and such client 
maintains $900,000 of Assets Under Management, then the client will pay an Advisory Fee of $15,000, which 
exceeds the $9,000 that would be payable if no Advisory Fee annual minimum was applicable, and which results in 
an applicable average Advisory Fee percentage to be 1.67%, which exceeds the 1.5% upper limit of the Advisory 
Fee percentage ranges set forth in Item 5(A).  
 
(5) Fee DifferenƟals 
 
Adviser prices its services to clients, in its discreƟon, based upon objecƟve and subjecƟve criteria (i.e. client’s 
anƟcipated future earning capacity, exisƟng market value of Assets, anƟcipated future addiƟonal Assets, client’s 
relaƟonship to another client, Asset composiƟon, complexity of the engagement, anƟcipated services to be 
rendered, grandfathered fee schedules, status as employees or family members of employees, status as 
professionals (including aƩorneys, tax consultants or accountants) with whom Adviser has a business relaƟonship, 
status as promoters of Adviser, courtesy accounts, compeƟƟon, negoƟaƟons with client, etc.). Assets may be (but 
are not always) grouped by household or family for the purposes of calculaƟng the Advisory Fee or applying 
Advisory Fee minimums. As a result of the above, Adviser (i) may charge a parƟcular client an Advisory Fee that is 
below the Advisory Fee charged to another client, that is calculated differently than the calculaƟon used for 
another client, that is subject to a different minimum than that applicable to another client or to no minimum, that 
is charged on a Ɵme-interval that is different than the Ɵme-interval applicable to another client, that adjusts the 
Advisory Fee charged during the preceding quarterly period in arrears based on the posiƟve or negaƟve value of 
any cash flow during the preceding quarterly period into or out of Assets Under Management (instead of not 
making any such adjustments), or (ii) may waive its Advisory Fee enƟrely. The Advisory Fee payable by any client is 
negoƟable. Please Note: As a result of the above, similarly situated clients could pay a different Advisory Fee. In 
addiƟon, similar advisory services may be available from other investment advisers at similar or lower fees than 
the Advisory Fee applicable to a parƟcular client.  
 
(6) Grandfathered Fee Schedules  
 
Many clients have and will conƟnue to be grandfathered under fee schedules and/or agreements that existed at 
the Ɵme of our engagement by such clients. Adviser has grown, and expects to conƟnue to grow, throughout the 
United States, including by acquisiƟon of the investment advisory businesses of other firms and/or hiring 
investment advisers with pre-exisƟng client-relaƟonships (“Legacy Groups/Individuals”). Clients of Legacy 
Groups/Individuals could have fee schedules or other fee arrangements that differ from those described in Item 
5(A). Clients that formerly were clients of Legacy Groups/Individuals will someƟmes maintain their pre-exisƟng fee 
schedules (“Grandfathered Fee Schedules”) aŌer joining Adviser, provided that Adviser generally will, subject to 
fee minimum disclosure in Item 5(A)(4) above, apply a 1.5% maximum Advisory Fee limit to any Grandfathered Fee 
Schedules.  
 
In some instances, the Grandfathered Fee Schedule and/or agreement of a client may be changed at the beginning 
or during the investment advisory relaƟonship with Adviser to a fee schedule or agreement other than the fee 
schedule or agreement set forth in Item 5(A). As a result, clients (including clients that formerly were clients of 
Legacy Groups/Individuals) are subject to various different fee schedules and/or arrangements, with an Advisory 
Fee that may be higher or lower than the Advisory Fee ranges for new clients set forth in Item 5(A) or that may be 
subject to other condiƟons or restricƟons. For example, instead of the fee schedules set forth in Item 5(A), the 
Advisory Fee (i) may be computed fully in arrears, (ii) may be on a periodic basis other than quarter annual, (iii) 
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may be subject to minimums different than those set forth in Item 5(A) above or to no minimums, (iv) may be 
adjusted in arrears based on the posiƟve or negaƟve value of any cash flow during the preceding quarterly period 
into or out of Assets Under Management, or (v) may be higher than the upper limit of the ranges set forth in Item 
5(A) for new clients. Any Grandfathered Fee Schedule and/or arrangement applicable to a client is set forth in the 
applicable Investment Advisory Agreement. 
 
Grandfathered Fee Schedules generally will not be made available to new clients (but a parƟcular Grandfathered 
Fee Schedule, or a variaƟon thereof, may be offered to a new client if such client is related (including by common 
familial or employer relaƟonship) to an exisƟng client that is subject to such Grandfathered Fee Schedule).  
 
(7) Margin 
 
Adviser does not recommend the use of margin for investment purposes. If a client decides to invest any porƟon 
of margin loan proceeds in an account to be managed by Adviser (outside of a reƟrement plan account), Adviser 
will include the total market value of the assets (inclusive of margin assets) when compuƟng its Advisory Fee. 
Because our Advisory Fee is based upon the total market value of the assets (inclusive of margin assets), our 
Advisory Fee is higher when margin loan proceeds are used in an account managed by Adviser. As a result, a 
conflict of interest arises since Adviser may have an economic disincenƟve to recommend that the client terminate 
the use of margin.  
 
(8) Cash or Cash Equivalents 
 
Adviser treats cash or cash equivalents (including shares of money market mutual funds and short-term ETFs, 
commercial paper, cerƟficates of deposit, bankers’ acceptances, U.S. Government securiƟes and repurchase 
agreements) as an asset class. As such, all cash or cash equivalents posiƟons, including accrued interest, dividends 
and other income, conƟnue to be included as part of assets under management for purposes of calculaƟng the 
Advisory Fee. Cash or cash equivalents may be placed by Adviser or the applicable custodian into a sweep vehicle 
unƟl such cash is invested or otherwise needed to saƟsfy obligaƟon arising in connecƟon with the account. Sweep 
vehicles can take many different forms, including money market funds, interest bearing bank accounts (through 
affiliates) that may be enƟtled to coverage (subject to applicable limitaƟons) by the FDIC (Federal Deposit 
Insurance CorporaƟon), interest bearing brokerage accounts that are not FDIC-insured, but may be enƟtled to 
coverage (subject to applicable limitaƟons) by the SIPC (SecuriƟes Investor ProtecƟon CorporaƟon). The brokerage 
cash sweep annual yield paid with respect to cash or cash equivalents in a parƟcular sweep account depends on 
the Custodian used by such client - different Custodians pay different yields and those yields are subject to change. 
At any point in Ɵme, depending on perceived or anƟcipated market condiƟons/events, parƟcularly in situaƟons of 
expected or actual market decline (it being understood that such anƟcipated market condiƟons/events are not 
guaranteed to occur), Adviser may implement an exit, defensive or opportunisƟc strategy by moving to and 
maintaining cash posiƟons. Adviser may also maintain cash or cash equivalent posiƟons in client accounts to have 
an allocaƟon to cash or cash equivalents as an asset class, to support a phased market entrance strategy (as a 
dollar cost averaging strategy or while waiƟng for client investment instrucƟons or delivery of certain requested 
client informaƟon or documentaƟon necessary for the compleƟon of the client’s financial plan and 
implementaƟon of related investment recommendaƟons), to facilitate transacƟon execuƟon, to have available 
funds for one-Ɵme, periodic or other expected withdrawal needs or for the periodic payment of fees (including the 
Advisory Fee), or to provide for asset protecƟon during periods of volaƟle market condiƟons. While assets are 
maintained in cash or cash equivalents (including in sweep vehicles), those assets held in cash or cash equivalents 
could miss market advances. Depending upon current yields, at any point in Ɵme, the Advisory Fee could exceed 
the interest paid, if any, to a client with respect to cash or cash equivalents. 
 
(9) Reasonableness of the Advisory Fee 
 
Adviser believes that our Advisory Fee is reasonable in relaƟon to: (1) the advisory services provided pursuant to 
the Investment Advisory Agreement; and (2) the fees charged by other investment advisers offering similar 
services/programs. However, our Advisory Fee may be higher than that charged by other investment advisers 
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offering similar services/programs. In addiƟon to our Advisory Fee, the client will also incur charges imposed 
directly at the mutual and exchange traded fund level (e.g., management fees and other fund expenses). Please 
Note: Our investment programs will involve porƞolio turnover, which could negaƟvely impact upon the net 
aŌer-tax gain experienced by an individual client in a taxable account.  
 
5(B) DeducƟon or other Form of Payment of Client Fees Charged 

 
Refer above to Item 5(A)(1)(d). 
 
5(C) AddiƟonal Client Fees Charged 

 
(1) Fees of ETFs, Mutual Funds, Other Investment Vehicles and Custodians 
 
The Advisory Fee is separate and disƟnct from the fees and expenses charged by ETFs, mutual funds, other 
investment vehicles, or Custodians. Such fees and expenses are described in each exchange-traded fund or mutual 
fund’s prospectuses, private placement memorandum or other offering material, in agreements or disclosures 
relaƟng to other investment vehicles, or in applicaƟons, agreements or terms and condiƟons of any Custodian 
retained by a client. clients are advised to read those materials carefully before invesƟng. Custodians generally 
charge brokerage commissions, transacƟon, and/or other type fees for effecƟng certain types of securiƟes 
transacƟons (i.e., including transacƟon fees for certain mutual funds, and mark-ups and mark-downs charged for 
fixed income transacƟons, etc.). RelaƟve to all mutual fund and exchange-traded fund purchases, clients will also 
incur charges imposed at the fund level (e.g., management fees and other fund expenses and distribuƟon fees.  
 
A client could invest in ETFs or mutual funds directly, without engaging our services. In that case, such client would 
not receive the services provided by Adviser, which are designed, among other things, to assist the client in 
determining which mutual fund or funds are most appropriate to each client's financial condiƟon and objecƟves. 
Accordingly, each client should review both the fees charged by the funds and Wavely’s fees to fully understand 
the total amount of fees to be paid by such client and to thereby evaluate the advisory services being provided. A 
client could be precluded from using certain investments or separate account managers if they are not offered by 
such client's custodian.  
 
Adviser does not share in any porƟon of fees and expenses charged to a client by ETFs, mutual funds, other 
investment vehicles, or Custodians.  
 
When requested to recommend a Custodian for the custody of Assets Under Management, Adviser generally 
recommends one or more of Adviser’s InsƟtuƟonal Custodians idenƟfied in Item 12- Brokerage PracƟces, as 
Adviser has insƟtuƟonal client agreements in place with each of them. Adviser’s InsƟtuƟonal Custodians charge 
brokerage commissions, transacƟon, and/or other type fees for effecƟng certain types of securiƟes transacƟons 
(i.e., including transacƟon fees for certain mutual funds, and mark-ups and mark-downs charged for fixed income 
transacƟons, etc.). The types of securiƟes for which transacƟon fees, commissions, and/or other type fees (as well 
as the amount of those fees) are charged differ depending upon the Custodian (while certain Custodians, including 
Schwab, Pershing, Raymond James, and Fidelity, do not currently charge fees on individual equity transacƟons, 
others do). These fees/charges are in addiƟon to our Advisory Fee described in Item 5 below. Adviser does not 
receive any porƟon of these fees/charges.  
 
(2) Fees of Sub-Advisers/Independent Managers.  
 
Adviser may allocate (and/or recommend that a client allocate) a porƟon of a client’s investment assets among 
unaffiliated sub-advisers and/or independent investment managers in accordance with such client’s designated 
investment objecƟve(s). In such situaƟons, sub-advisers and/or independent investment managers shall have day-
to-day responsibility for the acƟve discreƟonary management of the allocated assets. Adviser shall conƟnue to 
render investment advisory services to the client relaƟve to the ongoing monitoring and review of account 
performance, asset allocaƟon and client investment objecƟves, for which our Advisory Fee shall range from 0.15% 
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to 1.00% of Assets allocated to the sub-adviser and/or independent manager. Our Advisory Fee is separate from, 
and in addiƟon to, the fee charged by the sub-adviser and/or independent manager. Factors which Adviser shall 
consider in recommending sub-advisers and/or independent investment managers include the client’s designated 
investment objecƟve(s), management style, performance, reputaƟon, financial strength, reporƟng, pricing, and 
research. Clients should review the outside investment adviser or sub-advisers’ ADV Part 2A for a full descripƟon 
of such outside investment adviser or sub-adviser’s specific services and addiƟonal fees. 
 
The fees of investment advisers or sub-advisers may be deducted from one or more accounts of such client at such 
qualified custodian and paid to the applicable person. A client’s authorized qualified custodian deducƟon and 
payment procedure remains valid unƟl Adviser and/or the applicable qualified custodian receives a wriƩen 
revocaƟon of such authorizaƟon from such client. Each client with an account at a qualified custodian can expect 
to receive from such qualified custodian, at least quarterly, a statement indicaƟng the amounts disbursed from 
any such account and any fee or charge paid from any such account. 
 
5(D) Prepayment of Client Fees 

 
Refer above to Item 5(A)(1)(A) and below to Item 13(A). 
 
5(E) External CompensaƟon for the Sale of SecuriƟes to Clients 

 
Adviser and its investment adviser representaƟves are compensated by Adviser solely with respect to the 
provision of investment advisory services. Neither Adviser, nor its investment adviser representaƟves, are paid any 
sales, service, or administraƟve fees or commissions for the sale of any securiƟes or any other investment 
products with respect to Assets Under Management. 
 
5(F) MarkeƟng PracƟces and Rule 206(4)-1 

 
New Item 5.L. on Form ADV A new Item 5.L. has been added to Part 1A of Form ADV that asks quesƟons about the 
investment adviser’s markeƟng pracƟces and how the firm meets the requirements of the SEC’s newly effecƟve 
Rule 206(4)-1, (the “MarkeƟng Rule”). This Item 5.L. requires an adviser to address separately whether its 
adverƟsements include tesƟmonials, endorsements, and third-party raƟngs, and to state whether any of its 
adverƟsements include hypotheƟcal performance and predecessor performance. AddiƟonally, Item 14. of Part 2A 
of Form ADV has been modified to now reference the MarkeƟng Rule when describing solicitaƟon or client 
referrals instead of its predecessor Rule 206(4)-3.  
 
Item 6 Performance-Based Fees and Side-by-Side Management 
 
Performance-based fees introduce an economic incenƟve for investment advisers to manage Assets in a way that 
may not necessarily be in the best interest of clients and, therefore, create a conflict of interest. To minimize the 
existence of such economic incenƟve and conflict of interest, subject to the excepƟons described in the following 
paragraph, neither Adviser, nor any of its investment adviser representaƟves, accept any performance-based fees 
in relaƟon to any Assets.  
 
Porƞolio Managers for the BT Select Fund I, LP, which is an investment held in certain client accounts, are paid a 
performance fee based upon the share of profits in the funds. BT Select Fund I, LP is liquidaƟng and no longer 
making new investments. Adviser also has the ability to charge fund-only investors (rather than those investors 
that also have engaged Adviser to provide Investment Management Services or Advisement Services) a 
performance fee in Adviser’s s Income Funds and Growth Funds, but currently there are no investors who pay a 
performance fee and, while possible, it seems unlikely at this point that there will be in the future. The existence 
of performance-based compensaƟon can create an incenƟve for the Porƞolio Managers or the Investment 
Manager to make riskier and more speculaƟve investments than would otherwise be the case, in the absence of 
such performance-based compensaƟon. The Porƞolio Managers for the funds can also manage certain accounts 
that are charged asset-based fees as discussed above. This inherently creates a conflict of interest because of the 
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potenƟal for higher compensaƟon from accounts paying a performance-based fee. The potenƟal for greater 
compensaƟon creates an incenƟve to direct potenƟally beƩer investments or to allocate favorable trades 
disproporƟonately to performance-based fee accounts. Porƞolio Managers are required, by the Code of Ethics and 
the fiduciary duty, to act in the best interest of all clients.  
 
Item 7 Types of Clients 
 
Adviser provides investment advisory services to individuals, families, pension and profit-sharing plans, business or 
corporate enƟƟes, trusts and estates for natural persons, foundaƟon, endowments or charitable organizaƟons, 
and private pooled vehicles.  
 
Although Adviser provides investment advisory services to various types of clients, Investment Management 
Services are condiƟoned upon meeƟng certain minimum criteria established by Adviser for each of the investment 
programs it offers. For informaƟon on any minimum fees, minimum iniƟal/ongoing account balances, or other 
condiƟons Adviser may impose, please refer to Item 5 – Fees and CompensaƟon. 
 
Item 8 Methods of Analysis, Investment Strategies and Risk of Loss 
 
8(A) Methods of Analysis and Investment Strategies 

 
(1) Methods of Analysis 
 
Our investment commiƩee, members of our investment department and some of our investment adviser 
representaƟves are responsible for idenƟfying and implemenƟng the methods of analysis used by Adviser in 
formulaƟng investment strategies and porƞolios. In general, Adviser takes a structured, long-term approach to 
invesƟng. 
 
Adviser uses a variety of sources of data to conduct its economic, investment and market analysis, including 
financial newspapers and magazines, economic and market research materials prepared by others, conference 
calls hosted by mutual funds, corporate raƟng services, annual reports, prospectuses, and company press releases. 
It is important to keep in mind that there is no specific approach to invesƟng that guarantees success or posiƟve 
returns; invesƟng in securiƟes involves risk of loss that clients should be prepared to bear. Adviser and its 
investment adviser representaƟves are responsible for idenƟfying and implemenƟng the methods of analysis used 
in formulaƟng investment recommendaƟons to clients.  
 
In addiƟon, Adviser performs qualitaƟve research and reviews research material prepared by others, as well as 
corporate filings, corporate raƟng services, and a variety of financial publicaƟons. Adviser employs outside vendors 
or uƟlizes third-party soŌware, as needed, to assist in formulaƟng investment recommendaƟons to clients. 
 
Every method of analysis has its own inherent risks. To perform an accurate market analysis, the adviser  must have 
access to current/new market informaƟon. Adviser has no control over the disseminaƟon rate of market 
informaƟon; therefore, unbeknownst to the adviser, certain analyses may be compiled with outdated market 
informaƟon, severely limiƟng the value of our analysis. Furthermore, an accurate market analysis can only produce 
a forecast of the direcƟon of market values. There can be no assurances that a forecasted change in market value 
will materialize into acƟonable and/or profitable investment opportuniƟes. 
 
Adviser employs the following methods of analysis. Each method of analysis below idenƟfies certain related risks. 
Each key risk is described in Item 8(B). 
 

• CharƟng / Technical / Historical 
 
The terms “charƟng” and “technical” and “historical” analysis are generally used synonymously and, therefore, for 
the purpose of this document, Adviser will use the term, “technical analysis.” In most cases, technical analysis 



Page | 26 
 

involves the evaluaƟon of historical market data, including price and volume staƟsƟcs of a parƟcular security or 
investment instrument, performance data or earnings data. Technical analysis oŌen involves the use of charts, 
graphs, and other tools to evaluate historical factors relaƟng to the investment instrument and perhaps the 
performance of the instrument relaƟve to the market as a whole. The goal of technical analysis is to try to idenƟfy 
historical trading paƩerns that suggest future trading acƟvity or price targets.  
 
Key risk(s): Economic Risk, Financial Risk, InflaƟon Risk, Interest Rate Risk, Legal/Regulatory Risk, Market Risk, 
OperaƟonal Risk, and Strategy Risk. 
 

• Fundamental  
 
Fundamental analysis is generally considered the opposite approach to technical analysis. Fundamental analysis 
involves the aƩempt to idenƟfy the intrinsic value (i.e., the actual, true/real value) of an investment instrument by 
examining any related economic, financial, and other quanƟtaƟve/qualitaƟve factors relevant to that instrument. 
Fundamental analysis can take into account anything that may impact the underlying value of the instrument. For 
example, revenues, earnings, future growth, return on equity, profit margins, standard deviaƟon, price to earnings 
and other data relaƟng to a company’s underlying value and potenƟal for growth. Other examples include large-
scale economic issues, including the overall condiƟon or current cycle of the economy, industry-specific or sector-
specific condiƟons, etc. Fundamental analysis also can include company/issuer-specific factors, including the 
company’s/issuer’s current financial condiƟon, management experience and capabiliƟes, legal/regulatory maƩers 
or the overall type and volume of current and expected business. 
 
One of the goals of fundamental analysis is to aƩempt to derive a value that can be compared to the current 
market price for a parƟcular financial instrument in hopes of determining whether the instrument is overpriced 
(Ɵme to sell) or underpriced (Ɵme to buy).  
 
Our primary investment strategies are fundamental investment strategies. However, every investment strategy 
has its own inherent risks and limitaƟons. For example, longer term investment strategies require a longer 
investment Ɵme-period to allow for the strategy to potenƟally develop. Shorter term investment strategies require 
a shorter investment Ɵme period to potenƟally develop but, as a result of more frequent trading, may incur higher 
transacƟonal costs when compared to a longer-term investment strategy. 
 
Key risk(s): Economic Risk, Financial Risk, InflaƟon Risk, and Interest Rate Risk. 
 

• Cyclical  
 
Cyclical analysis involves the evaluaƟon of an investment instrument or perhaps its issuer for the purpose of 
idenƟfying whether (and if so, to what extent) it/they may be impacted by fluctuaƟons in the overall economic 
condiƟons throughout Ɵme. As an example, as unemployment levels rise, broad industries like housing or the 
automoƟve industries can be negaƟvely impacted because consumers are less able to purchase things like homes 
and automobiles.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, and InflaƟon Risk. 
 

• Individual Fixed Income Research 
 
There are diverse criteria that Adviser may consider in the context of fixed income investments, including 
regarding the maturity, quality, ability to call, discount/premium and taxaƟon of individual fixed income 
investments it acquires for clients. Fixed instruments used by Adviser are reviewed for consistency with quality 
and maturity criteria. In determining credit quality of a fixed income issue, Adviser relies primarily on the raƟngs 
assigned to the issue by one or more raƟngs agencies, supplemented from Ɵme to Ɵme by such addiƟonal 
research as it deems necessary.  
 



Page | 27 
 

Key risk(s): Capital Risk, Economic Risk, Financial Risk, InflaƟon Risk, Interest Rate Risk, Market Risk. 
 
(2) Investment Strategies 
 
Adviser uses many different investment strategies with respect to Assets Under Management or Assets Under 
Advisement. Some of these investment strategies are centrally designed by our Investment CommiƩee, while 
others are designed by parƟcular investment advisors. Adviser also uses investment strategies that were used by 
Legacy Groups/Individuals. Generally, our diverse investment strategies are organized into different investment 
strategies groups, which can be segmented into: 

 
• Buy and Hold: buy and hold long-term asset allocaƟon strategies that seek returns through relaƟvely staƟc 

allocaƟons to major assets, rebalancing overall asset allocaƟons of each strategy from Ɵme to Ɵme, within 
applicable overall constraints, to take advantage of opportuniƟes that Adviser idenƟfies; 

• AcƟve and TacƟcal: acƟve porƞolio management-based strategies that tacƟcally and proacƟvely allocate 
assets, within defined constraints and a client’s risk profile, to asset classes that are deemed aƩracƟve, relaƟve 
to other asset classes, based upon cyclical trends and staƟsƟcal analysis of the markets; or 

• Customized: customized investment strategies designed to address specific investment objecƟves, or needs, 
including all stocks, all bonds or combinaƟons of strategies in one or more of the strategies groups.  
 

Assets Under Management of our clients are allocated based on the investment objecƟves, overall or account-
specific risk tolerances, Ɵme horizons and personal stated objecƟves and needs of such client and may be 
allocated to (i) one or more strategies within one of the above three groups of strategies or (ii) mulƟple strategies 
that are not all within the same group of strategies.  
 
Our investment strategies rely on diverse methods of buying and selling securiƟes comprising Assets Under 
Management. Below is a list of some of these methods, including their related risks.  

 
• Long-Term Purchases 

 
Long-term purchases generally involve the acquisiƟon of an investment instrument and holding it for a 
period of at least one year.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, InflaƟon Risk, Interest Rate Risk, Legal/Regulatory Risk, 
Liquidity Risk, Market Risk, OperaƟonal Risk, Strategy Risk. 
 

• Short-Term Purchases 
 
Short-term purchases generally involve the acquisiƟon of an investment instrument and holding it for a 
period of less than one year.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, Higher Trading Costs, Interest Rate Risk, 
Legal/Regulatory Risk, Liquidity Risk, Market Risk, OperaƟonal Risk, Strategy Risk. 
 

• Trading 
 
Trading generally involves the acquisiƟon of an investment instrument and holding it for a period of not 
more than thirty days.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, Higher Trading Costs, Interest Rate Risk, 
Legal/Regulatory Risk, Liquidity Risk, Market Risk, OperaƟonal Risk, Strategy Risk.  
 

• Short Sales 
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Selling short involves the sale of an investment instrument that clients do not own. In most cases, a short 
seller will have to go out and borrow or arrange for the borrowing of a parƟcular investment instrument 
before selling short. When selling short, the seller is expecƟng the price of the underlying investment 
instrument to decline but if it does, the seller is able to sell the investment instrument(s) at the present day 
price (in effect at the Ɵme of entering into the shore sale) and the profit potenƟal is the difference between 
the sale price of the borrowed shares and the cost of purchasing the borrowed shares in order to make good 
on the delivery of the investment instrument(s) to the party on the other side of the iniƟal short sale.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, Legal/Regulatory Risk, Liquidity Risk, Market Risk, 
OperaƟonal Risk, Strategy Risk. 
 

• Margin Trading 
 
Margin trading, or “trading on margin,” as it is generally stated, involves the ability to purchase a dollar value 
of securiƟes that is greater than the dollar value of funds that clients have available for the purchase. 
EssenƟally, trading on margin means that clients can borrow addiƟonal funds, generally from Adviser that 
holds the brokerage account of clients, to purchase investment instruments that exceed the amount with 
which clients have funded their account.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, Interest Rate Risk, Legal/Regulatory Risk, Liquidity Risk, 
Market Risk, OperaƟonal Risk, Strategy Risk. 
 

• OpƟon WriƟng (including covered/uncovered opƟons or spreading strategies) 
 
Adviser will also employ the use of opƟons trading in the event that such trading complements an 
investment strategy Adviser may be carrying out for a parƟcular client. An opƟon is the right either to buy or 
sell a specified amount or value of a parƟcular underlying investment instrument at a fixed price (i.e., the 
“exercise price”) by exercising the opƟon before its specified expiraƟon date. OpƟons giving clients the right 
to buy are called “call” opƟons. OpƟons giving clients the right to sell are called “put” opƟons. When trading 
opƟons on behalf of a client, Adviser may use covered or uncovered opƟons or various strategies, including 
spreads and straddles. Covered opƟons involve opƟons trading when clients own the underlying instrument 
on which the opƟon is based. Uncovered opƟons involve opƟons trading when clients do not own the 
underlying instrument on which the opƟon is based. Spread opƟons are opƟons whose values are derived 
from the difference in price of two different underlying assets or components.  
 
Key risk(s): Capital Risk, Economic Risk, Financial Risk, Higher Trading Costs, Interest Rate Risk, 
Legal/Regulatory Risk, Liquidity Risk, Market Risk, OperaƟonal Risk, Strategy Risk. 
 

• Tax Loss HarvesƟng 
 
When appropriate to the needs of a client, Adviser will help such client determine which securiƟes should be 
sold to minimize capital gains tax liability in the current year. Tax loss harvesƟng is typically used to realize 
losses to offset capital gains already realized.  
 
Please Note: Investment Risk. Investing in securiƟes involves risk of loss that clients should be prepared to 
bear. Different types of investments involve varying degrees of risk, and it should not be assumed that future 
performance of any specific investment or investment strategy (including the investments and/or 
investment strategies recommended or undertaken by Adviser) will be profitable or equal any specific 
performance level(s). 
 

Our investment allocaƟon strategies encompass a spectrum of approaches tailored to diverse investment objecƟves, 
risk tolerances and Ɵme-horizons.  
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• At one end, conservaƟve strategies prioriƟze safety of principal and income generaƟon, typically favoring 

fixed-income securiƟes such as bonds or treasury bills. These allocaƟons offer stability and lower risk, oŌen 
appealing to investors seeking to protect their capital or those nearing reƟrement.  

• Moving towards a balanced approach, income and growth strategies blend fixed-income assets with 
equiƟes, but Ɵlted towards income, aiming for steady income alongside low to moderate capital 
appreciaƟon.  

• Balanced strategies strike a balance between safety and growth potenƟal, suitable for investors seeking 
both income and long-term wealth accumulaƟon.  

• Growth and income strategies combine elements of both growth and income-focused allocaƟons, but Ɵlted 
towards capital appreciaƟon.  

• Progressing along the spectrum, growth-oriented strategies emphasize capital appreciaƟon over income 
generaƟon, allocaƟng a larger porƟon of assets to equiƟes. Investors pursuing growth prioriƟze long-term 
wealth accumulaƟon and are willing to tolerate higher volaƟlity for potenƟally greater returns.  

• Meanwhile, aggressive growth strategies allocate a significant porƟon of assets to equiƟes, targeƟng 
maximum capital appreciaƟon over the long term.  

• PosiƟoned at the highest risk level, speculaƟve strategies involve high-risk investments with the potenƟal 
for substanƟal gains but also significant losses. These strategies are typically pursued by sophisƟcated 
investors with a high-risk tolerance and a willingness to engage in speculaƟve ventures.  

• CombinaƟons of these strategies can be tailored to suit individual risk profiles, Ɵme horizons and investment 
objecƟves, offering flexibility in construcƟng diversified porƞolios that align with specific financial goals. 

 
(3) Material Risks of Investment Instruments 
 
There is no single type of investment instrument that Adviser predominantly recommends. All investments carry 
some form and degree of risk, including risk of loss of the principal invested amount and any profits that have not 
been realized. An investment in a strategy is not a deposit in a bank and is not insured or guaranteed by the 
Federal Deposit Insurance CorporaƟon or any other government agency. Financial markets fluctuate substanƟally 
over Ɵme. As recent global and domesƟc economic events have indicated, performance of any investment is not 
guaranteed. Although Adviser does its best to manage and miƟgate risks, there are some risks that Adviser cannot 
control. Adviser does not guarantee any level of performance or that clients will not experience a loss with respect 
to assets in their accounts. There is a risk that clients could lose all or a porƟon of their investment in any of our 
investment strategies, and clients must be willing to bear such risk. Certain types of investments carry greater 
types and levels of risk than others and clients should make sure that clients fully understand not only the 
investment type itself, but also the aƩendant risk factors associated with such type. Provided below is a 
descripƟon of some of the different risks to which an investor is exposed depending on such investor’s porƞolio 
holdings. Depending on the investment strategies employed, certain risks will be more applicable than others. The 
below risks do not purport to be a complete explanaƟon or comprehensive list of all risks involved. PotenƟal 
investors in certain parƟcular investments, including private placements and private investment funds, receive and 
must sign specific documentaƟon applicable to such investments and should carefully review such documentaƟon, 
including the risk disclosures relaƟng thereto, in their enƟrety before invesƟng in any such parƟcular investments. 

 

• Equity SecuriƟes (Publicly-Traded) and Risks. 
 

U.S. equiƟes (stocks of U.S. companies) provide long-term capital growth and serve as a long-term inflaƟon 
hedge. InternaƟonal equiƟes (stocks of non-U.S. companies) also provide long-term capital growth, serve as 
a long-term inflaƟon hedge, diversify currency exposure, and increase overall porƞolio diversificaƟon. 
EquiƟes can be purchased directly or indirectly, including through the purchase of securiƟes of a fund that 
includes investments in equiƟes. Funds oŌen allocate to equiƟes based on specific parameters, including 
geographical region, market capitalizaƟon segment, specific industry or income vs growth. 

 
Stocks of publicly-traded companies typically take the form of shares of either common stock or preferred 
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stock. As a unit of ownership, common stock typically carries voƟng rights that can be exercised in corporate 
decisions. Preferred stock differs from common stock in that it typically does not carry voƟng rights but is 
legally enƟtled to receive a certain level of dividend payments before any dividends can be issued to other 
shareholders. An investor who buys stock is buying an ownership share of the company. 
 
InvesƟng in the stock of individual companies involves inherent risk. Common stock represents an equity 
(ownership) interest in a company and usually possesses voƟng rights and earns dividends. Dividends on 
common stock are not fixed but are declared at the discreƟon of the issuer. Common stock typically has the 
greatest appreciaƟon and depreciaƟon potenƟal because increases and decreases in earnings are usually 
reflected in a company’s stock price. The fundamental risk of invesƟng in common and preferred stock is the 
risk that the value of the stock might decrease. Stock values fluctuate in response to the acƟviƟes of an 
individual company and in response to general market and/or economic condiƟons. The major risks relate to 
the company’s capitalizaƟon, quality of the company’s management, quality and cost of the company’s 
services, the company’s ability to manage costs, efficiencies in the manufacturing or service delivery process, 
management of liƟgaƟon risk, the company’s ability to create shareholder value (i.e., increase the 
company’s stock price), exposure to government taxaƟon, domesƟc poliƟcal risk, geopoliƟcal risk, financial 
transparency risk and regulatory risk. InternaƟonal securiƟes, in addiƟon to the general risks of equity 
securiƟes, have currency risk. The market value of all securiƟes, including common and preferred stocks, is 
based on the market’s percepƟon of value and not necessarily the book value of an issuer or other objecƟve 
measures of a company’s worth. If clients invest in an equity strategy, they should be willing to accept the 
risks of the stock market and should consider an investment in the strategy only as a part of their overall 
investment porƞolio. 

 
• Value Company SecuriƟes and Risks. 

 
Value invesƟng carries the risk that the market will not recognize a security’s intrinsic value for a long Ɵme 
or that a stock judged to be undervalued may actually be appropriately priced. The determinaƟon that a 
stock is undervalued is subjecƟve; the market may not agree, and a stock’s price may not rise to what we 
believe is its full value. If the market does not consider the stock to be undervalued, then the value of a 
strategy’s holdings may decline, even if stock prices are broadly rising. The value of a strategy may also 
decrease in response to the acƟviƟes and financial prospects of an individual company. A fund's principal 
market segment(s) – including large cap, mid cap or small cap stocks, or growth or value stocks – can 
underperform other market segments or the equity markets as a whole. 

 
• Growth Company SecuriƟes and Risks. 

 
An investment in growth stocks is suscepƟble to rapid price swings, especially during periods of economic 
uncertainty. Growth stocks typically have liƩle or no dividend income to cushion the effect of adverse 
market condiƟons and may be parƟcularly volaƟle in the event of earnings disappointments or other 
financial difficulƟes experienced by the issuer. SecuriƟes of growth companies can be more sensiƟve to the 
company’s earnings and more volaƟle than the market in general. A fund's principal market segment(s) – 
including large cap, mid cap or small cap stocks, or growth or value stocks – can underperform other market 
segments or the equity markets as a whole. 

 
• Medium CapitalizaƟon Company SecuriƟes and Risks. 

 
Medium capitalizaƟon company stocks may involve greater risk and experience greater fluctuaƟons in price 
than the stocks of large companies. Further, stocks of mid-sized companies could be more difficult to 
liquidate during market downturns compared to larger, more widely traded companies. Medium 
capitalizaƟon companies may have limited product lines or resources and may be dependent on a parƟcular 
market niche. AddiƟonally, securiƟes of many medium capitalizaƟon companies are traded in the over-the-
counter markets or on a regional securiƟes exchange, potenƟally making them thinly traded and less liquid 
and their prices more volaƟle than the prices of the securiƟes of larger companies. A fund's principal market 
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segment(s) – including large cap, mid cap or small cap stocks, or growth or value stocks – can underperform 
other market segments or the equity markets as a whole. 

 
• Smaller CapitalizaƟon Company SecuriƟes and Risks. 

 
If a strategy invests in smaller companies, an investment in that strategy has the following addiƟonal risks:  

 
o Analysts and other investors typically follow these companies less acƟvely, and therefore 

informaƟon about these companies is not always readily available;  
o SecuriƟes of many smaller companies are traded in the over-the-counter markets or on a regional 

securiƟes exchange, potenƟally making them thinly traded and less liquid and their prices more 
volaƟle than the prices of the securiƟes of larger companies;  

o Changes in the value of smaller company stocks may not mirror the fluctuaƟon of the general 
market; and  

o More limited product lines, markets and financial resources make these companies more suscepƟble 
to economic or market setbacks. 

o Investments in smaller companies can involve greater risk and price volaƟlity than investments in 
larger, more mature companies. 

o A fund's principal market segment(s) – including large cap, mid cap or small cap stocks, or growth or 
value stocks – can underperform other market segments or the equity markets as a whole. 

 
• Micro-Cap Company SecuriƟes and Risks. 

 
The prices of micro-cap company securiƟes are typically more volaƟle, and their markets are less liquid 
relaƟve to larger market capitalizaƟon securiƟes. Therefore, strategies invesƟng in micro-cap company 
securiƟes involve considerably more risk of loss, and their returns may differ significantly from strategies 
invesƟng in larger capitalizaƟon companies or other asset classes. 

 
• Mutual Funds (Open-End) and Risks. 

 
A mutual fund is a company that brings together money from many people and invests it in stocks, bonds or 
other assets. The combined holdings of stocks, bonds or other assets the fund owns are known as 
its porƞolio. Each investor in the fund owns shares, which represent a part of these holdings.  
 
Historically, investors have diversified their porƞolios by including several core asset classes, including 
equiƟes, bonds and publicly-traded real estate, oŌen further diversifying within these asset classes. For 
instance, the equity porƟon of a porƞolio might include domesƟc, internaƟonal, small-cap and large-cap 
stocks, diversified across many sectors and industries.  
 
InvesƟng in mutual funds carries inherent risk. The major risks of invesƟng in a mutual fund include the 
quality and experience of the porƞolio management team and its ability to create fund value by invesƟng in 
securiƟes that have posiƟve growth, the amount of individual company diversificaƟon, the type and amount 
of industry diversificaƟon, and the type and amount of sector diversificaƟon within specific industries. In 
addiƟon, mutual funds tend to be tax inefficient and therefore investors may pay capital gains taxes on fund 
investments while not having yet sold the fund.  
 
Most mutual funds and ETFs are available directly to the public. Thus, a prospecƟve client can obtain many 
of the mutual funds and/or ETFs that may be recommended and/or uƟlized by Adviser independent of 
engaging Adviser as an investment adviser. However, if a prospecƟve client determines to do so, such client 
will not receive our iniƟal and ongoing investment advisory services. All mutual fund and exchange traded 
fund fees are separate from, and in addiƟon to, the Advisory Fee as described at Item 5- Fees and 
CompensaƟon. Please Note: Use of DFA Mutual Funds: The mutual funds sponsored by Dimensional Fund 
Advisors (“DFA”) are generally only available through registered investment advisers approved by DFA. Thus, 
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if a client with DFA holdings terminates our services, and transiƟons to another adviser who has not been 
approved by DFA to uƟlize DFA funds, restricƟons regarding addiƟonal purchases of, or reallocaƟon among 
other DFA funds, will generally apply. 

 
• Closed-End Funds and Risks. 

 
A closed-end fund is a collecƟve investment model based on issuing a fixed number of shares which are not 
redeemable from the fund. Unlike open-end funds, new shares in a closed-end fund are not created by 
managers to meet demand from investors. Instead, the shares can be purchased and sold only on the 
securiƟes exchange where it maintains a lisƟng. In the United States, closed-end funds sold publicly must be 
registered under both the SecuriƟes Act of 1933 and the Investment Company Act of 1940. The major risks 
of a closed-end fund relate to general market risk, the underlying securiƟes in the fund porƞolio, future 
expectaƟons of the performance of those underlying securiƟes, the degree to which leverage is uƟlized, 
quality of the issuer’s management, the issuer’s ability to meet its contractual and operaƟng obligaƟons, and 
the overall credit risk of the issuer. 
 

• Interval Funds and Risks. 
 
An interval fund is a non-tradiƟonal type of closed-end mutual fund that periodically offers to buy back a 
percentage of outstanding shares from shareholders. That is, the fund periodically offers to buy back a 
stated porƟon of its shares from shareholders. Shareholders are not required to accept these offers and sell 
their shares back to the fund. Legally, interval funds are classified as closed-end funds, but they are very 
different from tradiƟonal closed-end funds in that their shares typically do not trade on the secondary 
market. Instead, their shares are subject to periodic repurchase offers by the fund at a price based on net 
asset value. The periodic repurchases allow the fund to beƩer manage the cash distribuƟons needed while 
invesƟng in alternaƟve asset classes that are less liquid or may not trade acƟvely in secondary markets.  
 
Investments in interval funds involve addiƟonal risk, including lack of liquidity and restricƟons on 
withdrawals. During any Ɵme periods outside of the specified repurchase offer window(s), generally every 
three, six, or twelve months, as disclosed in the fund’s prospectus and annual report, investors will be 
unable to sell their shares of the interval fund. There is no assurance that an investor will be able to tender 
shares when or in the amount desired. There can also be situaƟons where an interval fund has a limited 
amount of capacity to repurchase shares and may not be able to fulfill all purchase orders. In addiƟon, the 
eventual sale price for the interval fund could be less than the interval fund value on the date that the sale 
was requested. While an interval fund periodically offers to repurchase a porƟon of its securiƟes, there is no 
guarantee that investors may sell their shares at any given Ɵme or in the desired amount. As interval funds 
can expose investors to liquidity risk, investors should consider interval fund shares to be a semi-liquid or 
illiquid investment. Typically, the interval funds are not listed on any securiƟes exchange and are not publicly 
traded. Thus, there is no secondary market for the fund’s shares. Because these types of investments involve 
certain addiƟonal risk, these funds will only be uƟlized when consistent with a client’s investment objecƟves, 
individual situaƟon, suitability, tolerance for risk, investment horizon, and liquidity needs. There can be no 
assurance that an interval fund investment will prove profitable or successful. In light of these enhanced 
risks, clients may receive addiƟonal disclosures and/or affirmaƟve or negaƟve consent communicaƟons 
relaƟng to the use of interval funds in the strategies applicable to any or all of such clients’ accounts.  
 

• Exchange-Traded Funds (“ETFs”) and Risks. 
 
ETFs are SEC-registered investment companies that offer investors a way to pool their money in a fund that 
invests in stocks, bonds, or other assets. In return, investors receive an interest in the fund. Most ETFs are 
professionally managed by SEC-registered investment advisers. Some ETFs are passively-managed funds that 
seek to achieve the same return as a parƟcular market index (oŌen called index funds), while others are 
acƟvely managed funds that buy or sell investments consistent with a stated investment objecƟve.  
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Investments in ETFs, which may, in turn, invest in bonds and other financial vehicles, involve substanƟally 
the same risks as invesƟng directly in the instruments held by these enƟƟes. By invesƟng in an ETF, the 
strategy becomes a shareholder of that fund. As a result, investors in a strategy that invests in ETFs are 
indirectly subject to the fees and expenses of the individual ETFs.  
 
ETFs are not mutual funds. There are various differences, including that open-end mutual funds can only be 
purchased or redeemed at the end of each trading day at their net asset value (NAV) per share, whereas 
ETFs are listed on naƟonal stock exchanges and are traded like stocks at market prices. Therefore, (1) the 
strategy may acquire ETF shares at a discount or premium to their NAV, and (2) the strategy may incur 
greater expenses since ETFs are subject to brokerage and other trading costs. Since the value of ETF shares 
depends on the demand in the market, Adviser may not be able to liquidate the holdings at the most 
opƟmal Ɵme, adversely affecƟng performance. 
 
ETFs, depending on the underlying porƞolio and its size, can have wide price (bid-ask) spreads, thus diluƟng 
or negaƟng any upward price movement of the ETF or enhancing any downward price movement. Also, ETFs 
require more frequent porƞolio reporƟng by regulators and are thereby more suscepƟble to acƟons by 
hedge funds that could have a negaƟve impact on the price of the ETF. Certain ETFs employ leverage (i.e., 
margin), which creates addiƟonal volaƟlity and price risk depending on the amount of leverage uƟlized, the 
collateral, and the liquidity of the supporƟng collateral. Further, the use of leverage generally results in 
addiƟonal interest costs to the ETF. VolaƟlity and liquidity risk can severely and negaƟvely impact the price 
of the ETF’s underlying porƞolio securiƟes, thereby causing significant price fluctuaƟons of the ETF. 
 

• Fixed Income Instruments (Corporate or Governmental Debt Instruments, Commercial Paper, CerƟficates 
of Deposit) and Risks. 
 
Fixed income securiƟes are bonds, notes, warrants, cerƟficates of parƟcipaƟon or other obligaƟons that 
represent loans made by investors (bond owners) to borrowers (typically corporate or governmental) that 
specify the details of the loans, including the end date when the principal of the loans is due to be paid to 
investors and usually the terms for variable or fixed interest payments made by the borrower. Fixed income 
securiƟes are used by companies, municipaliƟes, states, and sovereign governments to finance projects and 
operaƟons. Owners of fixed income securiƟes are debtholders, or creditors, of the issuer. Investors who buy 
a corporate bond are lending money to the issuers. Corporate bonds are fixed income securiƟes issued by a 
company. Fixed income securiƟes add stability and income to porƞolios while providing limited protecƟon 
against extreme economic environments, including a depression or uncontrolled inflaƟon. Fixed income 
securiƟes, including taxable and tax-exempt bonds, carry different risks than those of equity securiƟes 
described above. These risks include: 

 
o The company’s or the government’s ability to reƟre its debt at maturity.  
o The coupon interest rate promised to bondholders.  
o Legal constraints and changes.  
o JurisdicƟonal risk (U.S or foreign). 
o Call and extension risk. 
o Currency risk. 
o Changes in Interest Rate. The value of an investment in a fixed income strategy changes in response 

to changes in interest rates. An increase in interest rates typically causes a fall in the value of the 
debt securiƟes in which the strategy invests. The longer the duraƟon/maturity of a debt security, the 
more its value typically falls in response to an increase in interest rates.  

o Credit RaƟng. The value of an investment in a fixed income strategy typically changes in response to 
the credit raƟngs of the strategy’s porƞolio of debt securiƟes. The degree of risk for a parƟcular 
security may be reflected in its credit raƟng. Typically, investment risk and price volaƟlity increase as 
a security’s credit raƟng declines. The financial condiƟon of an issuer of a debt security held by a 
strategy can cause it to default or become unable to pay interest or principal due on the security. A 
strategy cannot collect interest and principal payments on a debt security if the issuer defaults. 
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o Liquidity Risk. Certain fixed income securiƟes held by a strategy are difficult (or impossible) to sell at 
the Ɵme and at the price the porƞolio manager would like. As a result, a strategy may have to hold 
these securiƟes longer than it would like and forego other investment opportuniƟes. There is the 
possibility that a strategy would lose money or be prevented from realizing capital gains if it cannot 
sell a security at a parƟcular Ɵme and price. 

o Foreign bonds have liquidity and currency risk. 
 
With respect to cerƟficates of deposit, depending on the length of maturity, there can be prepayment 
penalƟes if the client needs to convert the cerƟficate of deposit to cash prior to maturity. 
 

• Creditor vs Shareholder Rights and Risks. 
 
Different classes of securiƟes have different rights as a creditor if the issuer files for bankruptcy or 
reorganizaƟon. For example, bondholders’ rights generally are more favorable than shareholders’ rights in a 
bankruptcy or reorganizaƟon. 
 

• US Government SecuriƟes and Risks. 
 
U.S. government (federal) fixed income securiƟes include bonds issued by the U.S. Treasury and by U.S. 
government agencies and instrumentaliƟes. Although U.S. Government securiƟes are considered to be 
among the safest investments, they are not guaranteed against price movements due to changing interest 
rates. Some obligaƟons issued or guaranteed by U.S. Government agencies and instrumentaliƟes, including, 
solely as an example, Ginnie Mae pass-through cerƟficates, are supported by the full faith and credit of the 
U.S. Treasury. Other obligaƟons issued by or guaranteed by federal agencies, including those securiƟes 
issued by Fannie Mae, are supported by the discreƟonary authority of the U.S. Government to purchase 
certain obligaƟons of the federal agency, while other obligaƟons issued by or guaranteed by federal 
agencies, including those of the Federal Home Loan Banks, are supported by the right of the issuer to borrow 
from the U.S. Treasury. While the U.S. Government provides financial support to such U.S. Government-
sponsored federal agencies, no assurance can be given that the U.S. Government will always do so, since the 
U.S. Government is not so obligated by law. The primary risk for these securiƟes is interest risk and inflaƟon 
risk. 
 

• Municipal SecuriƟes and Risks. 
 
Municipal bonds are fixed income securiƟes issued by a state or local government or their agencies or 
authoriƟes (including ciƟes, towns, villages, counƟes or special districts or authoriƟes). A prime feature of 
most municipal securiƟes is that interest or other investment earnings on them are generally excluded from 
gross income of the bondholder for federal income tax purposes. However, interest on municipal obligaƟons 
may not be exempt from the federal alternaƟve minimum tax and may also be taxable in individual states 
other than the state in which both the investor and municipal issuer are domiciled. Municipal securiƟes 
involve different risks than those of corporate, US government or other debt securiƟes. Municipal securiƟes 
risk generally depends on the financial status and credit quality of the issuer. Changes in a municipality’s 
financial condiƟon could cause the issuer to fail to make interest and principal payments when due. A period 
in which a municipality experiences lower tax revenues, an inability to raise addiƟonal tax revenue or other 
revenue (in the event the bonds are revenue bonds) to pay interest on its debt and to reƟre its debt at 
maturity, decreased funding from state and local governments or a sustained economic downturn may 
increase the risk of a credit downgrade or default. Municipal securiƟes also are subject to inflaƟon risk - 
when a bond has a fixed coupon rate, an increase in the rate of inflaƟon decreases the inflaƟon-adjusted 
return. If such events were to occur, the value of the municipal security could decrease or be lost enƟrely, 
and it may be difficult or impossible to sell such municipal security at the Ɵme and the price that normally 
prevails in the market.  
 

• Warrants and Rights and Risks. 
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Warrants are securiƟes, typically issued with preferred stock or bonds, which give the holder the right to 
purchase a given number of shares of common stock at a specified price and Ɵme. The price of the warrant 
usually represents a premium over the applicable market value of the common stock at the Ɵme of the 
warrant’s issuance. Warrants have no voƟng rights with respect to the common stock, receive no dividends, 
and have no rights with respect to the assets of the issuer.  
 
Investments in warrants and rights involve certain risks, including the possible lack of a liquid market for the 
resale of the warrants and rights, potenƟal price fluctuaƟons due to adverse market condiƟons or other 
factors, and failure of the price of the common stock to rise. If the warrant is not exercised within the 
specified Ɵme period, it becomes valueless. 
 

• AlternaƟve Investments and Risks. 
 
AlternaƟve Investments include many different types of investments. Some are liquid; others are semi-liquid 
or illiquid. AlternaƟve investments are capable of adding meaningful diversificaƟon to a porƞolio of 
tradiƟonal investments, potenƟally (i) reducing overall porƞolio risk through low (or lower) correlaƟon and 
(ii) providing limited protecƟon from unexpected inflaƟon, while (iii) enhancing long-term returns. 
 
Liquid alternaƟve investments (those that can be bought or sold daily) include long-short equity funds, 
nontradiƟonal bond funds, market neutral funds, managed futures funds, mulƟ-alternaƟve funds, tacƟcal 
trading/macro funds or relaƟve value funds (acƟvely managed investment funds that seek to exploit 
temporary differences in the prices of related securiƟes). Adviser defines semi-liquid alternaƟve 
investments as those that cannot be sold daily but can be sold within two full calendar quarters of a 
redempƟon request (subject to fund-specific subscripƟon and redempƟon limitaƟons). Adviser defines 
illiquid alternaƟve investments as those that cannot be sold within two calendar quarters of a redempƟon 
request (subject to fund-specific subscripƟon and redempƟon limitaƟons), including because of the lack of a 
redempƟon mechanism, the existence of lock-ups, or redempƟon periods that exceed two full quarters from 
a redempƟon request (including annual redempƟon periods), etc.). Illiquid Investments include Qualified 
Opportunity Zone Funds. Certain illiquid or semi-liquid alternaƟve investments may permit parƟal 
redempƟons within two full calendar quarters of a redempƟon request (subject to fund specific redempƟon 
limitaƟons), but subject to early redempƟon penalƟes or other materially adverse consequences that create 
a material disincenƟve to redeeming within the two quarter semi-liquid redempƟon period.  
 
Some liquid alternaƟve investments are offered as mutual funds or ETFs. Mutual funds that invest in 
alternaƟve asset classes (someƟmes called alt funds or liquid alts) are not typical mutual funds. They are 
publicly-offered, SEC-registered mutual funds, but hold non-tradiƟonal investments or use complex 
investment and trading strategies. AlternaƟve mutual funds oŌen have similar investments and strategies to 
those of private placements (including private investment funds or hedge funds). However, alternaƟve 
mutual funds differ from private placements (including private investment funds or hedge funds), in several 
important ways:  

o Regulatory safeguards: Because they are mutual funds, alternaƟve mutual funds are regulated under 
the Investment Company Act of 1940, which provides certain safeguards. These protecƟons include 
limits on illiquid investments, restricƟons on borrowings and debt, and the requirement to allow 
investors to sell their shares at any Ɵme. Private placement investments (including private investment 
funds and hedge funds) are not required to follow these regulaƟons, and therefore may pursue non-
tradiƟonal strategies and investments without the same regulatory safeguards. 

o Open to the public: Any investor may purchase shares of alternaƟve mutual funds. In contrast, private 
placement investments (including private investment funds and hedge funds) can only be made by 
“accredited investors” or “qualified purchasers” who are required to have a minimum level of income 
or assets. This is designed to limit investors in private placement investments (including private 
investment funds and hedge funds) to those who are financially sophisƟcated and generally can bear 
the risks of invesƟng in funds that are not subject to the regulatory safeguards. 
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o PotenƟally Lower Fees: Investors in alternaƟve mutual funds generally pay lower fees than investors 
in private placement investments (including private investment funds and hedge funds). Many 
alternaƟve mutual funds have an annual fee equal to two percent or less of the fund’s assets. In 
contrast, investors in private placement investments (including private investment funds and hedge 
funds) generally pay advisory fees at a similar level plus a percentage of any profits earned. For 
example, one fee structure is the so-called 2/20, meaning an advisory fee which is generally equal to 
2 percent of the fund’s assets plus a 20 percent fee of any profits earned. 

 
AlternaƟve asset classes may have risk and return characterisƟcs that embody a hybrid of equity and fixed 
income characterisƟcs.  
 
Certain alternaƟve investments (generally those that are not both registered and publicly-traded) are only 
intended for experienced and sophisƟcated investors who are willing to bear the potenƟally high economic 
risks of the investment and who carefully review and consider potenƟal risks in connecƟon with such 
investments. Such investments may be subject to mulƟple risks, including: loss of all or a substanƟal porƟon 
of the investment due to leveraging, short-selling, or other speculaƟve pracƟces; lack of liquidity, in that 
there may be no secondary market for the fund and none expected to develop; volaƟlity of returns; 
restricƟons on transferring interests in the alternaƟve investment, including only permiƫng withdrawals on 
a limited periodic basis upon significant wriƩen noƟce and restricƟng withdrawals through different 
mechanisms; potenƟal lack of diversificaƟon and resulƟng higher risk due to concentraƟon when a single 
investment adviser is uƟlized; absence of informaƟon regarding valuaƟons and pricing; complex tax 
structures, delays in tax reporƟng and other tax risks; less regulaƟon and higher fees than mutual funds; 
adviser risk and indemniƟes, “clawbacks” or other restricƟons that may require the return of capital 
previously distributed to any client or the payment of addiƟonal capital. Such alternaƟve investments may 
also have higher fees (including mulƟple layers of fees) compared to other types of investments and may 
charge an asset-based fee as well as incenƟve fees based on net profits which may create an incenƟve for a 
manager to make investments which are riskier or more speculaƟve than those which might have been 
made in the absence of such an incenƟve. Such alternaƟve investments may not be limited in the markets in 
which they may invest, either by locaƟon or type, including large capitalizaƟon, small capitalizaƟon or non-
U.S. markets. Also, individual funds will have specific risks related to their investment programs that vary 
from fund to fund. For more details on these and other features and risks, prospecƟve or exisƟng clients 
should carefully read the documentaƟon (including risk disclosures) relaƟng to any such alternaƟve 
investment. Investors in such alternaƟve investments typically hold “interests” of the alternaƟve 
investments (as opposed to a share of corporate stock) and may be technically partners in the alternaƟve 
investments. AlternaƟve investments structured to qualify for partnership tax treatment. Partnerships do 
not pay U.S. federal income tax at the partnership level. Rather, each partner of a partnership, in compuƟng 
its U.S. federal income tax liability, must include its allocable share of the partnership’s income, gains, losses, 
deducƟons, expenses and credits. A change in current tax law, or a change in the business of a given 
alternaƟve investment, could result in an alternaƟve investment being treated as a corporaƟon for U.S. 
federal income tax purposes, which would result in such alternaƟve investment being required to pay U.S. 
federal income tax on its taxable income. The classificaƟon of such an alternaƟve investment as a 
corporaƟon for U.S. federal income tax purposes would have the effect of reducing the amount of cash 
available for distribuƟon by the alternaƟve investment and could cause any such distribuƟons received by an 
investor to be taxed as dividend income. Where an otherwise tax-exempt account (including an IRA, 
qualified reƟrement plan, charitable organizaƟon, or other tax exempt or deferred account) is invested in a 
pass-through enƟty, the income from such enƟty may be subject to taxaƟon, and addiƟonal tax filings may 
be required. Further, the tax advantages associated with these investments are generally not realized when 
held in a tax-deferred or tax-exempt account. Any quesƟon by any prospecƟve or exisƟng client about the 
tax aspects of invesƟng in any such alternaƟve investments, including how an investment in alternaƟve 
investments may affect the tax return of such prospecƟve or exisƟng client or regarding federal, state, and 
local income tax implicaƟons of the investments of such prospecƟve or exisƟng client, shall be directed by 
such prospecƟve or exisƟng client to such prospecƟve or exisƟng client’s respecƟve tax advisor. Investors in 
such alternaƟve investments will generally receive a Schedule K-1 for each such alternaƟve investment. 
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Investors will need to file each Schedule K-1 with their federal tax return. Also, investors in such alternaƟve 
investments may be required to file state income tax returns in states where such alternaƟve investments 
operate. Investments in these funds should be avoided where an investor has a short-term invesƟng horizon 
and/or cannot bear the loss of some, or all, of the investment.  
 

• DerivaƟves Risk 
 
DerivaƟves are financial instruments that have a value which depends on, or is derived from, a reference 
asset, including one or more underlying securiƟes, pools of securiƟes, opƟons, futures, indexes or 
currencies. DerivaƟves may result in investment exposures that are greater than their cost would suggest; in 
other words, a small investment in a derivaƟve may have a large impact on a strategy’s performance. The 
successful use of derivaƟves typically depends on the manager’s ability to predict market movements.  
 
A strategy may use derivaƟves in various ways. It may use derivaƟves as a subsƟtute for taking a posiƟon in 
the reference asset or to gain exposure to certain asset classes; under such circumstances, the derivaƟves 
may have economic characterisƟcs similar to those of the reference asset, and a strategy’s investment in the 
derivaƟves may be applied toward meeƟng a requirement to invest a certain percentage of its net assets in 
instruments with such characterisƟcs. A strategy may use derivaƟves to hedge (or reduce) its exposure to a 
porƞolio asset or risk. A strategy may use derivaƟves for leverage or to manage cash.  
 

o DerivaƟves are subject to a number of risks described elsewhere in this secƟon, including liquidity 
risk, interest rate risk, credit risk and general market risks. A strategy’s use of derivaƟves may entail 
risks greater than, or possibly different from, such risks and other principal risks to which a strategy 
is exposed, as described below. Certain of the different risks to which a strategy might be exposed 
due to its use of derivaƟves include the following:  

 
o Counterparty risk is the risk that the other party to the derivaƟve contract will fail to make required 

payments or otherwise to comply with the terms of the contract. In the event that the counterparty 
to such a derivaƟve instrument becomes insolvent, a strategy potenƟally could lose all or a large 
porƟon of its investment in the derivaƟve instrument.  

 
o Hedging risk is the risk that derivaƟve instruments used to hedge against an opposite posiƟon may 

offset losses, but they also may offset gains.  
 

o CorrelaƟon risk is the risk that derivaƟve instruments may be mispriced or improperly valued and 
that changes in the value of the derivaƟves may not correlate perfectly with the underlying asset or 
security.  

 
o VolaƟlity risk is the risk that because a strategy may use some derivaƟves that involve economic 

leverage, this economic leverage will increase the volaƟlity of the derivaƟve instruments, as they 
may increase or decrease in value more quickly than the underlying currency, security, interest rate 
or other economic variable.  

 
o Credit derivaƟves risk is the risk associated with the use of derivaƟves, which is a highly specialized 

acƟvity that involves strategies and risks different from those with ordinary porƞolio security 
transacƟons. If the porƞolio manager is incorrect in its forecast of default risks, market spreads or 
other applicable factors, a strategy’s investment performance would diminish compared with what it 
would have been if these techniques were not used. Moreover, even if the porƞolio manager is 
correct in its forecast, there is a risk that a credit derivaƟve posiƟon may correlate imperfectly with 
the price of the asset or liability being hedged. A strategy’s risk of loss in a credit derivaƟve 
transacƟon varies with the form of the transacƟon.  
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o SegregaƟon risk is the risk associated with any requirement, which may be imposed on a strategy, to 
segregate assets or enter into offseƫng posiƟons in connecƟon with investments in derivaƟves. 
Such segregaƟon will not limit a strategy’s exposure to loss, and the strategy may incur investment 
risk with respect to the segregated assets to the extent that, aside from the applicable segregaƟon 
requirement, the strategy would sell the segregated assets. 

 
• Private Placements (including Private Equity, Venture Capital or Private Investment Funds) Risk 

 
Under the SecuriƟes Act of 1933, any offer to sell securiƟes must either be registered with the SEC or meet 
an exempƟon. Issuers and broker-dealers most commonly conduct private placements under RegulaƟon D 
of the SecuriƟes Act of 1933 (Rules 504, 505 or 506), but there also are other exempƟons than those allowed 
by Reg D. A security offering exempt from registraƟon with the SEC is someƟmes referred to as a private 
placement or an unregistered offering.  
 
Private and public companies engage in private placements to raise funds from investors. Hedge funds and 
other private investment funds also engage in private placements. 
 
No public or other market to buy or sell such private placement securiƟes is available or may ever develop in 
the future. Private placements, including private equity, venture capital or private investment funds, 
including investments in managers, secondary transacƟons, and co-investments, are oŌen speculaƟve, 
highly illiquid, lack transparency, lack daily pricing, involve a high degree of risk and have high fees and 
expenses that could reduce returns. Therefore, they are intended for long-term investors who can accept 
such risks. Also, restricƟons on transferring interests in private placements may exist, meaning that selling 
out of investments may be difficult, if not impossible, and that prospecƟve or exisƟng investors should be 
prepared to retain their investments in the fund unƟl the fund liquidates. Private placements may borrow 
money or use leverage for a variety of purposes, which involves a high degree of risk including the risk that 
losses may be substanƟal. Lastly, the possibility of parƟal or total loss of a private placement's capital exists, 
and prospecƟve investors should not subscribe unless they can readily bear the consequences of such loss.  
 
Generally speaking, private placements are not subject to some of the laws and regulaƟons that are 
designed to protect investors, including the comprehensive disclosure requirements that apply to registered 
offerings. Private placement memoranda typically are not reviewed by any regulator and may not present 
the investment and related risks in a balanced light. Although all issuers relying on a RegulaƟon D exempƟon 
are required to file a document called a Form D (including brief informaƟon about the issuer, its 
management and promoters, and the offering itself) no later than 15 days aŌer they first sell the securiƟes in 
the offering, such Form D filing does not consƟtute registraƟon. Form D filings can be searched on the SEC’s 
website at sec.gov/edgar/searchedgar/webusers.htm. 
 
Each prospecƟve client investor will be required to complete a SubscripƟon Agreement, pursuant to which 
the client is required to acknowledge that the client is qualified for investment in the fund and acknowledge 
and accept the various risk factors that are associated with such an investment. Our clients are under 
absolutely no obligaƟon to consider or make an investment in any private placement investment, including 
in any private investment fund. 

• Limited Availability Risk 
 
Some securiƟes are only available to clients of registered investment advisers or are not available to be held 
at certain Custodians. This means that a client may not be able to make addiƟonal investments in these 
types of securiƟes, or may be forced to liquidate the posiƟon, if the investment advisory relaƟonship 
between such client and Adviser is terminated and the former client does not engage a registered 
investment adviser uƟlizing such securiƟes and/or a custodian that makes available such securiƟes. 
 

• ConverƟble SecuriƟes Risk 
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A converƟble security is a bond, debenture, note, preferred stock, right, warrant or other security that may 
be converted into or exchanged for a prescribed amount of common stock or other security of the same or a 
different issuer or cash within a parƟcular period of Ɵme at a specified price or formula. A converƟble 
security typically enƟtles the holder to receive interest paid or accrued on debt securiƟes or the dividend 
paid on preferred stock unƟl the converƟble security matures or is redeemed, converted or exchanged. 
Before conversion, converƟble securiƟes typically have characterisƟcs similar to both debt and equity 
securiƟes. ConverƟble securiƟes ordinarily provide a stream of income with typically higher yields than those 
of common stock of the same or similar issuers and typically rank senior to common stock in a corporaƟon’s 
capital structure but are usually subordinated to comparable nonconverƟble securiƟes. ConverƟble 
securiƟes typically do not parƟcipate directly in any dividend increases or decreases of the underlying 
securiƟes, although the market prices of converƟble securiƟes may be affected by any dividend changes or 
other changes in the underlying securiƟes. An investment in converƟble securiƟes is subject to the risks that 
prevailing interest rates, issuer credit quality and any call provisions may affect the value of the converƟble 
securiƟes. 
 
Real Estate Investment Trusts (REITs) and Real Estate Risk Real estate can be accessed through tradiƟonal 
means, including direct ownership or indirect ownership through stock in private or publicly-traded 
companies, including real estate investment trusts (REITs), mutual funds, ETFs or through alternaƟve 
investments in managers who invest opportunisƟcally in private real estate and trade less mainstream real 
estate-related securiƟes. Such risks include energy or infrastructure, involve a high degree of risk. Risks 
include the financial condiƟons of tenants, overbuilding, extended vacancies of properƟes, changes in 
building, environmental, zoning and other laws, changes in real property tax rates, changes in interest rates 
and the availability or terms of debt financing, unavailability of or increased cost of certain types of 
insurance coverage, casualty or condemnaƟon losses, tax consequences of the failure of a REIT to comply 
with tax law requirements and other factors not within the control of the general partner, including an 
outbreak or escalaƟon of major hosƟliƟes or other substanƟal naƟonal or internaƟonal calamiƟes or 
emergencies. An investment strategy that includes REITs will bear a proporƟonate share of the REITs’ 
ongoing operaƟng fees and expenses, which may include management, operaƟng and administraƟve 
expenses. There can be no assurance that the appraised value of a real estate investment will be accurate or 
further, that the appraised value would in fact be realized on the eventual disposiƟon of such investment. 
 
REITs have historically been able to diversify stocks and bonds while providing posiƟve returns. They are also 
subject to legal constraints disƟnct from common stocks that dictate their sources of revenue (must derive 
at least 75% of their gross revenue from dividends, interest, rental agreements, and gains from sales of real 
property or other REITs) and dividend payments (are legally required to pay out at least 90% of their income 
as dividends to shareholders). Those traits may lead some to classify REITs as an alternaƟve investment. Yet, 
REITs are sƟll subject to the same risks as other businesses, and they have become more closely integrated 
with the broader market. So, the diversificaƟon benefits they have provided in the past may not hold up as 
well in the future. As publicly-traded companies, REITs are subject to the same economic and market risks as 
other publicly-traded firms. 
 

• Mortgage-related and other asset-backed securiƟes are subject to certain addiƟonal risks. Generally, rising 
interest rates tend to extend the duraƟon of fixed rate mortgage-backed securiƟes, making them more 
sensiƟve to changes in interest rates. As a result, in a period of rising interest rates, an investment in mortgage-
backed securiƟes may be subject to addiƟonal volaƟlity. This is known as extension risk. In addiƟon, adjustable 
and fixed rate mortgage-backed securiƟes are subject to prepayment risk. When interest rates decline, 
borrowers may pay off their mortgages sooner than expected. 
 

• OpƟons TransacƟons Risk: OpƟons are contracts giving the owner the right to buy or sell an underlying asset, 
at a fixed price, on or before a specified future date. OpƟons are derivaƟves (they derive their value from their 
underlying assets). The underlying assets can include stocks, stock indexes, ETFs, fixed income products, 
foreign currencies, or commodiƟes. OpƟon contracts trade in various securiƟes marketplaces between a 
variety of market parƟcipants, including insƟtuƟonal investors, professional traders, and individual investors. 
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OpƟons trades can be for a single contract or for several contracts. Adviser someƟmes engages in opƟons 
transacƟons for the purpose of hedging risk and/or generaƟng porƞolio income. The use of opƟons 
transacƟons as an investment strategy can involve a high level of inherent risk. OpƟon transacƟons establish 
a contract between two parƟes concerning the buying or selling of an asset at a predetermined price during a 
specific period of Ɵme. During the term of the opƟon contract, the buyer of the opƟon gains the right to 
demand fulfillment by the seller. Fulfillment may take the form of either selling or purchasing a security, 
depending upon the nature of the opƟon contract. Generally, the purchase or sale of an opƟon contract shall 
be with the intent of “hedging” a potenƟal market risk in a client’s porƞolio and/or generaƟng income for a 
client’s porƞolio. Certain opƟons-related strategies (i.e., straddles, short posiƟons, etc.), may, in and of 
themselves, produce principal volaƟlity and/or risk. Thus, a client must be willing to accept this enhanced 
volaƟlity and principal risks associated with such strategies. There can be no guarantee that an opƟons 
strategy will achieve its objecƟve or prove successful. No client is under any obligaƟon to enter into any opƟon 
transacƟons. However, if the client does so, the client must be prepared to accept the potenƟal for unintended 
or undesired consequences (i.e., losing ownership of the security, incurring capital gains taxes).  
 

• Environmental, Social and Governance (“ESG”) Strategies Risk: Socially responsible invesƟng involves the 
incorporaƟon of Environmental, Social and Governance consideraƟons into the investment due diligence 
process. There are potenƟal limitaƟons associated with allocaƟng a porƟon of an investment porƞolio in ESG 
securiƟes (i.e., securiƟes that have a mandate to avoid, when possible, investments in such products as 
alcohol, tobacco, firearms, oil drilling, gambling, etc.). The number of these securiƟes may be limited when 
compared to those that do not maintain such a mandate. ESG securiƟes could underperform broad market 
indices. An ESG strategy may forego opportuniƟes to buy certain securiƟes for ESG-related reasons when it 
might otherwise be advantageous to do so or may sell securiƟes for ESG-related reasons when it might be 
otherwise disadvantageous for it to do so. There is a risk that the companies selected for an ESG strategy may 
not perform as expected in addressing ESG consideraƟons. A company’s ESG performance could vary over 
Ɵme, which could cause the strategy to fail to comply with ESG objecƟves. InterpretaƟons of ESG criteria, and 
therefore investment decisions based on such interpretaƟons, may vary over Ɵme or may be inconsistently 
applied. Investors must accept these limitaƟons, including potenƟal for underperformance. Correspondingly, 
the number of ESG mutual funds and ETFs are few when compared to those that do not maintain such a 
mandate. ESG strategies will be subject to the risks associated with their underlying investments’ asset classes. 
Further, the demand within certain markets or sectors that an ESG strategy targets may not develop as 
forecasted or may develop more slowly than anƟcipated. As with any type of investment (including any 
investment and/or investment strategies recommended and/or undertaken by Adviser), there can be no 
assurance that investment in ESG securiƟes or funds will be profitable or prove successful. Adviser does not 
recommend or advocate the purchase of, or investments in, ESG securiƟes or funds, but, in instances when 
clients expressly request that a porƟon of their porƞolio be allocated to ESG securiƟes or funds, Adviser may 
idenƟfy certain securiƟes that are ESG securiƟes or funds for incorporaƟon into (strictly as one, but not the 
sole, component of) a client’s porƞolio.  
 

• Digital Assets (and SecuriƟes With Exposure to Digital Assets) 
 
Digital assets are anything that exists in binary data which is self-contained, uniquely idenƟfiable, and has a 
value or ability to use (“Digital Assets”). Digital Assets include, but are not limited to, assets that consist of, 
or are represented by, records in a blockchain or distributed ledger and transferred using blockchain or 
distributed ledger technology, including so-called "virtual currencies," “cryptocurrencies” (including, Bitcoin, 
Ethereum, Litecoin, Ripple), "coins" and "tokens" (including virtual coins and tokens offered in an iniƟal coin 
offering (ICO) or pre-ICO). Distributed ledger technology provides the potenƟal to share informaƟon, 
transfer value, and record transacƟons in a decentralized digital environment, all without the need for a 
trusted third-party to verify transacƟons.  
 
Blockchain is the underlying technology that supports cryptocurrencies, like Bitcoin. It is an open-source, 
public record-keeping system operaƟng on a decentralized computer network that records transacƟons 
between parƟes in a verifiable and permanent way. Blockchain provides accountability, as the records are 
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intended to be immutable, which presents potenƟal applicaƟons for many businesses. While blockchain has 
oŌen been associated with cryptocurrency, it has many potenƟal uses beyond payments, including smart 
contracts, supply chain management, and financial services. Note that ownership of Bitcoin or other 
cryptocurrencies is not an investment in blockchain, the technology, or its current or future uses. 
 
The SEC has stated that some Digital Assets (those offered or sold as an investment contract) are securiƟes, 
while others are not.  
 
Currently, some of Adviser’s InsƟtuƟonal Custodians (as defined in Item 12(A)) do not make available 
direct spot trading investments in Digital Assets, but they do make available several choices for gaining 
indirect exposure to the Digital Assets marketplace (“SecuriƟes With Exposure To Digital Assets”), 
including: 
 

o Cryptocurrency coin trusts (securiƟes that trade over the counter and behave like closed-end funds, 
represenƟng investments in shares of trusts holding large pools of cryptocurrency), including, as 
examples, Grayscale Bitcoin Trust, Grayscale Ethereum Trust, Grayscale Litecoin Trust, Osprey 
Bitcoin Trust or Bitwise 10 Crypto Index Fund). 
 

o Mutual funds or ETFs that invest in Cryptocurrency future contracts - purchase of mutual funds or 
ETF products that invest in cryptocurrency futures contracts (which provides indirect exposure to 
such future contracts). 
 

o Cryptocurrency exposure stocks (stocks that provide indirect exposure to cryptocurrency due to the 
company's relaƟonship to Digital Assets), including, as examples, Coinbase (a publicly-traded stock in 
a plaƞorm that facilitates the purchase, sale and exchange of cryptocurrencies), or payment services 
like Square, PayPal or Venmo.  
 

Generally, Digital Assets are deemed to be extremely volaƟle, with the possibility that the enƟre value of 
a Digital Assets investment could disappear. Also, fees and expense raƟos related to Digital Assets oŌen 
are high. Because Adviser currently considers Digital Assets to be a speculaƟve investment, Adviser does 
not exercise discreƟonary authority to purchase Digital Asset investments for client accounts and does not 
recommend or advocate the purchase of, or investment in, Digital Assets.  
 
Even though Adviser does not recommend or advocate the purchase of, or investment in, Digital Assets, if a 
client asks Adviser for a recommendaƟon to gain exposure to Digital Assets, Adviser may idenƟfy certain 
securiƟes that are not Digital Assets but that are SecuriƟes With Exposure To Digital Assets, which may be 
added to a client’s porƞolio. Adviser will only idenƟfy SecuriƟes With Exposure To Digital Assets that can be 
purchased or sold at one or more of Adviser’s InsƟtuƟonal Custodians. Any decision as to Ɵming of, or 
quanƟty of shares or units subject to, any parƟcular purchase or sale of SecuriƟes With Exposure To Digital 
Assets is at the client’s sole discreƟon.  
 
Also, some of the Directly Affiliated Funds or Indirectly Affiliated Funds may hold indirect posiƟons in Digital 
Assets or SecuriƟes With Exposure To Digital Assets through one or more of the underlying hedge funds that, 
from Ɵme to Ɵme, may make and do make allocaƟons to the same. 

 
Clients are cauƟoned that any purchases of any such SecuriƟes With Exposure To Digital Assets should be 
made only by investors with a diversified porƞolio and a long-term investment plan, that such purchases, 
if any, should be considered primarily for trading purposes outside the tradiƟonal porƞolio, that high fees 
and expense raƟos are applicable to many SecuriƟes With Exposure To Digital Assets and that SecuriƟes 
With Exposure To Digital Assets may experience liquidity constraints, extreme price volaƟlity and 
complete loss of investment.  
 

• Foreign SecuriƟes and Emerging Market Risk 
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If a strategy invests in foreign securiƟes and ADRs, an investment in that strategy has the following 
addiƟonal risks:  
 

o Foreign securiƟes may be subject to greater fluctuaƟons in price than securiƟes of U.S. companies 
because foreign markets may be smaller and less liquid than U.S. markets; 

 
o Changes in foreign tax laws, exchange controls, investment regulaƟons and policies on 

naƟonalizaƟon and expropriaƟon as well as poliƟcal instability may affect the operaƟons of foreign 
companies and the value of their securiƟes;  

 
o FluctuaƟons in currency exchange rates and currency transfer resƟtuƟon may adversely affect the 

value of the strategy’s investments in foreign securiƟes, which are denominated or quoted in 
currencies other than the U.S. dollar;  

 
o Foreign securiƟes and their issuers may not be subject to the same degree of regulaƟon as U.S. 

issuers regarding informaƟon disclosure, insider trading and market manipulaƟon;  
 

o There may be less publicly available informaƟon on foreign companies, and foreign companies may 
not be subject to uniform accounƟng, audiƟng and financial standards as are U.S. companies;  

 
o Foreign securiƟes registraƟon, custody and seƩlements may be subject to delays or other 

operaƟonal and administraƟve problems;  
 

o Certain foreign brokerage commissions and custody fees may be higher than those in the U.S.;  
 

o Dividends payable on foreign securiƟes contained in a strategy’s porƞolio may be subject to foreign 
withholding taxes, reducing the income available for distribuƟon; and  

 
o Prices for stock or ADRs may fall over short or extended periods of Ɵme.  

 
If a strategy invests in emerging markets, an investment in that strategy has the following addiƟonal risks: 
 

o InformaƟon about the companies in emerging markets may not always be readily available;  
 

o Stocks of companies traded in emerging markets may be less liquid, and the prices of these stocks 
may be more volaƟle than the prices of the stocks in more established markets;  

 
o Greater poliƟcal and economic uncertainƟes may exist in emerging markets more so than in 

developed foreign markets; 
 

o The securiƟes markets and legal systems in emerging markets may not be well developed and may 
not provide the protecƟons and advantages of the markets and systems available in more developed 
countries; 

 
o Very high inflaƟon rates may exist in emerging markets and could negaƟvely impact a country’s 

economy and securiƟes markets;  
 

o Emerging markets may impose restricƟons on a strategy’s ability to repatriate investment income or 
capital;  

 
o Certain emerging markets impose constraints on currency exchange, and some currencies in 

emerging markets may have been devalued significantly against the U.S. dollar;  
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o Governments of some emerging markets exercise substanƟal influence over the private sector and 

may own or control many companies. As such, governmental acƟons could have a significant effect 
on economic condiƟons in emerging markets; and  

 
o Emerging markets may be subject to less government supervision and regulaƟon of business and 

industry pracƟces, stock exchanges, brokers and listed companies. 
 

• Short Selling 
 
Short selling involves selling securiƟes that are not owned by the seller and borrowing the same securiƟes 
for delivery to the purchaser, with an obligaƟon to replace the borrowed securiƟes at a later date. Short 
selling allows a porƞolio to profit from declines in market prices to the extent that such declines exceed the 
transacƟon costs and the costs of borrowing the securiƟes. However, since the borrowed securiƟes must be 
replaced by purchases at market prices in order to close out the short posiƟon, any appreciaƟon in the price 
of the borrowed securiƟes would result in a loss upon such repurchase. Purchasing securiƟes to close out 
the short posiƟon can itself cause the price of the securiƟes to rise further, thereby exacerbaƟng the loss. 
Short-selling exposes a porƞolio to unlimited risk with respect to that security due to the lack of an upper 
limit on the price to which an instrument can rise. 
 

• Commodity investments may be less liquid and more volaƟle than other investments. The risk of loss in 
trading commodiƟes can be substanƟal because of, but not limited to, volaƟle poliƟcal, market and economic 
condiƟons. An investor’s returns may change radically at any Ɵme since commodiƟes are subject, by nature, 
to abrupt changes in price. Commodity prices are volaƟle because they respond to many unpredictable factors 
including weather, labor strikes, inflaƟon, foreign exchange rates, etc. In an individual account, because an 
investor’s posiƟon is leveraged, a small move against the investor’s posiƟon may result in a large loss. Losses 
may be larger than an investor’s iniƟal deposit. 
 

• Master limited partnerships (“MLPs”) Generally, master limited partnerships (MLPs) are exchange-traded 
investments that are focused on exploraƟon, development, mining, processing, or transportaƟon of minerals 
or natural resources. MLPs hold cash-generaƟng assets, including oil and gas properƟes or pipelines MLPs are 
subject to certain risks, including risks related to limited control and limited rights to vote (governance features 
that can favor management over other investors), potenƟal conflicts of interest, cash flow risks, diluƟon risks, 
limited liquidity, risks related to the general partner’s right to force sales at undesirable Ɵmes or prices and 
concentrated exposure to a single industry or commodity. Since most MLPs are clustered in the energy sector, 
they can therefore be sensiƟve to shiŌs in oil and gas prices. 
 

(4) Other Key Risks Generally Applicable to SecuriƟes 
 

Below is a non-exhausƟve list of certain key risks generally applicable to securiƟes in the context of investments. 
 

• Capital Risk 
 
Capital risk is one of the most basic, fundamental risks of invesƟng; it is the risk that clients may lose some or 
all of their principal investments. All investments carry some form of risk, and the loss of capital is generally 
a risk for any investment instrument.  
 

• Credit Risk 
 
Credit risk can be a factor in situaƟons where an investment’s performance relies on a borrower’s 
repayment of borrowed funds. With credit risk, an investor can experience a loss or unfavorable 
performance if a borrower does not repay the borrowed funds as expected or required. Investment holdings 
that involve forms of indebtedness (i.e. borrowed funds) are subject to credit risk.  
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• Currency Risk 

 
FluctuaƟons in the value of the currency in which clients’ investment is denominated may affect the value of 
their investment and thus, their investment may be worth more or less in the future. All currency is subject 
to swings in valuaƟon and thus, regardless of the currency denominaƟon of any parƟcular investment clients 
own, currency risk is a realisƟc risk measure. That said, currency risk is generally a much larger factor for 
investment instruments denominated in currencies other than the most widely used currencies (U.S. dollar, 
BriƟsh pound, German mark, European Union euro, Japanese yen, French franc, etc.).  
 
The value of investments in securiƟes denominated in foreign currencies increases or decreases as the rates 
of exchange between those currencies and the U.S. dollar change. Currency exchange rates can be volaƟle 
and are affected by factors, including general economic condiƟons, the acƟons of the U.S. and foreign 
governments or central banks, the imposiƟon of currency controls and speculaƟon.  
 
The currency market affords investors the possibility of a substanƟal degree of leverage. This leverage 
presents the potenƟal for substanƟal profits but also entails a high degree of risk including the risk that 
losses may be similarly substanƟal. Such transacƟons are considered suitable only for investors who are 
experienced in transacƟons of that kind. 
 

• Economic Risk 
 
The prevailing economic environment is important to the health of all businesses. Some companies, 
however, are more sensiƟve to changes in the domesƟc or global economy than others. These types of 
companies are oŌen referred to as cyclical businesses. Countries in which a large porƟon of businesses are in 
cyclical industries are thus also very economically sensiƟve and carry a higher amount of economic risk. If an 
investment is issued by a party located in a country that experiences wide swings from an economic 
standpoint or in situaƟons where certain elements of an investment instrument are hinged on dealings in 
such countries, the investment instrument will generally be subject to a higher level of economic risk.  
 

• Financial Risk 
 
Financial risk is represented by internal disrupƟons within an investment or the issuer of an investment that 
can lead to unfavorable performance of the investment. Examples of financial risk can be found in cases like 
Enron or many of the dot com companies that were caught up in a period of extraordinary market valuaƟons 
that were not based on solid financial fooƟngs of the companies. 
 

• Higher Trading Costs 
 
For any investment instrument or strategy that involves acƟve or frequent trading, clients may experience 
larger than usual transacƟon-related costs. Higher transacƟon-related costs can negaƟvely affect overall 
investment performance. 
 

• InflaƟon Risk 
 
InflaƟon risk involves the concern that in the future, clients’ investment or proceeds from their investment 
will have less relaƟve purchasing power. Throughout Ɵme, the prices of resources and end-user products 
generally increase and thus, the same general goods and products today will likely be more expensive in the 
future. The longer an investment is held, the greater the chance that the proceeds from that investment will 
be worth less in the future than they are today. Said another way, a dollar tomorrow will likely get clients 
less than what it can today.  
 

• Interest Rate Risk 
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Certain investments involve the payment of a fixed or variable rate of interest to the investment holder. 
Once an investor has acquired or has acquired the rights to an investment that pays a parƟcular rate (fixed 
or variable) of interest, changes in overall interest rates in the market will affect the value of the interest-
paying investment(s) they hold. In general, changes in prevailing interest rates in the market will have an 
inverse relaƟonship to the value of exisƟng, interest-paying investments. In other words, as interest rates 
move up, the value of an instrument paying a parƟcular rate (fixed or variable) of interest will go down. The 
reverse is generally true as well.  
 

• Legal/Regulatory Risk (including SancƟons Risk) 
 
Certain investments or the issuers of investments may be affected by changes in state or federal laws or in 
the prevailing regulatory framework under which the investment instrument or its issuer is regulated. 
Changes in the regulatory environment or tax laws can affect the performance of certain investments or 
issuers of those investments and thus, can have a negaƟve impact on the overall performance of such 
investments. 
 
Economic sancƟons laws in the United States and other jurisdicƟons prohibit Adviser from transacƟng with 
or in certain countries, with certain individuals and companies and dealing in certain securiƟes and 
instruments. These types of sancƟons restrict our investment acƟviƟes and preclude Adviser from trading in 
certain securiƟes, including those securiƟes subject to sancƟons that are held in client porƞolios. Any failure 
by Adviser to comply with applicable sancƟons could result in significant liability and reputaƟonal damage to 
the firm.  
 
Recently, the United States and various other countries imposed broad sancƟons in response to the Russian 
FederaƟon’s invasion of Ukraine. These sancƟons are designed to isolate Russia from the global financial 
system. Our compliance with these sancƟons laws means that client porƞolios will experience a loss to the 
extent that securiƟes and instruments subject to sancƟons are held in the porƞolios. In addiƟon, these 
sancƟons are likely to have a material adverse effect on companies whose businesses are linked to Russia. 
Client porƞolios with exposure to these companies will experience a loss in the near term. 
 

• Liquidity Risk 
 
Certain assets may not be readily converted into cash or may have a very limited market in which they trade. 
Thus, clients may experience the risk that clients’ investment or assets within their investment may not be 
able to be liquidated quickly, thus extending the period of Ɵme by which they may receive the proceeds 
from their investment. Liquidity risk can also result in unfavorable pricing when exiƟng (i.e., not being able to 
quickly get out of an investment before the price drops significantly) a parƟcular investment and therefore, 
can have a negaƟve impact on investment returns.  
 

• Market Risk 
 
The market value of an investment will fluctuate as a result of the occurrence of the natural economic forces 
of supply and demand on that investment, its parƟcular industry or sector, or the market as a whole. Market 
risk may affect a single issuer, industry or sector of the economy, or may affect the market as a whole. 
Market risk can affect any investment instrument, or the underlying assets or other instruments held by or 
traded within that investment instrument.  
 

• OperaƟonal Risk 
 
OperaƟonal risk can be experienced when an issuer of an investment product is unable to carry out the 
business it has planned to execute. OperaƟonal risk can be experienced because of human failure, 
operaƟonal inefficiencies, system failures, or the failure of other processes criƟcal to the business operaƟons 
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of the issuer or counter party to the investment.  
 

• Past Performance 
 
CharƟng and technical analysis are terms that are oŌen used interchangeably. Technical analysis generally 
aƩempts to forecast an investment’s future potenƟal by analyzing its past performance and other related 
staƟsƟcs. In parƟcular, technical analysis oŌen Ɵmes involves an evaluaƟon of historical pricing and volume 
of a parƟcular security for the purpose of forecasƟng where future price and volume figures may go. As with 
any investment analysis method, technical analysis runs the risk of not knowing the future and thus, 
investors should realize that even the most diligent and thorough technical analysis cannot predict or 
guarantee the future performance of any parƟcular investment instrument or issuer thereof.  
 

• Strategy Risk 
 
There is no guarantee that the investment strategies discussed herein will work under all market condiƟons 
and each investor should evaluate his/her ability to maintain any investment he/she is considering in light of 
his/her own investment Ɵme horizon. Investments are subject to risk, including possible loss of principal.  
 

8(B) ConcentraƟon Risks 
 
Clients who choose to have their investment porƞolios heavily weighted in one of few securiƟes, one of few 
industries or industry sectors, one or few geographic locaƟons, one or few investment managers, or one or few 
types of investment instruments (equiƟes versus fixed income) will expose themselves and their porƞolios to 
greater risk of value decline and higher volaƟlity. Clients who have diversified porƞolios, as a general rule, 
experience less volaƟlity and therefore less fluctuaƟon in porƞolio value than those who have concentrated 
holdings. Concentrated holdings offer the potenƟal for higher gain, but also offer the potenƟal for significant loss. 
 
Some investors are hesitant to miƟgate concentraƟon risk due to mulƟple reasons, including potenƟal tax 
implicaƟons, emoƟonal factors and regulatory constraints. Adviser can prepare a financial plan that reflects the 
impact that price fluctuaƟons could have on a client’s ability to accomplish such client’s short and long-term goals 
and also to help determine the assets needed to achieve such goals. Once a client understands the overall impact 
and determines the risk such client is willing to accept, Adviser is able to develop techniques to diversify such 
client’s assets while taking into consideraƟon such client’s potenƟal tax liability.  

 
8(C) OperaƟons Risks 

 
Our operaƟons rely on the secure processing, storage and transmission of confidenƟal and other informaƟon in 
our computer systems and the systems of third parƟes with which Adviser does business or that facilitate our 
business acƟviƟes (e.g., vendors). Like other financial services firms, Adviser and its third-party providers are 
targets of unauthorized access, mishandling or misuse, computer viruses or malware, cyber-aƩacks, denial of 
service aƩacks and other events. These risks could jeopardize the personal, confidenƟal, proprietary, or other 
informaƟon of Adviser, clients or any counterparƟes processed and stored in, and transmiƩed through, the 
computer systems of Adviser and our third-party providers. Although Adviser has implemented various measures 
to manage risks relaƟng to these types of events, including a business conƟnuity plan, if our systems, or those of 
our third-party service providers, are compromised, become inoperable or cease to funcƟon properly, Adviser and 
its affected third-party service providers may have to make a significant investment to fix or replace them. The 
failure of these systems and/or of a disaster recovery plan for any reason could cause a significant interrupƟon or 
malfuncƟons in the operaƟons of Adviser and our third-party service providers, and result in a failure to maintain 
the security, confidenƟality or privacy of sensiƟve data, including personal informaƟon relaƟng to clients, which 
could result in reputaƟonal damage, client dissaƟsfacƟon or claims that may adversely affect the business, 
financial condiƟon or results of operaƟons of Adviser. The increased use of smartphones, tablets and other mobile 
devices, and the ever-increasing use of telecommunicaƟons to conduct meeƟngs, may heighten these risks. 
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Item 9 Disciplinary InformaƟon 
 
The purpose of this item is for Adviser to disclose to any prospecƟve or exisƟng client any legal, disciplinary, or 
other events that they may consider material in their evaluaƟon of Adviser or the integrity of our management.  
 
9(A) Criminal or Civil AcƟons 
 
There is nothing to report on this item. 
 
9(B) AdministraƟve Enforcement Proceedings 
 
There is nothing to report on this item. 
 
9(C) Self-Regulatory OrganizaƟon Enforcement Proceedings 
 
There is nothing to report on this item. 
 
Item 10 Other Financial Industry AcƟviƟes and AffiliaƟons 
 
10(A) Broker-Dealer RegistraƟon 
 
Neither Adviser, nor its representaƟves, are registered or have an applicaƟon pending to register, as a Custodian 
or a registered representaƟve of a Custodian. 
 
10(B) Futures Commission Merchant, Commodity Pool Operator or Commodity Trading Advisor 
 
Related Person: Bradley J. Rathe, an advisory affiliate of Adviser, is the manager and sole member of Astor 
Janssen Holdings, LLC, a commodity pool operator and a commodity trading advisor. 
 
Conflict of interest: Adviser may refer clients to Astor Janssen Holdings, LLC to obtain services relaƟng to 
commodiƟes, and Mr. Rathe may receive income directly from any such clients for those services. 
 
How Adviser Addresses the Conflict(s): No client is under any obligaƟon to engage Astor Janssen Holdings, LLC or 
Mr. Rathe for commodity related services, and no Astor Janssen Holdings, LLC client is under any obligaƟon to 
engage Adviser for investment advisory services. Clients are reminded that they can obtain services relaƟng to 
commodiƟes from persons other than Astor Janssen Holdings, LLC or Mr. Rathe, and Astor Janssen Holdings, LLC 
clients are reminded that they can obtain investment advisory related services from persons other than Adviser. 
Adviser does not receive any fees from Astor Janssen Holdings, LLC or from Mr. Rathe for these referrals. 
 
10(C) Material RelaƟonships Maintained by this Advisory Business and Conflicts of Interest 
 
The purpose of this secƟon is to address any relaƟonship or arrangement (that is material to (1) our advisory 
business or (2) clients) that Adviser or any of our management persons have with any of our related persons that 
meet certain categories as idenƟfied by the Form ADV. Those categories are listed below and in the event that 
Adviser has a related person that is included in one of those categories, Adviser will address not only the 
relaƟonship or arrangement that is material to our advisory business or clients but also any conflict(s) arising out 
of this relaƟonship/arrangement and how Adviser addresses such conflict(s). 
 
Administrator for Employee Benefit Plans. Adviser serves as an administrator to employee benefit plans. In this 
capacity, Adviser may provide services including, but not limited to, plan design and installaƟon, plan and 
parƟcipant reporƟng, plan tesƟng, plan accounƟng, loan distribuƟons, and comprehensive plan record-keeping. All 
client accounts are regulated under the Employee ReƟrement Income SecuriƟes Act (“ERISA”). Typically, the named 
plan fiduciary is responsible for the determinaƟon of retaining the services of investment advisers and third-party 
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administrators. The plan fiduciary is free to seek independent advice about the appropriateness of any services for 
the plan that may be recommended by Adviser. No client is required to engage Adviser in its capacity as an 
administrator for employee benefit plans. 
 
General Partner or Managing Member to Affiliated Private Investment Funds.  
 
Adviser is the General Partner or Managing Member of the Directly Affiliated Funds (see Item 4(B)(1) above, under 
Affiliated Private Investment Funds, for a list of these specific funds). Adviser no longer refers clients to invest in 
the Directly Affiliated Funds. No client is under any obligaƟon to make an investment in the Directly Affiliated 
Funds. An affiliate, Waverly Funds Group, LLC, serves as the general partner to private funds managed by Adviser  
 
Adviser is also the Investment Manager to the Indirectly Affiliated Funds (see Item 4(B)(1) above, under Affiliated 
Private Investment Funds, for a list of these specific funds).  
 
The Directly Affiliated Funds and Indirectly Affiliated Funds are subject to a number of actual and potenƟal 
conflicts of interest. Certain inherent conflicts of interest arise from the fact that Adviser, in its role as the 
Investment Manager and the General Partner, will provide Investment Management Services both to the Directly 
Affiliated Funds and Indirectly Affiliated Funds and for other clients, including other investment funds and 
managed accounts. The respecƟve investment programs of the Directly Affiliated Funds or Indirectly Affiliated 
Funds and the other client accounts managed by Adviser may or may not be substanƟally similar.  
 
Adviser, and its respecƟve members, partners, officers and employees, will devote to the Directly Affiliated Funds 
or Indirectly Affiliated Funds as much Ɵme as Adviser deems necessary and appropriate to manage the Directly 
Affiliated Funds or Indirectly Affiliated Funds’ business, respecƟvely. Adviser is not restricted from forming 
addiƟonal investment funds, entering into other investment advisory relaƟonships or engaging in other business 
acƟviƟes, even though such acƟviƟes can be in compeƟƟon with the Directly Affiliated Funds or Indirectly Affiliated 
Funds and/or can involve substanƟal Ɵme and resources of Adviser. These acƟviƟes could be viewed as creaƟng a 
conflict of interest in that the Ɵme and effort of our members, partners, officers or employees will not be devoted 
exclusively to the business of the Directly Affiliated Funds or Indirectly Affiliated Funds. 
 
AccounƟng Services or AccounƟng Firms.  
 
Related Person: An enƟty affiliated with Adviser, Waverly Business Services, LLC, a Delaware limited liability 
company, prepares tax returns and provides other tax consulƟng services to clients (“WBS”). Clients of WBS may 
also be clients of Adviser.  
 
Conflict: WBS and Adviser have clients in common. Adviser recommends, as appropriate, WBS’ services to our 
investment advisory clients and WBS recommends our services to WBS’ accounƟng, tax or payroll clients. Because 
of the affiliaƟon between Adviser, on one side, and WBS, on the other side, the recommendaƟon by an Adviser 
representaƟve that one of our clients engage WBS, or the recommendaƟon by an WBS representaƟve that a WBS 
client engage Adviser, presents a conflict of interest. 
 
How Adviser Addresses the Conflict(s): Adviser has openly outlined the affiliate relaƟonship between Adviser and 
WBS in the interest of full disclosure. No client is under any obligaƟon to engage WBS for accounƟng services, and 
no WBS client is under any obligaƟon to engage Adviser for investment advisory services. Clients are reminded 
that they can obtain accounƟng services and WBS clients are reminded that they can obtain investment advisory 
services, in each case, from any non-affiliated persons of their choice. 
 
Related Person: One or more supervised persons of Adviser are licensed as a cerƟfied public accountant (CPA) 
with Wall Titus, LLC, an accounƟng and consulƟng firm providing compliance, tax, and consulƟng services to 
clients. Hosler Lee Wall owns an ownership interest in Wall Titus, LLC and spends approximately 20% of his Ɵme 
providing advice to clients of the accounƟng firm and approximately 80% of his Ɵme managing securiƟes & 
investment advice. When acƟng in this capacity, those supervised persons with the proper CPA designaƟon may 
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receive compensaƟon for providing such services. Therefore, Clients of Wall Titus, LLC may also be clients of 
Adviser.  
 
Hosler Lee Wall also holds ownership interests in the following enƟƟes: 
 

•  15% ownership in Imperial Lands, LLC (Land Development); 
•  73% ownership in WFT, LLC (Commercial Property/Building); 
•  50% ownership in Capital Access Partners, LLC (Corporate M&A ConsulƟng) 
•  50% ownership in Capital Access Group, Inc. (Corporate Intermediary Services)  

 
Conflict: The various enƟƟes menƟoned above in which Hosler Lee Wall holds an ownership interest and Adviser 
have or may have clients in common. Adviser recommends, as appropriate, those enƟƟes’ services to our 
investment advisory clients and Hosler Lee Wall or those enƟƟes recommend our services, as appropriate, to their 
clients. Because of the affiliated person status between a supervised person of Adviser and such enƟƟes, the 
recommendaƟon by an Adviser representaƟve that a client engage any of such enƟƟes or Hosler Lee Wall, or the 
recommendaƟon by any of such enƟƟes or Hosler Lee Wall that a client of such enƟƟes engage Adviser, presents a 
conflict of interest. 
 
How Adviser Addresses the Conflict(s): Adviser has openly outlined the relaƟonship between Adviser, Hosler Lee 
Wall and the enƟƟes in which he holds an ownership interest in the interest of full disclosure. No client is under 
any obligaƟon to engage Hosler Lee Wall or any enƟƟes in which he holds an ownership interest for any services, 
and no client of Hosler Lee Wall or any enƟƟes in which he holds an ownership interest is under any obligaƟon to 
engage Adviser for investment advisory services. Clients, and clients of Hosler Lee Wall or any enƟƟes in which he 
holds an ownership interest, are reminded that they can obtain services, in each case, from any non-affiliated 
persons of their choice. 
 
Related Person: One of our supervised persons, Brian Hershberger, also provides tax and accounƟng services to 
individuals and businesses through Omni Wealth Advisors, Inc. The accounƟng service provided by our 
representaƟve, in his capacity as a cerƟfied public accountant, includes certain advising and consulƟng acƟviƟes 
that are separate and disƟnct from our advisory services. The Ɵme that our representaƟve devotes to these 
accounƟng acƟviƟes may range from 25 to 35 percent, depending on his client’s needs and the Ɵme of the year.  
 
Conflict: Omni Wealth Advisors, Inc and Adviser have clients in common. Adviser recommends, as appropriate, 
Omni Wealth Advisors, Inc. services to our investment advisory clients and Omni Wealth Advisors, Inc. 
recommends our services to Omni Wealth Advisors, Inc.’s tax and accounƟng clients. Because of the affiliated 
person status between a supervised person of Adviser and Omni Wealth Advisors, Inc., the recommendaƟon by an 
Adviser representaƟve that one of our clients engage Omni Wealth Advisors, Inc., or the recommendaƟon by an 
Omni Wealth Advisors, Inc. representaƟve that an Omni Wealth Advisors, Inc. client engage Adviser, presents a 
conflict of interest. 
 
How Adviser Addresses the Conflict(s): Adviser has openly outlined the relaƟonship between Adviser, Omni Wealth 
Advisors, Inc. and Brian Hershberger in the interest of full disclosure. No client is under any obligaƟon to engage 
Omni Wealth Advisors, Inc. or Brian Hershberger for tax or accounƟng services, and no Omni Wealth Advisors, Inc. 
client is under any obligaƟon to engage Adviser for investment advisory services. Clients are reminded that they 
can obtain accounƟng services, and Omni Wealth Advisors, Inc. clients are reminded that they can obtain 
investment advisory services, in each case, from any non-affiliated persons of their choice. 
 
Related Person: Several of our supervised persons, including Markus R. F. Sleuwen, the CCO of Adviser, and Chad 
E. Hassinger, a member of the OperaƟng Board of Adviser, are owners of IQ Companies, LLC, a holding company 
that owns a 49% interest in StrategIQ Tax and Business® Services, LLC, a limited liability company organized under 
laws of Delaware (“STBS”). STBS is an accountancy firm that provides bookkeeping, tax and business services.  
 
Conflict: STBS and Adviser have clients in common. Adviser recommends, as appropriate, STBS’ services to our 
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investment advisory clients and STBS recommends our services to STBS’ accounƟng, tax or payroll clients. Because 
of the affiliated person status between an Officer of Adviser, an OperaƟng Board member of Adviser and various 
other supervised persons of Adviser, on one side, and STBS, on the other side, the recommendaƟon by an Adviser 
representaƟve that one of our clients engage STBS, or the recommendaƟon by an STBS representaƟve that an 
STBS client engage Adviser, presents a conflict of interest. 
 
How Adviser Addresses the Conflict(s): Adviser has openly outlined the affiliate relaƟonship between Adviser and 
STBS in the interest of full disclosure. No client is under any obligaƟon to engage STBS for accounƟng services, and 
no STBS client is under any obligaƟon to engage Adviser for investment advisory services. Clients are reminded 
that they can obtain accounƟng services and STBS clients are reminded that they can obtain investment advisory 
services, in each case, from any non-affiliated persons of their choice. 
 
Related Person: Warren AvereƩ, LLC, an accounƟng firm, directly or indirectly through one or more of its affiliated 
persons, owns units of one or more enƟƟes comprised in the Adviser Affiliated Group.  
 
Conflict: Adviser has an agreement in place with Warren AvereƩ, LLC or one of its affiliates pursuant to which 
Warren AvereƩ, LLC or such affiliate is required to pay to Adviser compensaƟon for any referral made by Adviser 
to third parƟes to engage the services of Warren AvereƩ, LLC or any of its affiliates. Our recommendaƟon of 
Warren AvereƩ presents a conflict of interest, as its receipt of compensaƟon may provide an incenƟve to 
recommend Warren AvereƩ based on the compensaƟon to be received, rather than on a parƟcular client’s need. 
 
How Adviser Addresses Conflicts: Adviser has taken steps to miƟgate these conflicts of interest. Adviser has openly 
outlined the affiliate relaƟonship between Adviser and Warren AvereƩ, LLC in the interest of full disclosure. No 
client is under any obligaƟon to engage Warren AvereƩ, LLC for accounƟng services, and no Warren AvereƩ, LLC 
client is under any obligaƟon to engage Adviser for investment advisory services. Clients are reminded that they 
can obtain accounƟng services and Warren AvereƩ, LLC clients are reminded that they can obtain investment 
advisory services, in each case, from any non-affiliated persons of their choice.  
 
Other Investment Advisers. 
 
Related Persons: Certain of our investment adviser representaƟves are also investment adviser representaƟves of 
another investment adviser for a transiƟonal period aŌer Adviser’s purchase of the investment advisory business 
of such other investment adviser. 
 
Conflict: The recommendaƟon by our representaƟves that a client receive investment advisory services from such 
other investment adviser presents a conflict of interest, as the receipt of the Advisory Fee may provide an 
incenƟve to recommend advisory services based on the Advisory Fee to be received, rather than on a parƟcular 
client’s need.  
 
How Adviser Addresses the Conflict(s): Because Adviser has purchased the investment advisory business of such 
other investment adviser, such other investment adviser is deemed an affiliated registrant. The services provided 
by such affiliated registrants are transiƟonal and temporary in nature and conclude upon their filing of an ADV-W, 
generally within several months of Adviser’s purchase of the investment adviser’s business. The affiliated 
registrants do not accept new advisory clients aŌer Adviser’s purchase of their investment advisory business. Also, 
generally, the investment advisory fees charged by Adviser and such affiliated registrants during such transiƟon 
period are idenƟcal, so there is no monetary incenƟve for allocaƟng services among the investment advisors. 
 
Legal Services or Law Firm.  
 
Related Person: Our CCO, Markus R. F. Sleuwen, is also the managing director and sole member of Global 
Counsel, LLC, organized under the laws of Illinois, operaƟng as a law firm.  
 
Conflict: Adviser may refer our clients requiring legal services to Global Counsel, LLC or Mr. Sleuwen, and Mr. 
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Sleuwen may receive income directly (or indirectly through Global Counsel, LLC) from any such clients for those 
services. 
 
How Adviser Addresses the Conflict(s): No client is under any obligaƟon to engage Global Counsel, LLC or Mr. 
Sleuwen for legal services, and no client of Global Counsel, LLC is under any obligaƟon to engage Adviser for 
investment advisory services. Clients are reminded that they can obtain legal services from persons other than 
Global Counsel, LLC or Mr. Sleuwen, and Global Counsel, LLC clients are reminded that they can obtain investment 
advisory-related services from persons other than Adviser. Adviser does not receive any fees from Global Counsel, 
LLC or Mr. Sleuwen for any referrals to Global Counsel, LLC or Mr. Sleuwen. 
 
Trust Company. 
 
Related Persons: Adviser is a shareholder of NaƟonal Advisor Holdings, Inc. (“NAH”). NaƟonal Advisors Trust 
Company, (“NATC”) a naƟonal trust company chartered through the Office of ThriŌ Supervision, is a wholly owned 
subsidiary of NAH. Approximately 120 advisory firms located in over 40 states own equity interests in NAH. Adviser 
holds less than 1.0% in the aggregate of the outstanding stock of NAH. NATC provides custody, banking, and trust 
services to clients of registered investment advisory firms, such as Adviser, across the United States. 
 
Similarly, StrategIQ Financial Group, LLC is a shareholder of NAH that holds less than 1.0% in the aggregate of the 
outstanding stock of NAH. Several of our supervised persons, including Markus R. F. Sleuwen, the CCO of Adviser, 
and Chad E. Hassinger, a member of the OperaƟng Board of Adviser, are owners of IQ Companies, LLC, a holding 
company that owns a 100% interest in StrategIQ Financial Group, LLC. 
 
The mission of NATC is to support the delivery of trust and custody services to the clients of its shareholders. 
Consistent with this endeavor, Adviser uses a Trust RepresentaƟve Office of NATC to support the fiduciary needs of 
clients who, through their estate planning efforts, prefer to conƟnue to maintain their relaƟonship with their 
investment advisory firm.  
 
Conflict: Adviser may recommend NATC to its advisory clients seeking trust services. The grantor in a trust 
agreement would name Adviser as the investment manager with discreƟon to manage the trust estate, and the 
agreement would also provide that the Trust RepresentaƟve Office of NATC discharge the administraƟve, 
distribuƟon and custodial responsibiliƟes of the trust. Because Adviser has an interest in NAH, and therefore 
indirectly has an interest in NATC, and because several supervised persons of Adviser who are owners of IQ 
Companies, LLC have an indirect interest in NAH and NATC, Adviser and such supervised persons have an economic 
incenƟve to recommend NATC’s services so that they benefit by realizing a profit in the form of dividends or 
corporate distribuƟons from NATC, in addiƟon to any investment advisory fees received by Adviser under the trust 
agreement. Given such indirect equity ownership in NATC, a recommendaƟon to uƟlize the Trust RepresentaƟve 
Office of NATC presents a conflict of interest. 
 
How Adviser Addresses the Conflict(s): Adviser has a fiduciary duty to clients and is required not to place our 
interests, or those of its employees and owners, ahead of those of clients. Further, Adviser has openly outlined the 
ownership relaƟonship between Adviser and certain supervised persons of Adviser, on one side, and the Trust 
RepresentaƟve Office of NATC, NAH and NATC, on the other side, in the interest of full disclosure. No client is 
under any obligaƟon to engage the Trust RepresentaƟve Office of NATC or NATC to perform the administraƟon, 
distribuƟon or custodial responsibiliƟes of the trust. 
 
Donor Advised Funds. 
 
General DAF InformaƟon:  Adviser has been engaged as an investment adviser by mulƟple foundaƟons (“DAF 
Sponsors”) that sponsor and operate Donor Advised Fund Programs (“DAF Programs”), including some that have 
many billions of dollars of assets but also some community foundaƟons with significantly smaller amounts of 
assets.  DAF Programs generally comprise mulƟple donor advised funds.  Each donor advised fund is set-up by the 
applicable DAF Sponsor upon receipt of a completed donor advised fund applicaƟon and other required 
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documentaƟon (“DAF DocumentaƟon”) from the person that originally established the donor advised fund 
(“Original Donor”).  Generally, DAF DocumentaƟon allows the Original Donor (or a Donor-Grant Advisor appointed 
by such Original Donor) to select an investment strategy for the assets held in the applicable donor advised fund 
among the various investment opƟons generally made available by the DAF Program.  Therefore, it is not 
necessary for an Original Donor to engage an investment adviser to provide investment advisory services with 
respect to a donor advised fund.   
 
DAFs Sponsor are responsible for conducƟng due diligence on every investment adviser that they engage to 
manage the assets of any of its donor advised funds, for developing investment policy statements or guidelines 
that every such investment adviser must follow, and for supervising every such investment adviser to ensure that 
such investment adviser complies with its contractual and fiduciary obligaƟons.  DAF Sponsors also are responsible 
to ensure that the investment advisory fees paid to each adviser are not excessive.  The investment advisory fee 
percentages payable by a DAF Sponsor with respect to different donor advised funds that it sponsor and operates 
generally are set at the Ɵme that the donor advised fund applicaƟon is completed.  Differences in fee percentages 
among different donor advised funds at any DAF Sponsor may be aƩributable to the date of such applicaƟon, the 
scope of the investment advisory services to be provided by Adviser, or other consideraƟons.  Investment advisory 
fees paid by DAF Sponsors to investment advisers may not be excessive.  
 
Investment Advisory Services to DAF:  Frequently, before assets are contributed to a donor advised fund by an 
Original Donor, such assets of the Original Donor are subject to the investment advisory services of the Original 
Donor’s investment adviser.  AŌer the assets are donated to a donor advised fund, the investment adviser may 
conƟnue to provide investment advisory services with respect to the donated assets, either as investment adviser 
to the DAF Sponsor, who owns the assets in the donor advised fund and pays the investment advisory fee, if any, 
or as investment adviser to the Original Donor (or a Donor-Grant Advisor appointed by such Original Donor), who 
does not own the assets in the donor advised fund but chooses to engage an investment adviser, and, if applicable, 
pay an investment advisory fee to such investment adviser, for the provision of advisement services with respect 
to such third-party assets in the donor advised fund. 
 
Once certain minimum asset thresholds are met, the DAF DocumentaƟon may allow an Original Donor (or a 
Donor-Grant Advisor appointed by such Original Donor) to choose that the investment adviser of such Original 
Donor or Donor-Grant Advisor be involved in certain acƟviƟes relaƟng to the donor advised fund, which may 
consist of one or more of:  
 

• acƟng as an agent on behalf of the Original Donor (or a Donor-Grant Advisor appointed by such Original 
Donor) to make distribuƟon requests,  

• acƟng as an agent on behalf of the Original Donor (or a Donor-Grant Advisor appointed by such Original 
Donor) to allocate the assets in the donor advised fund among the various investment opƟons generally 
made available by the DAF Program, or  

• acƟng as investment adviser of the DAF Sponsor with respect to the assets in the donor advised fund.   
 

DAF Sponsor is Client: In cases where the DAF DocumentaƟon specifically contemplates the involvement of 
an investment adviser, if an investment advisory fee is payable to such investment adviser in connecƟon 
with such involvement, it generally is paid by the DAF Sponsor out of the assets of the donor advised fund 
related to such Original Donor (or a Donor-Grant Advisor appointed by such Original Donor).  

 
Original Donor or Donor-Grant Advisor is Client. In cases where the DAF DocumentaƟon does not specifically 
menƟon the involvement of an investment adviser in certain acƟviƟes relaƟng to the applicable donor 
advised fund, the investment adviser may be engaged by the Original Donor (or a Donor-Grant Advisor 
appointed by such Original Donor) directly to provide advisement services with respect to the allocaƟon of 
assets in the donor advised fund among the various investment opƟons generally made available by the DAF 
Program.  In such case, (1) the investment adviser generally will provide the allocaƟon recommendaƟons to 
the Original Donor (or a Donor-Grant Advisor appointed by such Original Donor) and such Original Donor or 
Donor-Grant Advisor will be responsible for communicaƟng to the DAF Sponsor the allocaƟon instrucƟons in 
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the manner required by the DAF Sponsor, and (2) if an investment advisory fee is payable to such investment 
adviser in connecƟon with such advisement services, it generally is paid by the Original Donor (or a Donor-
Grant Advisor appointed by such Original Donor), instead of out of the assets held in the donor advised fund 
(as those assets are not owned by such Original Donor or Donor-Grant Advisor but are owned by the DAF 
Sponsor).  The investment advisory fees, if any, payable for such advisement services are subject to the 
terms of SecƟon 5 hereof.  This arrangement is aƩracƟve for an Original Donor or Donor-Grant Advisor that 
wants the involvement of an investment adviser, but prefers that investment advisory fees for such 
involvement not be subtracted from the assets in the donor advised fund but instead be paid from funds of 
the Original Donor or Donor-Grant Advisor.  (This approach may not be the most tax-efficient, as donaƟons 
by an Original Donor or Donor-Grant Advisor to a donor advised fund generally are tax deducƟble, but direct 
payment by an Original Donor or Donor-Grant Advisor of investment advisory fees are not.)   

 
Adviser’s Client RelaƟonships with DAF Sponsors.  The number of client relaƟonships between Adviser and DAF 
Sponsors, pursuant to which such DAF Sponsors engage (and pay investment advisory fees to) Adviser to manage 
assets in some donor advised funds sponsored and operated by such DAF Sponsors, is subject to change.  
SomeƟmes, a new investment advisory relaƟonship between a DAF Sponsor and Adviser occurs when new 
investment adviser representaƟves join Adviser that had preexisƟng relaƟonships with DAF Sponsors.  Other 
Ɵmes, clients of Adviser ask Adviser to become an investment adviser to a parƟcular DAF Sponsor, for example, a 
client of Adviser wishing to support a local community foundaƟon by donaƟng to a Donor Advised Fund Program 
operated by such community foundaƟon and wishing for Adviser to be involved in the management of the 
donated assets (as Adviser generally is with respect to non-donated assets of such client donor).   
 
Adviser’s RelaƟonships with persons that are related to DAF Sponsors.  Adviser may have relaƟonships with 
related parƟes of a DAF Sponsor.  Some or all of Adviser’s InsƟtuƟonal Custodians have a related party that is a 
foundaƟon (such as, in the case of Schwab: Donor Advised Charitable Giving, Inc., operaƟng as DAFgiving360™, or, 
in the case of Fidelity: Fidelity Investments® Charitable GiŌ Fund, operaƟng as Fidelity Charitable), and these 
foundaƟons may engage Adviser as investment manager with respect to certain donor advised funds that they 
sponsor and operate.  Any administraƟve or management fees received by a foundaƟon that is a related person of 
any of Adviser’s InsƟtuƟonal Custodians indirectly benefits such one of Adviser’s InsƟtuƟonal Custodians (and such 
fees could be aggregated with fees received by such one of Adviser’s InsƟtuƟonal Custodians to calculate the total 
value of the relaƟonship with the Adviser).  
 
Related Persons: Adviser and Renaissance Charitable FoundaƟon (“RCF”) have two agreements in place, a DAF 
Services Agreement and an Investment Advisory Agreement.  Under the first agreement,  RCF sponsors and 
operates a Donor Advised Fund Program under the name “Strategic Financial Group Charitable Giving Fund 
Program” (“RCF DAF Program”).  Under the second agreement, Adviser is appointed by RCF as investment 
manager of the RCF DAF Program and, consequently, RCF becomes the client of Adviser with respect the assets 
held in the RCF DAF Program.  Adviser has no relaƟonship with RCF other than such contractual relaƟonships.   
 
Adviser also has investment advisory agreements in place with other DAF Sponsors, including Schwab’s related 
party Donor Advised Charitable Giving, Inc. (operaƟng as DAFgiving360™), Fidelity’s related party Fidelity 
Investments® Charitable GiŌ Fund (operaƟng as Fidelity Charitable), and mulƟple community foundaƟons. 
 
Conflict: Adviser has a conflict of interest in making a recommendaƟon to a prospecƟve or exisƟng client to 
establish or donate to a donor advised fund sponsored and operated by any DAF Sponsor that will pay an Advisory 
Fee to Adviser in connecƟon with Adviser’s investment advisory services to such donor advised fund . Adviser has 
an economic incenƟve to make a recommendaƟon to a prospecƟve or exisƟng client to establish or donate  to any 
such donor advised fund to earn an Advisory Fee that it would not earn if such donor advised fund did not pay an 
Advisory Fee to Adviser.  When Adviser has a client relaƟonship with a DAF Sponsor relaƟng to a donor advised 
fund, and Adviser receives an Advisory Fee from such DAF Sponsor for Adviser’s investment advisory services with 
respect to such donor advised fund, such Advisory Fee is the only one that Adviser receives with respect to the 
assets in such donor advised fund.  Similarly, when Adviser has a client relaƟonship with an Original Donor or 
Donor-Grant Advisor relaƟng to a donor advised fund, and Adviser receives an Advisory Fee from such Original 
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Donor or Donor-Grant Advisor for Adviser’s investment advisory services with respect to such donor advised fund, 
such Advisory Fee is the only one that Adviser receives with respect to the assets in such donor advised fund.  The 
investment advisory fee paid by the DAF Sponsor or, alternaƟvely, the Original Donor or Donor-Grant Advisor, to 
Adviser for investment advisory services may be lower or higher than (1) the investment advisory fee paid by 
clients to our firm for assets that are owned by clients or (2) the investment advisory fee paid by other foundaƟons 
to the investment managers of donor advised fund programs sponsored by such foundaƟons. Also, the fees 
charged by a DAF Sponsor to a donor advised fund under the DAF Program for administraƟve services of the DAF 
Sponsor to such donor advised fund may be lower or higher than the administraƟve fees charged by other 
foundaƟons with respect to their sponsored donor advised fund programs. Adviser believes that  the 
administraƟve fees charged by each DAF Sponsor, and the total overall fees charged, in connecƟon with each 
donor advised fund to which Adviser provides investment advisory services, are compeƟƟve within the donor 
advised fund industry. 
 
How Adviser Addresses the Conflict(s): ProspecƟve or exisƟng clients are under no obligaƟon (1) to use a donor 
advised fund sponsored and operated by any DAF Sponsor or (2) directly to engage Adviser to provide Advisement 
Services with respect to any donor advised funds. The Original Donor or Donor-Grant Advisor has the authority to 
recommend to any DAF Sponsor that (1) all funds in such donor advised program are contributed to another 
qualified charity, including any donor advised fund at another sponsoring foundaƟon, and (2) another investment 
adviser be appointed for such donor advised fund.  The Original Donor or Donor-Grant Advisor also has the 
authority to terminate at any Ɵme any direct engagement of Adviser to provide Advisement Services with respect 
to any donor advised fund.  
 
Item 11 Code of Ethics, ParƟcipaƟon or Interest in Client TransacƟons  and Personal Trading 
 
11(A) Code of Ethics DescripƟon 

 
Adviser takes great pride in our commitment to serving the needs of our clients and the integrity with which 
Adviser conducts our business. In our recent history, the financial services industry has come under significant 
scruƟny, especially in the area of the inherent responsibility of financial professionals to behave in the best 
interests of their clients.  
 
Adviser has adopted and enforces a Code of Ethics (“Code of Ethics”) in accordance with Rule 204A-1 of Advisers 
Act. All access persons of Adviser are subject to the Code of Ethics. The Code of Ethics is designed to prevent the 
misuse of material, non-public informaƟon by Adviser or any of our access persons. The Code of Ethics sets forth 
specific provisions relaƟng to personal securiƟes transacƟons, giŌs and entertainment, outside business acƟviƟes 
and confidenƟality to ensure that the interests of Adviser, its investment adviser representaƟves and any access 
persons are not given preference over those of clients. Each access person of Adviser has been furnished with a 
copy of the Code of Ethics and has acknowledged in wriƟng his or her review of the Code of Ethics. A copy of the 
Code of Ethics is available to all prospecƟve or exisƟng clients upon request. 
 
Adviser maintains an investment policy relaƟve to personal securiƟes transacƟons. This investment policy is part of 
our overall Code of Ethics, which serves to establish a standard of business conduct for all of our access persons 
that is based upon fundamental principles of openness, integrity, honesty and trust, a copy of which is available 
upon request.  
 
11(B) Investment RecommendaƟons Involving a Material Financial Interest and Conflicts of Interest 

 
Adviser does not engage in principal trading (i.e., the pracƟce of selling stock to advisory clients from a firm’s 
inventory or buying stocks from advisory clients into a firm’s inventory).  
 
Neither Adviser nor any related person of Adviser recommends, buys, or sells for client accounts, securiƟes in 
which Adviser or any related person of Adviser has a material proprietary or ownership interest.  
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As disclosed above, Adviser has a material financial interest in certain private investment funds. The terms and 
condiƟons for parƟcipaƟon in such private investment funds, including management fees, conflicts of interest, and 
risk factors, are set forth in the private investment funds’ offering documents. 
 
Refer below to Item XI(C). 
 
11(C) Advisory Firm or Related Persons Purchase of Same (or Different) SecuriƟes Recommended to Clients and 

Conflicts of Interest 
 
Adviser, its affiliates, owners, employees (non-clerical) and investment adviser representaƟves, and the immediate 
families of each of them, and their respecƟve trusts, estates, charitable organizaƟons and reƟrement plans, (such 
related persons of Adviser, “Related Persons”) are permiƩed to invest for their own accounts and someƟmes 
purchase or sell for their own account (i) some of the same securiƟes as Adviser (in our discreƟon) purchases or 
sells for clients or (ii) some securiƟes that differ from those that Adviser (in our discreƟon) purchased or sold for 
other clients. Such personal securiƟes transacƟons by Related Persons or by Adviser for any Related Person raise 
potenƟal conflicts of interest. PracƟces such as “scalping” (i.e., a pracƟce whereby the owner of shares of a 
security recommends that security for investment and then immediately sells it at a profit upon the rise in the 
market price which follows the recommendaƟon) could take place if Adviser did not have adequate policies in 
place to detect such acƟviƟes. In addiƟon, this requirement can help detect insider trading, “front-running” (i.e., 
personal trades executed prior to those of our clients) and other potenƟally abusive pracƟces. 
 
Adviser has a personal securiƟes transacƟon policy in place to monitor the personal securiƟes transacƟons and 
securiƟes holdings of each of our “Access Persons”. Our personal securiƟes transacƟon policy requires that an 
Access Person of Adviser must provide the Chief Compliance Officer or his/her designee with a wriƩen report of 
their current securiƟes holdings within ten (10) days aŌer becoming an Access Person. AddiƟonally, each Access 
Person must provide the Chief Compliance Officer or his/her designee with a wriƩen report of the Access Person’s 
current securiƟes holdings at least once each twelve (12) month period thereaŌer on a date Adviser selects; 
provided, however that, at any Ɵme that Adviser has only one Access Person, he or she shall not be required to 
submit any securiƟes report described above.  
 
11(D) Client SecuriƟes RecommendaƟons or Trades and Concurrent Advisory Firm SecuriƟes TransacƟons and 

Conflicts of Interest 
 
Adviser and/or representaƟves of Adviser may buy or sell securiƟes, at or around the same Ɵme as those securiƟes 
are recommended to clients. This pracƟce creates a situaƟon where Adviser and/or representaƟves of Adviser are 
able to materially benefit from the sale or purchase of those securiƟes. Therefore, this situaƟon creates a potenƟal 
conflict of interest. As indicated above in Item 11 C, Adviser has a personal securiƟes transacƟon policy in place to 
monitor the personal securiƟes transacƟon and securiƟes holdings of each of our Access Persons. 
 
Item 12 Brokerage PracƟces 
 
12(A) Factors Used to Select Custodians for Client TransacƟons 

 
(1) Custodian RecommendaƟons 
 
Adviser parƟcipates in the insƟtuƟonal customer programs offered by the following Custodians (collecƟvely, 
“Adviser’s InsƟtuƟonal Custodians”): 
 
1) Fidelity Brokerage Services LLC, and NaƟonal Financial Services, LLC (collecƟvely “Fidelity”) 
2) Charles Schwab and Company, Inc. (“Schwab”) 
4) Mid AtlanƟc Trust Company (“MATC”) 
5) Pershing Advisor Solutions, LLC (“Pershing”) 
6) Raymond James and Associates, Inc. (“Raymond James”) 
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7) Trade-PMR, Inc. ("Trade-PMR") 
 
Adviser’s InsƟtuƟonal Custodians are all independent, unaffiliated SEC-registered broker-dealers and FINRA 
members. Through these programs, Adviser’s InsƟtuƟonal Custodians offer various services to independent 
investment advisers, including custody of securiƟes, trade execuƟon, and clearance and seƩlement of 
transacƟons. Adviser and clients receive some benefits from the Custodians through our parƟcipaƟon in these 
programs. 
 
In the event that a client requests that Adviser recommend a Custodian for execuƟon and/or custodial services 
(exclusive of those clients that may direct Adviser to use a specific Custodian), Adviser generally recommends that 
Assets Under Management be maintained at one or more of Adviser’s InsƟtuƟonal Custodians. Adviser seeks to 
recommend a custodian/broker who will hold client assets and execute transacƟons on terms that are overall 
most advantageous when compared to other available providers and their services. Adviser considers a wide range 
of factors, including the following: 
 

• combinaƟon of transacƟon execuƟon services along with asset custody services (generally without a separate 
fee for custody) 

• capabiliƟes to execute, clear, and seƩle trades (buy and sell securiƟes for client accounts) 
• capabiliƟes to facilitate transfers and payments to and from accounts (wire transfers, check requests, bill 

payment, etc.) 
• breadth of investment products made available (stocks, bonds, mutual funds, ETFs, etc.) 
• availability of investment research and tools that assist Adviser in making investment decisions 
• quality of services 
• compeƟƟveness of the price of those services (transacƟon fees, margin interest rates, other fees, etc.) and 

willingness to negoƟate them 
• reputaƟon, financial strength, and stability of the provider 
• their prior service to Adviser and our clients (or Custodian acquired firms or hired investment adviser 

representaƟves, or Adviser acquired clients) 
• the idenƟty of the custodian that served as custodian of Assets Under Management of a parƟcular client 

immediately before such client became a client 
• availability of other products and services that benefit Adviser, as discussed below 

 
Prior to engaging Adviser to provide Investment Management Services, the client will enter into a separate 
custodial/clearing agreement with each designated Custodian. 
 
In certain instances, and subject to approval by Adviser, Adviser will recommend to clients certain Custodians 
other than Adviser’s InsƟtuƟonal Custodians, including NaƟonal Advisors Trust Company, based on the needs of 
the individual client, taking into consideraƟon the nature of the services required, the experience of the Custodian, 
the cost and quality of the services, and the reputaƟon of the Custodian. Clients are advised that Custodians have 
different cost and fee structures and trade execuƟon capabiliƟes. As a result, there may be dispariƟes with respect 
to the cost of services and/or the transacƟon prices for securiƟes transacƟons executed on behalf of a client.  
 
Trade-PMR related AddiƟonal InformaƟon. Trade-PMR clears trades and custodies assets with First Clearing, both 
FINRA member broker-dealers. First Clearing is a trade name used by Wells Fargo Clearing Services, LLC, a non-
bank affiliate of Wells Fargo & Company. Trade-PMR acts as an introducing broker dealer on a fully disclosed basis. 
Trade-PMR and First Clearing are members of SIPC and are unaffiliated registered broker dealers and FINRA 
members.  
 
In addiƟon, Trade-PMR provides Adviser with access to its insƟtuƟonal trading and custody services, which are 
typically not available to retail investors. These brokerage services include the execuƟon of securiƟes transacƟons, 
research, and access to mutual funds and other investments that are otherwise generally available only to 
insƟtuƟonal investors or would require a significantly higher minimum iniƟal investment. 
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AddiƟonally, Adviser may receive the following benefits from Trade-PMR: receipt of duplicate client confirmaƟons 
and bundled duplicate statements; access to a trading desk that exclusively services its parƟcipants; access to 
block trading which provides the ability to aggregate securiƟes transacƟons and then allocates the appropriate 
shares to client accounts; and access to an electronic communicaƟon network for client order entry and account 
informaƟon. 
 
(2) Research and Benefits 
 
In evaluaƟng whether to have an insƟtuƟonal customer program in place with, or to recommend that clients 
custody their assets at, a parƟcular custodian, Adviser takes into account the availability of some of the support 
services or products that may be available to or received by Adviser from, and any other arrangements that may 
be available with, such custodian, in each case, as part of the total mix of factors it considers, and not solely the 
nature, cost or quality of custody and brokerage services provided by the custodian. This may be perceived as, or 
may consƟtute, a conflict of interest.  
 
The support services or products that may be available to, or received by, Adviser from Adviser’s InsƟtuƟonal 
Custodians or any other Custodian’s investment plaƞorm, mutual fund sponsors, or unaffiliated investment 
managers, generally are provided by them on a gratuitous or discounted basis, and may include: 

• soŌware and other technology that provides access to client account data and assists Adviser to beƩer 
monitor or service client accounts maintained at such Custodians, 

• investment-related research,  
• pricing informaƟon and market data,  
• soŌware and other technology that facilitates payment of our Advisory Fee from clients’ accounts,  
• compliance and/or pracƟce management-related publicaƟons,  
• discounted or gratuitous consulƟng services,  
• discounted and/or gratuitous aƩendance at conferences, meeƟngs, and other educaƟonal and/or social 

events,  
• markeƟng support,  
• computer hardware and/or soŌware/ and/or  
• other products used by Adviser in furtherance of its investment advisory business operaƟons (collecƟvely, 

“Custodian Products/Services”). 
 
Adviser believes that these relaƟonships are in the best interest of our clients, as a whole, and supported by the 
scope, quality, and price of the services of such Custodians.  
 
As indicated above, certain of the Custodian Products/Services may assist Adviser in managing and administering 
client accounts. This benefits Adviser because Adviser does not need to perform such services, produce such 
products or pay the full price for such services or products. While the availability or receipt of Custodian 
Products/Services is not conƟngent upon Adviser commiƫng any specific aggregate amount of transacƟon fees to 
any applicable Custodian, the existence of any minimum threshold of Assets Under Management for the 
availability or receipt of Custodian Products/Services gives Adviser an incenƟve to recommend that clients 
maintain their accounts with such any applicable Custodian based on our interest in receiving such Custodian 
Products/Services for the benefit of our business, rather than based on client’s interest in receiving the best value 
in custody services and the most favorable execuƟon of client transacƟons. This is a conflict of interest. 
 
Adviser believes, however, that its recommendaƟon to a client of a parƟcular Custodian is in the best interest of 
such client because such selecƟon is supported, as a whole, by the scope, quality, and price of the services of such 
Custodian, and not any Custodian Products/Services of such Custodian that benefit only Adviser. By commiƫng to 
maintaining a minimum amount of Assets Under Management at a Custodian, clients may receive preferenƟal 
negoƟated pricing or get access to certain share classes of a specific security not available to retail customers of 
such Custodian. Our clients do not pay more for investment transacƟons effected and/or assets maintained at any 
of Adviser’s InsƟtuƟonal Custodians or any other Custodians.  
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Please Note: Notwithstanding any such benefits to insƟtuƟonal accounts, the transacƟon fees or other brokerage 
execuƟon fees charged by such Custodians to clients, or the net interest rate spread applicable to cash or cash 
equivalents held by such Custodians (the difference between the average yield that such qualified custodian 
receives when lending money or otherwise put money to work and the lower interest rates or yields that clients 
receive as return with respect to such cash or cash equivalents in the Custodian’s sweep account) may be higher 
than those of other Custodians. During Ɵmes of low interest rates (and inflaƟon), because the yields applicable to 
cash or cash equivalents are small as a result of such low interest rates, the impact on clients of any net interest 
rate spread differences among Custodians is oŌen de minimis. However, as interest rates increase, significant 
allocaƟons to cash or cash equivalents may result in more substanƟal net interest rate spread differences among 
Custodians. In such circumstances, Adviser or a parƟcular client may decide that such cash or cash equivalents 
should not to be held for extended periods of Ɵmes in sweep accounts that yield returns that are substanƟally 
below the interest rates that can be obtained when invesƟng the cash or cash equivalents in money market funds, 
but rather should be invested in money market funds (or even be held in cerƟficates of deposit at bank accounts). 
As interest rates and net interest rate spreads differences increase, it is appropriate for Adviser or any client to 
reconsider the balance between the advantage of a beƩer return against the downsides that the sale of money 
market investments may not be seƩled immediately and, as a result, clients may need to wait one or more days to 
receive distribuƟons or Adviser may not be able to be as opportunisƟc because of its inability to react immediately 
to opportuniƟes that may arise.  
 
Please Also Note: As disclosed in detail under the heading NaƟonal Advisors Trust Company (“NATC”) (see Item 
10 – Other Financial Industry AcƟviƟes and AffiliaƟons), Adviser and certain supervised persons of Adviser have 
indirect ownership interests in NATC. This creates an inherent conflict of interest, given that Adviser someƟmes 
recommends NATC as a custodian for client accounts and as a corporate trustee. Adviser has a fiduciary duty to 
clients and is required not to place our interests, or those of its employees and owners, ahead of those of clients. 
Further, Adviser has openly outlined the ownership relaƟonship between Adviser and certain supervised persons 
of Adviser, on one side, and the Trust RepresentaƟve Office of NATC and NATC, on the other side, in the interest of 
full disclosure. No client is under any obligaƟon to engage the Trust RepresentaƟve Office of NATC or NATC to 
perform the administraƟon, distribuƟon or custodial responsibiliƟes of the trust.  
 
(3) Schwab Advisor Network® 
 
Adviser receives client referrals from Schwab through our parƟcipaƟon in Schwab Advisor Network®. This referral 
service is designed to help investors find an independent investment advisor. Schwab is a broker-dealer 
independent of and unaffiliated with Adviser. Schwab does not supervise Adviser and has no responsibility for our 
Investment Management Services with respect to our clients or our other advice or services. Adviser pays Schwab 
fees to receive client referrals through the Service. Our parƟcipaƟon in the Service raises conflicts of interest as 
described below. 
 
Adviser pays Schwab a ParƟcipaƟon Fee on all referred clients’ accounts that are maintained in custody at Schwab 
and a Non-Schwab Custody Fee on all accounts that are maintained at, or transferred to, another custodian. The 
ParƟcipaƟon Fee paid by Adviser is a percentage of the fees the client owes to Adviser or a percentage of the value 
of the assets in the client’s account, subject to a minimum ParƟcipaƟon Fee. Adviser pays Schwab the ParƟcipaƟon 
Fee for so long as the referred client’s account remains in custody at Schwab. The ParƟcipaƟon Fee is billed to 
Adviser quarterly and may be increased, decreased or waived by Schwab from Ɵme to Ɵme. The ParƟcipaƟon Fee 
is paid by Adviser and not by the client. Adviser has agreed not to charge clients referred through the Service fees 
or costs greater than the fees or costs Adviser charges clients with similar porƞolios who were not referred 
through the Service. 
 
Adviser generally pays Schwab a Non-Schwab Custody Fee if custody of a referred client’s account is not 
maintained by, or assets in the account are transferred from Schwab. This Fee does not apply if the client was 
solely responsible for the decision not to maintain custody at Schwab. The Non-Schwab Custody Fee is a one-Ɵme 
payment equal to a percentage of the assets placed with a custodian other than Schwab. The Non-Schwab Custody 
Fee is higher than the ParƟcipaƟon Fees Advisor generally would pay in a single year. Thus, Adviser will have an 
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incenƟve to recommend that client accounts be held in custody at Schwab. 
 
The ParƟcipaƟon and Non-Schwab Custody Fees will be based on assets in accounts of our clients who were 
referred by Schwab and those referred clients’ family members living in the same household. Thus, Adviser will 
have incenƟves to encourage household members of clients referred through the Service to maintain custody of 
their accounts and execute transacƟons at Schwab and to instruct Schwab to debit our Advisory Fee directly from 
their accounts. 
 
For accounts of our clients maintained in custody at Schwab, Schwab will not charge the client separately for 
custody but will receive compensaƟon from our clients in the form of commissions or other transacƟon-related 
compensaƟon on securiƟes trades executed through Schwab. Schwab also will receive a fee (generally lower than 
the applicable commission on trades it executes) for clearance and seƩlement of trades executed through broker-
dealers other than Schwab. Schwab’s fees for trades executed at other broker-dealers are in addiƟon to the other 
broker-dealer’s fees. Thus, Adviser may have an incenƟve to cause trades to be executed through Schwab rather 
than another Custodian. Adviser, nevertheless, acknowledges its duty to seek best execuƟon of trades for client 
accounts. Trades for client accounts held in custody at Schwab may be executed through a different Custodian 
than trades for our other clients. Thus, trades for accounts custodied at Schwab may be executed at different 
Ɵmes and different prices than trades for other accounts that are executed at other broker-dealers. 
 
(4) Directed Brokerage 
 
Adviser does not generally accept directed brokerage arrangements (when a client requires that account 
transacƟons be effected through a specific Custodian). In such client directed arrangements, the client will 
negoƟate terms and arrangements for their account with that Custodian, the client will monitor investments held 
at such Custodian, Adviser will not seek beƩer execuƟon services or prices from other broker-dealers and Adviser 
will not “batch” the client's transacƟons for execuƟon through the other Custodian with orders for accounts of 
other clients managed by Adviser. As a result, client may pay higher commissions or other transacƟon costs or 
greater spreads, or receive less favorable net prices, on transacƟons for the account than would otherwise be the 
case.  
 
Please Note: In the event that a client directs Adviser to effect securiƟes transacƟons for the client's accounts 
through a specific Custodian, the client hereby is advised that such direcƟon may cause the accounts to incur 
higher commissions or transacƟon costs than the accounts would otherwise incur, had the client determined to 
effect account transacƟons through alternaƟve clearing arrangements that may be available through Adviser. 
Higher transacƟon costs adversely impact account performance. Please Also Note: TransacƟons for directed 
accounts will generally be executed following the execuƟon of porƞolio transacƟons for non-directed accounts. 
 
(5) Best ExecuƟon  
 
Adviser recommends that clients establish brokerage accounts with specific Custodians to maintain custody of 
clients' Assets Under Management and to effect trades for their accounts. Such accounts may be prime broker 
eligible so that, if and when the need arises to effect securiƟes transacƟons at broker-dealers other than any of 
Adviser’s InsƟtuƟonal Custodians ("execuƟng brokers"), such broker-dealers will accept delivery or deliver the 
applicable security from/to the execuƟng broker. Some Custodians charge a “trade away” fee (trade effected at 
another broker), which is charged against the client account for each trade away occurrence. Clients should 
consult their current custodian for policies and fees concerning prime broker accounts and trade away fees or they 
can always ask their advisor for a descripƟon of costs. 
 
Adviser recognizes that the analysis of execuƟon quality involves a number of factors, both qualitaƟve and 
quanƟtaƟve. Adviser follows processes in an aƩempt to ensure that it is seeking to obtain the most favorable 
execuƟon under the prevailing circumstances when placing client orders. These factors include the following: 
 

• The financial strength, reputaƟon, and stability of the broker 
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• The efficiency with which the transacƟon is effected 
• The ability to effect prompt and reliable execuƟons at favorable prices (including the applicable dealer spread 

or transacƟon fees, if any) 
• The availability of the broker to stand ready to effect transacƟons of varying degrees of difficulty in the future 
• The efficiency of error resoluƟon, clearance, and seƩlement 
• Block trading and posiƟoning capabiliƟes 
• Performance measurement 
• Online access to computerized data regarding client accounts 
• Availability, comprehensiveness, and frequency of brokerage and research services 
• Trading fees 
• The economic benefit to the client 
• Related maƩers involved in the receipt of brokerage services 

 
Consistent with its fiduciary responsibiliƟes, Adviser seeks to ensure that clients receive best execuƟon with 
respect to all of their transacƟons. To the best of Adviser’s knowledge, each of Adviser’s InsƟtuƟonal Custodians 
provides high-quality execuƟon, and clients do not pay higher transacƟon costs in return for such execuƟon. 
 
Many of the trades that Adviser places on a given trading day are placed with each applicable custodian as part of 
a block trade (see Order AggregaƟon below). Some trades that Adviser places on a given trading day are placed 
with each applicable custodian at different Ɵmes throughout such trading day and not as part of any block trade 
(see subsecƟon (3) below Ɵtled Trading Frequency).  
 
Custodians establish fees and costs that are applicable to trades. These fees and costs depend on various factors, 
including the type of security, the means of placing the order, the length of holding the security, or the exchange 
on which the security is being traded. TransacƟons with respect to certain securiƟes may not trigger any 
transacƟon fees, at all. TransacƟons with respect to other securiƟes may be subject to fees. These fees may be 
assessed as a flat fee directly by the custodian per transacƟon against the client account in which the transacƟon is 
taking place.  
 
The commissions and/or transacƟon fees paid by our clients (to the extent that such transacƟon fees or 
commissions are charged by Custodians) are subject to our duty to obtain best execuƟon. Based upon our own 
knowledge of the securiƟes industry, Adviser believes that the transacƟon fees charged by Adviser’s InsƟtuƟonal 
Custodians are compeƟƟve within the securiƟes industry. In seeking best execuƟon, the determinaƟve factor is 
not the lowest possible cost, but whether the transacƟon (to the extent that a transacƟon fee is payable) 
represents the best qualitaƟve execuƟon, taking into consideraƟon the full range of Custodian services, including 
the value of research provided, execuƟon capability, commission rates, and responsiveness. Accordingly, although 
Adviser will seek compeƟƟve rates, it may not necessarily obtain the lowest possible commissions or transacƟon 
fees for client account transacƟons. As a result, clients may pay commissions or transacƟon fees to Adviser’s 
InsƟtuƟonal Custodians that are higher than those charged to effect the same transacƟons by other Custodians, 
where Adviser determines, in good faith, that the commission/transacƟon fees are reasonable. The brokerage 
commissions or transacƟon fees charged by the designated Custodian are exclusive of, and in addiƟon to, our 
Advisory Fee. Our best price execuƟon responsibility is qualified if securiƟes that it purchases for client accounts 
are mutual funds that trade at net asset value as determined at the daily market close. Adviser regularly reviews 
these programs to seek to ensure that its recommendaƟon is consistent with its fiduciary duty.  
 
(6) Order AggregaƟon 
 
Under our procedures, purchases or sales of a parƟcular security for accounts of clients someƟmes are aggregated 
or “bunched” or “blocked” with purchases or sales of the same security for other clients that are received and 
entered during the same trading day. Orders for a parƟcular security entered during a parƟcular trading day may 
be aggregated with any previously entered orders for the same security which have not yet been filled (and may 
also be aggregated with previously entered filled orders if the market price for the security has not materially 
changed and the aggregaƟon does not cause any unintended duraƟon exposure). These aggregaƟons may occur 
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firm-wide or may be segmented into subgroups (for example, on a geographic or regional basis or on a per 
investment advisor basis, including in connecƟon with Legacy Groups/Individuals). 
 
Once our trading department (or such region/geographic or advisor-based subgroup) has decided which trades to 
bunch, it places one block order per applicable custodian for the aggregate amount of shares of such security 
subject to the block trade at such custodian. Such blocked order may be placed toward the end of the applicable 
trading day. SomeƟmes, including in situaƟons of extreme financial markets volaƟlity, Adviser may place a blocked 
trade at an earlier Ɵme of the trading day, if Adviser deems this to be in the best of interests of our clients. All 
client accounts at each custodian that parƟcipate in one block order will receive an average execuƟon price based 
on all of the executed fills at such custodian.  
 
Bunching does not guarantee the lowest possible price for execuƟon - instead, aggregaƟon is intended to reduce 
the overall volaƟlity in execuƟon price for several orders relaƟng to the same security that, if not bunched 
together, may experience significantly different execuƟon prices. Bunching may also result in more favorable 
commission rates or a more equitable allocaƟon of commissions or other transacƟon costs among our clients that 
might have been obtained had such trades been placed independently. Adviser believes that, over Ɵme, 
aggregaƟon of orders is fair and equitable to all of our clients. 
 
Any transacƟons that are not bunched, will be effected independently. Adviser may (but is not obligated to) 
combine or “bunch” trades any orders. Adviser does not receive any addiƟonal compensaƟon or remuneraƟon as 
a result of the aggregaƟon of any trades. 
 
(7) AllocaƟon of Trades 
 
If trade allocaƟons are required, they will be made prior to the close of business on the trade date. In the event an 
order is “parƟally filled,” the allocaƟon will be made in the best interests of all the clients in order, considering all 
relevant factors, including the size of each client’s allocaƟon, clients’ liquidity needs, and previous allocaƟons. In 
most cases, accounts will get a pro forma allocaƟon based on the iniƟal allocaƟon. This policy also applies if an 
order is “over-filled.” 
 
(8) SecuriƟes AllocaƟons 
 
Since Adviser manages accounts with similar investment objecƟves, Adviser someƟmes aggregates orders for 
securiƟes for such accounts. In such event, allocaƟon of the securiƟes so purchased or sold, as well as expenses 
incurred in the transacƟon, is made by Adviser in the manner it considers to be the most equitable and consistent 
with its fiduciary obligaƟons to such accounts. 
 
Adviser’s allocaƟon procedures seek to allocate investment opportuniƟes among clients fairly, taking into account 
clients’ best interests. Adviser will follow procedures to ensure that allocaƟons do not involve a pracƟce of 
favoring or discriminaƟng against any Adviser client or group of clients. Account performance is never a factor in 
trade allocaƟons. 
 
Adviser’s advice to certain clients and any acƟon of Adviser for those and other clients are frequently premised not 
only on the merits of a parƟcular investment but also on the suitability of that investment for the parƟcular client 
in light of his or her applicable investment objecƟves, overall or account-specific risk tolerances, guidelines, and 
circumstances. Thus, any acƟon of Adviser with respect to a parƟcular investment can, for a parƟcular client, differ 
or be opposed to the recommendaƟons, advice, or acƟons of Adviser to or on behalf of other clients. 
 
While Adviser will aggregate trades, there are reasons for execuƟng a parƟcular trade outside of a block trade, 
including: 
 

• the type of security subject to the trade,  
• the Ɵming of the availability of cash or cash equivalents in the account necessary to execute a purchase,  
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• the Ɵming of the trading department’s receipt of the request to place a trade,  
• the type of trade order that is being requested (market order, limit order or stop order),  
• the specific reason for the placement of the trade,  
• the degree of volaƟlity applicable to the financial market, as a whole, or a parƟcular segment of the financial 

market, or the specific security subject to the trade, or  
• specific events, news, or disclosures that relate to the specific security subject to the trade. 

 
Furthermore, there are instances when, because of, or in connecƟon with, discussions with a parƟcular client, the 
specific investment adviser representaƟve assigned to such client may request that our trading department place 
an individual trade (or, in some circumstances, may directly place an individual trade through the applicable 
custodian’s portal or by means of a phone call to the applicable custodian). There also are instances when a 
parƟcular client places an unsolicited trade request. 
 
As an investment manager, Adviser’s primary focus is to invest on behalf of our clients in securiƟes with the 
general intenƟon of holding such securiƟes for extended periods of Ɵme. The impact of execuƟon Ɵme lapses on 
the price of many securiƟes during any given trading day, except in situaƟons of extreme financial market 
volaƟlity, is generally minimal in the context of invesƟng. The reason is that invesƟng (as compared to trading - see 
descripƟon of Trading in the discussion of Investment Strategies in Item 8(A)(4) above) generally seeks larger 
returns over extended periods through buying and holding. Trading, by contrast, takes advantage of both rising 
and falling markets to enter and exit posiƟons over a substanƟally shorter Ɵme frame, taking smaller, more 
frequent profits (or losses).  
 
(9) Trading Errors 
 
Adviser generally defines “trade error” as the execuƟon of a transacƟon on behalf of a client on terms other than 
those intended. Adviser faces an inherent conflict in addressing trade errors, as trade errors are oŌen detected by 
firm personnel who may have an inherent incenƟve to miƟgate such trade errors in our favor, which could be to 
the detriment of clients. To address this risk, Adviser logs and our compliance department acƟvely reviews all 
trade errors. Adviser feels that these controls, along with periodic employee training, funcƟon to miƟgate these 
inherent risks. 
 
In the event of a trading error, and if the error is the responsibility of Adviser, the parƟcular client transacƟon(s) 
will be analyzed and corrected, and we take acƟon to resolve the error with the objecƟve to return the client’s 
account to the posiƟon that it would have been in had there been no error. If the trading error results in a loss, 
Adviser will cover market value differences and any related fees and expenses. If the trading error results in a gain, 
the treatment of any gains resulƟng from error correcƟons will be dependent on which custodian is processing the 
trade. Some Custodians cause any gain to be donated to a charitable organizaƟon.  
 
(10) Client Trade Requests/InstrucƟons 
 
Adviser does not accept wriƩen trade instrucƟons or trade instrucƟons leŌ in a voice-mail, unless they are 
confirmed for security reasons through a live conversaƟon with a client service team member via phone call or 
video conference with the client.  
 
(11) Clients Placing Trades Directly with Custodians 
 
Clients generally contact Adviser (instead of contacƟng the Custodians of the accounts managed by Adviser ) to 
request the placement of trades with respect to such accounts. It may be possible (but some Broker-
Dealers/Custodians may restrict this ability with respect to insƟtuƟonal accounts) for a client also to place a trade 
request/instrucƟon directly with the Custodian of any of such client’s applicable accounts, including by placing the 
trade through the applicable Custodian’s client portal (accessible via internet or mobile applicaƟon) or by placing a 
phone call to the Custodian’s client service department, or, in the context of investments with respect to which 
Adviser provides Advisement Services, by contacƟng the applicable investment fund or management company of 
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the fund. If a client wishes to take advantage of the direct Custodian trading feature, such client should contact 
Adviser in advance to ensure that such feature is available and, if so, to learn whether such feature has been set-
up, and, if not, to have Adviser assist such client with the seƫng-up of the same; alternaƟvely, such client may also 
directly contact the applicable Custodian to make such direct Custodian trading feature inquiries and, if necessary, 
to request the Custodian’s assistance with the seƫng up of the same.  
 
(12) Unsolicited Trades 
 
There are instances when a parƟcular client contacts Adviser to request that Adviser place a trade for the purchase 
or sale of a parƟcular security in an account that is subject to the investment management of Adviser, which type 
of trade is generally referred to as an “unsolicited trade”. Unsolicited trades have the potenƟal to conflict with the 
investment objecƟves and risk with respect to the account in which such trades are made and the overall 
investment objecƟves or overall or account-specific risk tolerances of the client requesƟng the unsolicited trade. 
Furthermore, depending on the security that is the subject of the unsolicited trade, if Adviser has not completed 
any up-to-date due diligence or research with respect to such security prior to its receipt of the unsolicited trade, 
no up-to-date due diligence or research with respect to such security will be completed by Adviser in connecƟon 
with such unsolicited trade. Adviser does not assume any responsibility with respect to any specific unsolicited 
trade, except, upon our receipt of an unsolicited trade request, placing such trade according to the instrucƟons 
that Adviser received from the applicable client (unless Adviser expressly communicates to the requesƟng client 
that Adviser will not place such specifically requested unsolicited trade).  
 
Clients that like to be acƟvely involved in trading (rather than invesƟng) with respect to a porƟon of their 
investments are urged to consider opening a retail investment account at a Custodian, funding the same, and 
using such account to place trades directly, without the assistance of Adviser. AlternaƟvely, at the request of a 
client, Adviser may agree to open a courtesy account at one of Adviser’s InsƟtuƟonal Custodians (where the client 
already has other accounts). Any investments in such a retail account or courtesy account would not be Assets 
Under Management and would not be included in the calculaƟon of the Advisory Fee payable by any such clients 
to Adviser with respect to Assets Under Management.  
 
Item 13 Review of Accounts 
 
13(A) Timing of Reviews of Accounts, Financial Plans and Supervised Persons Involved  

 
(1) Client Accounts: 
 
Client accounts are subject to different reviews by different supervised persons of Adviser. 
 
Investment Adviser RepresentaƟve Review: 
 
All clients receiving Investment Management Services or Advisement Services are encouraged to review with 
Adviser at least on an annual basis (in person or via telephone) such client’s investment objecƟves, risk capacity, 
overall or account-specific risk tolerances and/or financial situaƟon, as well as their account performance, and to 
address any financial advice issues (to the extent applicable). Such clients also are advised that it remains their 
responsibility to advise Adviser of any changes in their investment objecƟves, risk capacity, overall or account-
specific risk tolerances and/or financial situaƟon.  
 
Client accounts are reviewed by an investment adviser representaƟve upon the request of any such client, or 
periodically, including to determine whether the holdings in each account or the selected strategy with respect to 
each account are consistent with such client’s investment objecƟves for that account and whether the aggregate 
holdings and strategies in all accounts are consistent with such client’s overall or account-specific risk tolerances 
and such client’s communicated goals and objecƟves.  
 
Compliance Review: 



Page | 64 
 

 
Our compliance team periodically reviews informaƟon relaƟng to a sample of clients.  
 
Investment Management Review: 
 
Our investment management team undertakes diverse tasks periodically in support of, and in connecƟon with, the 
conƟnuous and ongoing monitoring and review of client accounts: 
 

• Review of performance of securiƟes in strategies relaƟve to benchmarks or financial indices; 
• Review of performance of securiƟes in strategies vs. peer groups; 
• Review of strategies and client accounts based on qualitaƟve and quanƟtaƟve factors; 
• Review of strategies and client accounts based on risk/return and investment expense profiles; 
• Review of the qualificaƟons and status of the current Custodians, internal trading process, and state of the 

trading systems used; 
• Review of the investment management companies that manage securiƟes in strategies; and 
• Review of the mix of securiƟes in strategies and client accounts. 

 
13(B) Review of Client Accounts on Non-Periodic Basis 

 
Adviser may conduct account reviews other than on a periodic basis, upon the occurrence of a triggering event, 
such as a material change in a client’s investment objecƟves, risk capacity, overall or account-specific risk 
tolerances, or financial situaƟon, or a material change in the volume of client-iniƟated transacƟon requests, or a 
material change in any of Adviser strategies in which a client is invested, or upon a client request. 
 
13(C) Content of Client-Provided Reports and Frequency 

 
Adviser provides wriƩen investment reports to clients in connecƟon with periodic review meeƟngs and at the 
request of clients. These reports may include: 
 

• changes in market values; 
• current and historical Ɵme-weighted performance staƟsƟcs; 
• informaƟon relaƟng to benchmarks or financial indices; 
• strategies applicable to each account; or 
• individual account holdings. 

 
Clients receiving Investment Management Services or Advisement Services also generally receive quarterly 
statements, porƞolio summaries or reports from Adviser (or, in some instances, directly from a Custodian, record-
keeper or third-party administrator), which include a calculaƟon of the applicable Advisory Fee.  
 
Clients may able to access the above receive quarterly statements, porƞolio summaries or reports on an ongoing 
basis by accessing their internet-based client portal. 
 
Adviser may provide a financial plan as part of a regular review meeƟng or in connecƟon with a financial plan 
presentaƟon meeƟng. The content of the financial plan depends on the parƟcular engagement and may include 
comprehensive or issue-based analysis and recommendaƟon in the areas of financial planning, including: 1) 
financial planning, 2) tax planning, 3) insurance analysis, 4) investment analysis, 5) reƟrement planning, and 6) 
estate planning. 
 
Quarterly statements, porƞolio summaries, reports or other documentaƟon provided to or accessible by a client 
may include benchmarks or financial indices that are provided for illustraƟve purposes only. These benchmarks or 
financial indices provide general market data that serves as point of reference to compare the performance of a 
fund or porƞolio with the performance of other securiƟes that make up a parƟcular benchmark or financial index. 
Such benchmarks or financial indices are not available for direct investment and their performance do not reflect 
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the expenses associated with the management of an actual porƞolio, the actual cost of invesƟng in the 
instruments that comprise it or other fees. No representaƟon is made that any benchmark or financial index on an 
invoice, report or other documentaƟon is an appropriate measure for comparison, as a fund or porƞolio may differ 
significantly from the securiƟes included in such a benchmark or financial index. There are many benchmarks and 
financial indices and the list of benchmarks or financial indices included in any quarterly statements, porƞolio 
summaries, reports or other documentaƟon does not represent all available indices. A client wishing to receive an 
index or benchmark that is an appropriate measure for comparison with respect to a specific fund or a porƞolio 
should expressly request the same from such client’s financial advisor. 
 
Adviser may mail to a client or upload to the internet-based client portal of such client an investment report or 
financial plan in the event that such client is not able to meet with Adviser for an extended period of Ɵme.  
 
Each of Adviser’s InsƟtuƟonal Custodian has undertaken the responsibility to provide regular account statements 
directly to any applicable client. The statement of Custodians is the official record of the client’s Assets Under 
Management in a parƟcular account and supersedes any statements or reports created on behalf of the client by 
Adviser. Clients are encouraged to cross-reference Assets Under Management holdings as shown on Adviser 
reports with the applicable Custodian statements for the same period. 
 
Item 14 Client Referrals and Other CompensaƟon 
 
14(A) Economic Benefits Provided to the Advisory Firm from External Sources and Conflicts of Interest 

 
General 
 
As referenced in Item 12 (A)(1) above, Adviser can receive economic benefits from Schwab, Fidelity, Pershing, 
Raymond James, Trade-PMR and MATC. Adviser, without cost (and/or at a discount), can receive support services 
and/or products from Schwab, Fidelity, Pershing, and MATC. 
 
Adviser will also receive addiƟonal benefits from Trade-PMR, which includes electronic systems that assist in the 
management of our client accounts, access to research, the ability to directly debit client fees, soŌware and other 
technology that provide access to client account data (such as trade confirmaƟons and account statements), 
facilitate trade execuƟon (and allocaƟon of aggregated trade orders for mulƟple client accounts), pricing 
informaƟon and other market data, assist with back-office funcƟons, recordkeeping and client reporƟng. 
 
Our clients do not pay more for investment transacƟons effected and/or assets maintained at Schwab, Fidelity, 
Pershing, Raymond James, Trade-PMR and MATC because of this arrangement. There is no corresponding 
commitment made by Adviser to Schwab, Fidelity, Pershing, Raymond James, Trade-PMR and MATC or any other 
enƟty to invest any specific amount or percentage of client assets in any specific mutual funds, securiƟes, or other 
investment products as a result of the above arrangement. 
 
Advisory Firm Payments for Client Referrals 
 

(1) Promoter Arrangements 
 
Adviser has agreements in place with several unaffiliated or affiliated promoters pursuant to which any such 
promoter receives mutually agreed to compensaƟon from Adviser if any referral from such promoter of 
prospecƟve qualified investment advisory clients results in revenue to Adviser. The promoter agreements are 
subject to the requirements of the Advisers Act, and any corresponding state securiƟes law requirements. Any 
such referral fee is paid solely from our Advisory Fee and does not result in any addiƟonal charge to the 
prospecƟve client.  If a prospecƟve client is introduced to Adviser by an unaffiliated promoter, the promoter, at 
the Ɵme of the solicitaƟon, is required to disclose the nature of such promoter’s relaƟonship to Adviser, and must 
provide each prospecƟve client with a copy of our wriƩen ADV Part 3 RelaƟonship Summary Form CRS and ADV 
Part 2A Brochure, together with a copy of a separate wriƩen disclosure statement from the promoter to such 
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prospecƟve client disclosing the terms of the solicitaƟon arrangement between Adviser and the promoter, 
including the compensaƟon to be received by the promoter from Adviser in connecƟon with any referral. As noted 
in Item 5(5), a client’s promoter status may result in a reducƟon in the Advisory Fee applicable to such promoter 
client.   
 
Adviser maintains a referral arrangement with Warren AvereƩ RIA, LLC and BT Financial Services, LLC where 
Warren AvereƩ RIA, LLC and BT Financial Services, LLC are compensated for client referrals, respecƟvely. Any 
referral fee compensaƟon in accordance with this arrangement is paid from our Advisory Fee and does not result 
in an addiƟonal charge to the referred prospecƟve client. Adviser also maintains an internal compensaƟon 
arrangement in connecƟon with clients introduced by our supervised persons and parƟcipates in the Charles 
Schwab & Co., Inc. referral program (as noted above in Item 4(B)(12) relative to the Schwab Advisor Network 
program).  
 

(2) Paid AdverƟsing for Client Referrals 
 
Some of the professionals of Adviser are profiled in on-line registries. Investors use these registry online services to 
learn about investment advisers, how to avoid bad financial advice, how to select quality advisers, to search for 
investment advisers, and to view adviser documentaƟon. Some registries match our financial professionals to 
investors who use the registry’s custom search services and its documentaƟon to review our professional’s 
credenƟals, ethics, business pracƟces, and financial services. Adviser pays fixed monthly or annual dues or a fee for 
our professionals to be profiled in the registry and/or receive referrals. Some registries use the dues to provide 
free informaƟon and search services to investors. Other sites are considered paid adverƟsing. Inclusion in a 
registry is not indicaƟve of an endorsement of Adviser by the registry sponsor.  
 

(3) Cross-Referrals 
 
Adviser someƟmes makes referrals to, or receives referrals from, third-party service providers, including aƩorneys 
or accountants. In some instances, Adviser receives referrals from third-party service providers to whom Adviser 
previously has made referrals, and vice versa. While no payments are made by Adviser to any third-party from 
which it receives referrals in consideraƟon for any received referrals, Adviser obtains a benefit from the revenue 
that it receives from any referral. Please refer above to Item 10 - Other Financial Industry AcƟviƟes and AffiliaƟons. 
 
Item 15 Custody 
 
Adviser manages client Assets which are held at Custodians in the name of the client. Adviser is deemed to have 
custody of certain accounts because Adviser directly deducts its advisory or other management fees (please see 
above Item 5 – Fees and CompensaƟon).  
 
Adviser is considered to have custody of client Assets that are subject to third-party payment standing leƩers of 
authorizaƟon (authorizaƟons to make payments to any party other than the applicable client account holders). 
Adviser engages in other pracƟces and/or services, including trustee services, power of aƩorney, password 
possession and General Partner or Managing Member services, on behalf of our clients, which cause Adviser to be 
subject to an annual surprise CPA examinaƟon and the submission of a Form ADV-E. 
 
Clients receiving Investment Management Services will receive at least quarterly account statements directly from 
their Custodian and/or program sponsor for the client accounts containing a descripƟon of all transacƟon acƟvity, 
cash balances, and porƞolio holdings in their accounts. These Custodian or program sponsor statements are the 
official records of the accounts. 
 
Please Note: To the extent that Adviser provides clients with periodic statements, invoices or reports with respect 
to any account, each client is urged to compare any such Adviser statement, invoice or report with any Custodian 
or program sponsor statement applicable to any such account. Please Also Note: Custodians do not verify the 
accuracy of our calculation of Advisory Fee payable by any client. 
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Adviser must meet other requirements of the custody rule because of its relaƟonship to the Directly Affiliated 
Funds and Indirectly Affiliated Funds. An independent CPA audits the Directly Affiliated Funds and Indirectly 
Affiliated Funds annually, and copies of the audited financials are made available to the limited partners or 
members within 120 days (or 180 days for a fund of funds) from the fiscal year end of the Directly Affiliated Funds 
or Indirectly Affiliated Funds. 
 
Item 16 Investment DiscreƟon 
 
Adviser provides Investment Management Services on either a discreƟonary or non-discreƟonary basis. The 
specific type of discreƟonary authority applicable to any client can be selected by the client and is set forth 
expressly in such client’s Investment Advisory Agreement, naming Adviser as the client’s aƩorney and agent in fact 
with full authority to buy, sell, or otherwise effect investment transacƟons involving the Assets in Client’s name. 
Further, discreƟonary authority is oŌen granted to the adviser in separate limited power of aƩorney Custodian 
documentaƟon completed by each applicable client with such client’s Custodian(s). 
 
Regardless of our engagement as a discreƟonary or non-discreƟonary investment manager, a client may sƟll direct 
us, in wriƟng, to take or not to take certain acƟons with respect to any or all of such client’s Assets. For example, a 
client may place certain restricƟons on or excepƟons with respect to one or more of the client’s accounts relaƟng 
to trading, margin, parƟcular investment categories, specific securiƟes, etc.). Adviser generally will implement a 
client’s unsolicited trade requests but may communicate any concerns about or objecƟons to any such request. 
Furthermore, even when Adviser has been engaged by a client generally to provide Investment Management 
Services on a discreƟonary basis, if such client holds or transacts in certain investments on their own directly with 
the Custodian or does not grant Adviser trading authority, all services that Adviser provides with respect to such 
investments are considered Advisement Services. Please see Item 12 – Brokerage PracƟces for more detailed 
informaƟon on unsolicited trades or directly trading with Brokers/Custodians. 
 
DiscreƟonary: 
 
Adviser designs, develops and uses mulƟple proprietary investment strategies for clients, generally, on a 
discreƟonary basis. Many of Adviser’s investment strategies are customized for parƟcular clients. Adviser also has 
developed certain investment strategies that it uses to allocate all or some of the Assets Under Management of 
different clients. In those instances, the account of one client may be in the same strategy as the accounts of other 
clients. Some clients have mulƟple accounts, and some accounts may be in customized strategies and others may 
be in strategies used for mulƟple clients. 
 
Our discreƟon in the performance of our Investment Management Services includes all of the following: 
 

1) The specific securiƟes to be bought or sold on the client’s behalf. Please note that Adviser has the 
discreƟon independently to purchase or sell on behalf of the client any type of security, subject to 
(1) any restricƟons or excepƟons applicable to one or more securiƟes or accounts of such client per 
the client’s express wriƩen instrucƟons, or (2) any requirement that may be applicable to a certain 
investment that the client first approve and sign specific investment related documentaƟon, 
including a subscripƟon agreement). 

2) The amount of securiƟes to be bought or sold on the client’s behalf. 
3) The amount, if any, of transacƟon fees to be paid to third parƟes. 
4) The Ɵming as to when such securiƟes are to be bought or sold. 
5) The parƟcular Custodian to be used for arranging securiƟes transacƟons for any client. 
6) The engagement or the terminaƟon of advisers or sub-advisers. 

 
Non-DiscreƟonary: 
 
In limited circumstances, Adviser provides Investment Management Services on a non-discreƟonary basis. In such 
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cases, Adviser provides investment recommendaƟons to clients with respect to their Assets Under Management. If 
a recommendaƟon from Adviser to a client relaƟng to Assets Under Management is approved by such client, 
Adviser will facilitate the execuƟon of such recommendaƟons, using its discreƟon as to the Ɵming of the 
transacƟon or the seƫng of limit prices related to such recommendaƟons.  
 
Item 17 VoƟng Client SecuriƟes 
 
17(A) Authority of Adviser to Vote Client SecuriƟes 

 
Unless the client directs otherwise in wriƟng, Adviser, in conjuncƟon with its engagement of ProxyEdge, a third-
party provider, is responsible for voƟng client proxies. ProxyEdge shall vote proxies in accordance with its Proxy 
VoƟng Policy, a copy of which is available upon request. ProxyEdge, on behalf of Adviser, shall maintain records 
pertaining to proxy voƟng as required by the proxy voƟng, and books and records rules of Advisers Act. 
InformaƟon pertaining to how Adviser, in conjuncƟon with ProxyEdge, voted on any specific proxy issue is 
available upon wriƩen request.  
 
The client shall maintain exclusive responsibility for all legal proceedings or other type events pertaining to the 
account assets, including class acƟon lawsuits. For example, if any security is subject to a pending or resolved class 
acƟon lawsuit, Adviser has no obligaƟon to determine if any client holds such security, to evaluate if any client is 
eligible for filing a claim, or to complete and submit a claim to parƟcipate in the proceeds of a securiƟes class 
acƟon seƩlement or verdict. 
 
Item 18 Financial InformaƟon 
 
18(A) Balance Sheet 

 
Adviser does not require clients to prepay more than $1,200 in fees per client, six months or more in advance. 
 
18(B) Financial CondiƟon 

 
Adviser does not believe that is has a financial condiƟon that is reasonably likely to impair our ability to meet our 
commitments to our clients. 
 
18(C) Bankruptcy PeƟƟons During the Past Ten Years 

 
There is nothing to report on this item. 


